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Between the Lines 


he only person more bor- 
ing than a first-time parent is a 
new computer user talking about 
his or her PC. Let us tell you all 
about our new computer. 

As some of you may recall, we 
spent a good deal of the summer 
experimenting with a MacIntosh 
and an IBM sitting side-by-side on 
our desk. We compared the two in 
a column in this space: the IBM 
came out slightly ahead, but 
neither one made much of a 
positive impression on us. We pro- 
ceeded, however, to buy an IBM 
PC-XT with a 30 megabyte hard 
disk, with just two simple goals in 
mind: 1.) to computerize our mail- 


ing list; and 2.) to computerize our | 
delivery lists. A little word pro- | 


cessing would be nice, as well. ; 


We weren’t asking for much 
simply because we had heard so 
many horror stories about small 
businesses getting computers and 
then finding out that they couldn’t 
use them in any significant way, or 
that one person could use it, but no 
one else ever could learn the pro- 
cess. 


Well, three months later we have 
been totally surprised, and 
thoroughly won over by our per- 
sonal computer. We had one inter- 
mittent problem with the hard 
disk, which Clancy Paul solved by 
simply putting in a brand new one. 
Now, not only do we have the mail- 
ing and delivery lists on the com- 
puter, but we also*have our adver- 
tising leads on computer forms, 


and our billing forms, and even our 
check writing system on the 
freakin’ thing. 

Some of you, who advertise with 
us, may soon see the fruits of this 
labor. Instead of those hand- 
scrawled bills we used to send out, 
this month — computer willing — 
we should have neatly typed in- 
voices. The computer will even do 
the arithmetic (please double- 
check it) and keep track of past 
due amounts. (A few people, whose 
names will not be mentioned at this 
time, are not with us in this issue 
because the computer spit out all 
the advertisers who were late in 
their payments. That, incidentally, 
is another nice thing we can say 
about U.S. | advertisers: most pay 
their bills.) 

Another blessing from the com- 
puter: the boss won’t have to go 
through his January income tax 
blues in quite the same way next 
year. Every year the boss writes 
out about 1,200 checks. Then, 
around this time of year, he 
spreads them around a huge table 
and on nearby chairs, sorting them 
into about 50 different categories. 
Then he takes an adding machine 
and totals all the categories. Now 
the computer does all that for him. 

One good piece of advice from 
Jim Cramer of Safeguard Sys- 
tems, which provided the com- 
puter checks for us. Keep the old 
fashioned checkbook, as well. Lots 
of times you won’t be in the mood 
to load the computer checks into 
the printer. Once a month or so 


FOR — VALENTINE 


Break the 

Candy - Flower Habit - 
Send a Dramatic 
Remembrance that 

is Sensationally 
Different 


Raise the cover 
- out pops your 
message from a 
box lined with 


colorful tissue & 
ribbons. Gas? 
VISA - MC 


Nes FX 


924-3320 
61 MAIN ST., KINGSTON 


Balloon In Box 


. Shipped NATIONWIDE 
Priority Insured Mail 


$2000 


Your Choice 
"| Love You” 
“For My Valentine" 
LEEES ‘‘Hugs and Kisses’’ 
LESS. g 
Pick up in store 
available $13.00 


Please phone in 
advance 
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ALSO AVAILABLE FOR PICK-UP AT STORE 
36” Mylar Valentine Balloons - $15.00 
18’’ Mylar Balloons All Occasions - $3.00 
Fabulous Assorted Rubber Balloons 


Arthur R. Wenczel Associates 
— A General Practice Law Firm — 


Announces its relocation to Lawrence Commons at Mercer Mall, 
U.S. Route 1. Established in 1957, the firm conducted its practice 
in Trenton and on Lawrence Road (Route 206) in Lawrence 
Township until the end of 1986. 


Legal services are provided in most areas of client interest such as 
business organizations, estate and property transactions, 
and litigation. 


Free initial consultations are offered. Fee estimates and the 
standard fee schedule are given on request. Where appropriate, 
retainer contracts are negotiated for mutual advantage. Hours 
and place of appointment are scheduled for the client’s 
reasonable convenience. 


Arthur R. Wenczel, Esq. 
admitted in N.J. and D.C. 


Thomas M. Russo !V Esq. 
Associate 


Mary F. Faille, Office Manager 


609-452-2999 


PROFESSIONAL EMERGENCY SERVICES 


From Coughs)To Cuts: 


No Appointment Necessary 


Patients Treated 
Immediately By Emergency 


Physician 
3AM-8 PM M.-F 


1 AM-6 PM Sat., Sun. /Holidays 


(71-6660 


enter the hand-written checks into 
the computer’s data base. The 
machine will take care of the rest. 
Cramer, incidentally, was amazed 
that we were ready to dive into 
check writing by computer so 
quickly. For most small business, 
he said, that was the very last 
thing to happen on the computer. 

So how did we come up to speed 
so fast with the computer? Easy. 
The boss, who doesn’t usually turn 
to outsiders for help of any kind, 
hired a consultant. 


TL. consultant is Frank Ruck, 
a former neighbor of the boss’s on 
Moran Avenue in Princeton. The 
boss has spoken often about Frank 
Ruck. Frank has been the New 


Jersey state champion folk guitar 


player for several years running 
and, with his partner, Ellery Dyer, 
has a singing act known as Ex- 
Tradition. The boss has told us that 
we should be alert for any Ex- 


Inside U.S. 


Tradition concerts and be sure to 
list them in the Data Bank. The 
boss also says that the act would go 
further if it changed its name: 
Frank Ruck and His Ruck-Ups is 
what the boss wants. 

Anyhow Frank Ruck showed up 
at our doorstep while the computer 
system was still in boxes. By this 
time the boss was convinced that 
even plugging the computer in was 
too much to do on his own. Ruck, it 
turned out, is a former program- 
mer with a small computer com- 
pany once located at the Forrestal 
Center. He now works _inde- 
pendently creating software and 
helping small businesses start up 
their new systems. 

By this time the boss also was 
convinced that the only thing more 
arduous than selecting a computer 


- was choosing which software to 


run it. So he asked Ruck to pick the 
software. Ruck asked a few ques- 
tions about the operation and then 
conferred with the aforementioned 
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Interchange 


privacy. Brooke who? 


Jumpin’ Jazzercisers 


Be Sweet to Your Feet 


Building a Better Floor 


Winter Camping 


Hot Spots 


U.S. 1 Data Bank 


Life in the Fast Lane 


Dealing for a Honda 


your side. 


New Business Listing 


U.S. 1 Stock Index 
Mortgage Rate Update 
Real Estate Transactions 
U.S. 1 Classified 
Richard K. Rein 


Man or woman, the boss is still the boss. Bob Welch, who 
works for one, comments on women bosses. We receive 
scathing letters from residents of New Hope and Lambert- 
ville questioning our presentation of the AIDS story last 
month. And a shopkeeper urges us to respect Brooke’s 


Our cover stories begin here. A Jazzercise junkie tells 
us how her habit began. Fortunately for correspondent 
Jamie Saxon, it’s all hearty and healthy. 


Barbara Fox reviews the aerobic dance scene and finds 
that too much on the wrong kind of floor can be hazardous. 


Byrke Deck finds a market for custom floors for 
everyone from ballet to Jazzercise. 


When hell freezes over, Kent Kibourne will go camping 
there, and Bart Jackson will report. We offer suggestions 
on how novices can begin this challenging sport. 


If the winter camping bug hits you, spend an hour at one 
of these places until it goes away. 


The president of Princeton finally finds a new job. 


As Lawrence Tabak reports, getting a Honda at list 
price these days is a small miracle. And we introduce two 
former dealers who say they have jumped the fence to 


The U.S. 1 parade continues; part 2 is scheduled for March. 


' The boss has absolutely nothing to report this month, 
but his pride won’t let him give up the space. 
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Pages 25-40 
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Pagé 52 


Page 58 
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Page 60 
Page 67 
Page 62 


Ellery Dyer, who when not perfor- 
ming with Ex-Tradition, a.k.a. the 
Ruck-Ups, is the manager of the 
Microcon computer store at 
Quaker Bridge Mall. 

After a few days the verdict was 
in: the software is Q&A, a data 
base with a word processor and a 
nifty gimmick known as the In- 
telligent Assistant, which with a 
little prodding enables you to get 
information from the computer by 
typing in a request — in English. If 
we want to know the names of all 
advertisers with ads larger than 10 


-column inches, and how many in- 


ches total those ads constitute, we 
can just type in something like 
“show us all the ads that are 
greater than 10 column inches, and 
add up the total for all those ads.”’ 
The damn thing does it nearly 
every time. 

To find out more about Q&A we 
called the program’s developer, 
the Symantec Corporation in 
Cupertino, California. We got back 
a slew of reviews from all the ma- 
jor computer magazines praising 
Q&A. Symantec’s corporate back- 
grounder described the company’s 
mission: ‘‘To apply artificial in- 
telligence technology — specifical- 
ly natural language processing — 
to microcomputer software pro- 
ducts to make computers easier to 
use. The company has targeted the 
personal computer marketplace 
for this technology, despite signifi- 
cant technical challenges, because 
of the belief that the value of 
natural language processing is 
greatest to the personal, ‘non ex- 
pert,’ user.”’ 

(One of the technical challenges 
is that the software consumes 
512,000 bytes of random access 
memory, so that the company has 
to convince a lot of potential users 
to expand their machines to ac- 
commodate the product.) 

One of the other challenges, the 
company acknowledges, is the 
“retail bottleneck”’ in the software 
industry. “Faced with an array of 
products entering the market, 
each requiring substantial training 
time, retailers have been forced to 
limit the number of software pro- 
ducts in which they invest the time 
to become proficient. Many 
retailers rely almost exclusively 
on well established software pro- 
ducts to sell computer systems. So 
the consumer’s most convenient 
vehicle for learning about new pro- 
ducts — the retailer — can in fact 
inhibit a product’s chance for suc- 
cess,” 

Another good point: In this 
crowded market you cannot 
reasonably expect your friendly 
retailer to know everything about 
your business and what software 
might best serve your needs. All 
the more reason to bring in the 
Ruck-Ups, or some similar group, 
to help you through the maze. Good 
luck. 


eee and now that we have 
bored you to tears about the com- 
puter, did we tell you yet about our 
proud new mother? Susan Szyman- 
ski, our advertising and graphic 
design specialist, delivered a baby - 
boy on January~19. Susan and 
young Kenneth are doing fine, but 
we will resist telling you all the 
details now. 
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Settle for the best! 
IBM from Clancy-Paul 


* COMPLETE SYSTEM, 
ONLY $1,198 


You can get genuine IBM quality, compatibility, and performance 
for much less than you may think. Clancy-Paul has IBM PC 
systems with 2 disk drives, 256K RAM, amber monitor, 
tilt/swivel stand, monitor adapter,"Hercules" graphics, parallel 
printer interface and MS-DOS for an unprecedented $1,198! No 
tricks. No gimmicks. No hidden extras. Just honest value for 
your money. 


*NO ASSEMBLY 
REQUIRED 


Clancy-Paul's Installation Lab assembles, configures, and tests 
your entire system. You spend your time working with your 
computer, not working on it. : 


* TOTAL SUPPORT, 
LOCAL SERVICE 


To help you benefit the most from your computer, Clancy-Paul 
has an extensive selection of software, books, videotape classes, 
and hands-on classroom training. To keep ae computer healthy 
for years of service, Clancy-Paul has affordable service contracts. 
Clancy-Paul's modern Technical Centers give you local support 
and personal attention, as well as full IBM warranty service 
backed by a 1/4 million dollar parts inventory. 


* DO YOU NEED MORE POWER? 


Clancy-Paul has comparable savings on the entire line of IBM Personal Computers. Clancy-Paul's Systems 
Consultants are ready to help choose the right computer for ‘ies home or business. Clancy-Paul has an extensive 
inventory of IBM PC's, XT's, XT 286's, AT's and Convertables. Whatever your choice, Clancy-Paul will be able 


to get you up and running in a hurry! 


°* DO YOU WANT MORE? 


You got it! Be one of the first 100 people to purchase a complete IBM PC system for our lowest price ever, and 
you'll get your choice of either a best-selling word processor, or a best-selling data base software, absolutely free! 


°* NO COMPROMISE, NO REGRETS 


Discover how much more you can get for your money, without having to sacrifice the finest advice, service and 
support. Discover New Jersey's IBM experts, Clancy-Paul. 
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PRINCETON NEW BRUNSWICK RED BANK 


Princeton Shopping Center The Ferren Mall 25 Broad Street 
(609) 683-0060 (201) 246-8585 (201) 747-7150 


Princeton University Store 
(609) 921-8500 


ee? § Wee pighte ‘ 


U.S. 1 — Senhages 1987 


The Chocolate Experience 
Holiday Gifts for Friends, ae Loved Ones 


ES 


Featuring 


Hearts hand packed with your choice of truffles, pralines, 
caramels, creme fraiche. 
Lace, satin, handmade paper boxes from Italy. 


All for your true love. 


248 Raritan Avenuc 
Route 27 

Highland Park 
(Y01) 246-7373 


63 Palmer Square West 
Princeton 
(609 683-9496 


Now taking Holiday Orders 
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$ AVE ON YOUR INCOME TAXES 


TAKE FULL ADVANTAGE OF ALL TAX LAW’S BENEFITS 


HY APPLEBAUM 


CERTIFIED PUBLIC ACCOUNTANT 


e Estate & tax planning. 
e Accounting & auditing services 
e Financial Planning 


© Individual tax return preparation 
© Management consulting services 
© New & established businesses 


44 Princeton-Hightstown Road, Princeton Junction, 08550 
609-799-2155 


Please call for a FREE phone consultation. 
Evening and weekend hours available. 


ou can find out most of 
what’s in this handbook simply by 
reading the jacket, where a couple 
of truisms about the workplace, 
strung through the blurbs and 
come-ons, more or less say it all. 

Reviewer’s translation: (a) 
There’s No Real Difference bet- 
ween Working for a Woman and 
Working for a Man; and (b) The 
Boss is the Boss. Most people pro- 
bably know this already, or at least 
know (b) to be true, and with the 
least amount of reflection can 
figure out that (a) must be true 
too, given (b). In other words, let 
the worker beware. . 

Now I can report this to you, hav- 
ing plowed through Dr. Paula 
Bern’s How To Work for a Woman 
Boss* ‘*Even if You’d Rather Not 
(Dodd, Mead & Company, New 
York, 1987), but if you don’t want to 
take my word for it, you can go 


_ ahead and “‘do it yourself”’ and see 


if I’m not right. This will cost you 
$15.95, however, and the grief of 
encountering yet one more air- 
headed, buzz-word-studded, 
psychobabbling, market-it-first- 
and-write-it-later hallmark of our 
pathologically bored times from 
the world of contemporary 


publishing. 


(Or, if you want the message dol- 
ed out in the most easily digestable 
form, then you can stay tuned to 
your television set. The author 


_ begins a 15-city promotional tour in 


the middle of February and she is 


-bound to turn up on one or more of 


the talk shows.) 


Work é & the Woman Boss 


If you're afraid to raise the issue 
[t's only because she’s the boss, you're not 


I suppose if you’re a problematic 
sort, you might actually want to 
meander through the “‘more than 
280 coping strategies” thought up 
by Dr. Bern, founder of a Pitt- 
sburgh public relations firm and a 
college teacher there. The trouble 


The obsessive fixa- 
tion on power in this 
book, with its starry- 
eyed attention to the 
details and trappings 
of the lives of CEOs, 
would be chilling if it 
weren't so laugh- 
able. Through it all, 
the Boss is the Boss. 


ee le 
is that some of them are contradic- 
tory. For example: ‘Take a stance 
— say no, and be consistent. 
You’re going to have to show some 
aggressiveness, otherwise your no- 
management boss will assume you 
can do the work of not one horse 
but the entire team” vs. ‘Learn 
the difference between ag- 
gressiveness and assertiveness. 
Then try some of the latter on your 
boss.” 

The author gets around this by 
applying these dos and don’ts to 
different (stereo)types — bosses 
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By Bob Welch 


and working-stiffs alike — and so 
you never get to challenge her on 
her recommendations — in 
Chapter 2, for example, to ‘‘Ask for 
a salary increase based on your 
high caliber performance”’ and, in 
Chapter 4, to ‘‘Stay out of her [the 
boss’s] way as much as possible” 
because Bern is talking about ‘““The 
Manager Who Fails to Manage”’ in 
one place and an ‘“‘intimidating 
boss”’ in the other. 

All of which is okay, I guess, if 
you swallow the hallowed distinc- 
tion between apples and oranges 
(when all you thought you were 
talking about in the first place was 
fruit — or in this case, the boss, 
and how to cope with her/him). 

The greatest interest for me was 
in the ‘Chapter Notes”’ at the end. 
Here are some high-recognition- 
factor names I picked up on: Rollo 
May, Katharine Graham, Betty 
Freidan, Jeane Kirkpatrick, Bella 
Abzug, Michael Korda, Dianne 
Feinstein, Christie Hefner, Letitia 
Baldridge, and Margaret That- 
cher. 

One source, not as high-profile 
for me as some of the others, was a 
Dr. Eli Ginsburg, identified as the 
director of the Conservation of 
Human Resources Center at Col- 
umbia University and former 
chairman of the national Commis- 
sion for Employment Policy. He is 
quoted as saying a mouthful: “In 
order to compete successfully in 
American society, blacks have to 
be like whites, and women have to 
be like men.”’ Perhaps this should 


AIDS: Readers Respond 


To the Editor: 


The teaser above your banner in 
your Christmas issue — New Hope 
in the plague years — appalled me, 
but not nearly so much as your in- 
discriminate use of my friend 
John’s name in threading together 
a loose journalistic piece with no 
real relevance to John, and with 
strongly questionable relevance to 
your audience. 

You are a journalist as explained 
by your title, so I do not need to re- 
mind you of journalistic ethics. 
Perhaps, though as a fellow jour- 
nalist and a friend of John 
Botelho’s I need to remind you of a 
few things. 

John was a wonderful human be- 
ing, and a very private human be- 
ing. He was not a friend of George 
Keyes, nor of Doug Weeks. He was 
not murdered, and he would cer- 
tainly have been enormously em- 
barassed to find himself grouped in 
an article that portrays a town he 
loved as being full of deviant 
---holes whose preoccupation is 
with sexual preference. Unless you 
have strongly deluded yourself, 
that is what the average reader 
will find in ‘‘The Tale of Two River 
Cities.”’ 

Perhaps, like me, your reader- 
ship is wondering about your 
motivation in writing this sensa- 
tionalistic piece. Perhaps, like me, 
they also wonder if you found the 
material so particularly titillating 
you could not resist squirming 
around in it. Only you can answer 
this for yourself, because whatever 
Dickensonian ‘good’ you hope to 
achieve by this article eludes me. 

I am grossly offended by your us- 


ing my friend’s name for what 
seem self-serving objectives. John 
has been dead for three months. 
New Hope has had fewer deaths 
from AIDS than the community 
your paper serves. Why don’t you 
consider putting your garbage on 
that clothes line? — that might be 


real news. 


Marsha A. Mazzei 
New Hope 


To the Editor: 


I am a former resident of New 
Hope, now living in Lambertville. 
My husband and I have come to 
truly love both towns. 

For years, I have saved an 
editorial from the New Hope 
Gazette which said, regarding 
Michael Jackson's nose job, sexual 
preference, etc., ‘Who Cares?” 

New Hope is a town where you 
can be who you are and live in 
peace. I feel as though I have found 
a place where I really ‘“‘belong!”’ 

Your story on New Hope was ac- 
curate and gave the feeling of the 
warmth and caring the residents 
share. However, I must take issue 
with your cover headline, which 
read to my glancing eye, “New 
Hope has the plague: AIDS.”’ 

I asked a few people what the 
headline meant and they all said, 
‘“‘New Hope has the AIDS plague. 
Everyone knows how gay it is.”’ 

I am a busy professional who 
doesn’t always have time to read 


your paper thoroughly when it 


crosses my desk. If the article goes 4 
unread, the cover implies that the _ 


Zé 
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have been put on the jacket. 

The world of How-To books has 
always been a never-never land, I 
suppose. Even a truly valuable 
work like The Joy of Cooking, or an 
indisputably useful guide like U.S. 
I’s own'‘Data Bank,” necessarily 
dispenses practical wisdom in an 
atmosphere of unreality: To take a 
perhaps far-fetched example, the 
admonition to ‘‘taste for 
seasoning’’ is found nearly 
everywhere in cookbooks, from the 
Rombauers’ to Craig Claiborne’s 
to Julia Child’s. This makes sense, 
however, only if you live in a world 
where you don’t taste all the time, 
or have feelings, or fall flat on your 
face, or tell the boss to stuff it, or 
fall in love, or forget the steak 
under the broiler, or feel depress- 
ed, terrific, ugly, gorgeous, hot, 
bereft, terrified, smart, unap- 
preciated and so on, and above all, 
it makes sense only in a world 
where you never taste — anything, 
not the water in Princeton, your 
baby’s skin, life’s bitternesses, the 
sweetness of youth (alas, no 
more). Real life, in other words. 


(As for the necessary unreality 
of U.S. 1’s “Data Bank,”’ I leave it 
to Constant Readers to figure out 
how the hell they’re going to locate 
where they are in this valley of 
tears or turn out to be the kind of 
person they want and are destined 
to be, not to mention measuring up, 
holding their own, and getting 
ahead, if they’re forever taking 
“Side Trips’? and getting enough 
“‘Local Color’’ from ‘‘Good 
Causes,’’ all the whilst grubbing 
around for enough scratch to in- 
vest in the stock market of their 
dreams). 

The obsessive fixation on power 


‘in this book, by the way, with its 


sometimes starry-eyed and 
sometimes unconsciously 
contemptuous attention to the 
details and trappings of the lives 
and working habits of the CEOs, 
would be chilling if it weren’t so 
laughable, as it runs on at morbid 
length about “‘original oil paintings 
by Titian and Rubens’’ and lingers 
almost erotically over ‘‘the 
ultimate power broker’’ who prac- 
tices “flaring my nostrils in front 


| of a mirror and lifting my head like 


a champion stallion’ and other-: 
wise pretends to peek at what is, 
after all, probably the most stupe- 
fyingly boring cadre of necessarily 
bland, workaholic, faceless men 
and women who staff the top posi- 
tions of our commercial and non- 
profit corporate institutions in the 
entire elite history of man- 
darinism. 

My boss, of course, isn’t that 
way. Otherwise I might not feel 
free to write this piece using my 
own name. My boss, who happens 


_ to be a woman, also happens to be 


cool and reasonable — as bosses 
go. What passes between us, or 
what is handed from her down to 


me as her subordinate, is pretty 


much what happens between any 
boss and any subordinate. Through 
it all, the Boss is the Boss. Man or 
woman, a good one never lets you 
forget it. : 

Bob Welch lives in Princeton and 
earns his living working for 
Kathryn Trenner, a Princeton at- 
torney in general family and com- 
mercial practice. 


in your story you write that Tren- 
ton has as many or more cases of 
AIDS as New Hope. I fear this 
smells of yellow journalism, a bit 
like supermarket tabloids. 
Name withheld by request. 
Lambertville. 


The Delaware Valley chapter of 
the Hyacinth Foundation, the AIDS 
group that was described in last 
month’s article, has begun con- 
fidential support groups for anyone 
affected by the disease, Thursday 
nights at the Phillips-Barber Clinic 
in Lambertville. Call 800-433-0254 
or 201-246-0925. 


Unfair to Brooke 
To the Editor: 


After reading your article on the 
Jewel Lady in the December issue 
of U.S. 1 over and over again, I fin- 
nally decided to write to you and 
express my feelings, since they 
have not changed since reading it 
the first time. 

Both Herb and I are totally ap- 


palled at the last paragraph about 
Brooke Shields. You wrote a 
satisfactory article — why did you 
have to spoil it with that last 
paragraph? You exploited Brooke 
and you exploited us. Why? Do you 
dislike her or us that much? 

Just to prove how “‘out of line”’ 
you are, let me make a point. Two 
other newspapers interviewed us 
before you, the Princeton Packet 
and the Town Topics. Both 
reporters were well aware that 
Brooke lives upstairs. As a matter 
of fact, Brooke was even in the 
store while I was being interview- 
ed by the reporter for the Town 
Topics. Not a word was mentioned 
about her. 

If you would have given us any 
hint that you were going to mention 
her, we would have stopped the in- 
terview immediately. We are just 
trying to make an honest living. 
We had a nice business relation- 
ship with Brooke and admire her 
very much, both as a person and as 
a star. If she ever sees fit to come 
into our store again, we will cer- 


tainly apologize to her. 

We were going to advertise in 
your paper, but after this fiasco, 
we want nothing more to do with 
you or your newspaper. 

Selma Chubin 

Palmer Square West 
Princeton 


Editor’s Note: The information 
about Miss Shields occasionally 
shopping at the Jewel Lady was 
gleaned by the _ photographer 
assigned to this story, not the inter- 
viewer. We apparently know much 
less than Ms. Chubin does about 
Miss Shields. 

We know her only as a Princeton 
University senior and an actress 
with an uncanny ability to find 
her way into the public eye. Most 
recently we have seen her selling 
underarm deodorants on television 
and publicizing a charity in a hot 
air balloon with Willard Scott of 


_the Today Show. If the presence of 


her name in our humble journal 
has distressed her, however, we 
hope Ms. Chubin will add our deep 
regrets to her apology. 


- 


Why is it that more \\and more people 
are choosing Easy Graphics for 
complete graphic services? Is it the 
quality? ... Meeting yesterday’s 
deadlines? ... The 
convenience of 
in-house services? 
If you look a little 
closer, it’s easy to 
see why. 


Look at our people 
... they're ex- 
perienced in their 
field and know how to deal with 
people. When it comes to “produc- 
tion talk’ we make you feel right 
at home. Meet with our artists (one- 
to-one), talk to our president, 

or share ideas with our project 
manager. Whoever you see, you're 
sure to feel at ease about a job 
well done. 


Easy Graphics... from the 
boardroom to the stockroom, our 
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The Millstone Group 
consists of 4 operating 
companies with © 
services combining all . 
aspects of the graphics 
industry. 


Our team of 
professionals handles 
each projectfrom — 
concept to completion. 


Millstone Group has 
been doing business 
for fifteen years and is 
committed to- 
excellence in design, 
printing, quality and 
customer service. 


Call us, you will profit 
from the experience. 


609-921-7434 
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We Built These Bodies. . . 


...On rock ‘n’ roll music; but at Jazzercise 
the party isn’t over ‘til the fat lady’s thin 


ust one year ago you 
wouldn’t have caught me dead in 
photographed on the next page. 
That’s the Hightstown High School. 
It’s a huge space, and it’s 
ture. It’s a huge space, and it’s 
jammed with not 10, not 20, but 
close to 100 women — of every age, 
shape and form, and every one 
focussed on their leader, Mary 
Jane Brady in the foreground. Yes, 
if this is Tuesday or Thursday 
night in Hightstown, this must be 
Jazzercise. 

The first time I went these 
women — or an equal number very 
much like them — were smiling, 
laughing, talking, socializing their 
little heads off. This is a Tupper- 
ware party, not an exercise class, I 
thought. Strike One. And further- 
more, there wasn’t a mirror in 
sight. How was I supposed to see 
myself (not that I really wanted 
to)? Strike Two. This was going to 
be a long hour. I vaguely wondered 
what I was missing on ‘‘Wheel of 
Fortune.” 

“OK, let’s start,’’ a miked voice 
boomed out. I looked up and there, 
on a three-foot raised platform 
covered in hot pink carpeting was 
Mary Jane Brady. A mike? Strike 
Three, I thought. This is not exer- 


- cise. This is Russia. This is exer- 


cise for the mass market con- 
sumer. These women probably 
wear Enjoli Midnight and have 
game-show furniture and Sears 
bathmats at home. They probably 
file their coupons by night, their 
nails by day. They probably have 
shell-shaped soap in the guest 
bathroom. I could swear someone 
was wearing blue eyeshadow. 
Stay tuned folks. There’s a very 
happy ending to this story — read 
on, if only to find out why, one year 
later, I ended up not only very 
much alive in the photograph 
much alive in the big group photo 
on the next page (I’m way in the 
something I thought, at first 
glance, was the tackiest and 
dumbest exercise ever. Remem- 
ber, 400,000 people do Jazzercise. 


First impressions can be decep- 
tive. 

I used to exercise (didn’t we 
all?). I studied ballet and jazz 
devotedly, but not maniacally, 
through high school and college. 
Amidst the cutthroat world of bud- 
ding ballerinas and Balanchine 
devotees, I perfected my double 
pirouettes and turn-out, strove for 
an extension up to there, to say 
nothing of becoming somewhat 


This is a Tupperware 
party, not an exer- 
cise class, | thought. 
Strike one. No mirror 
in sight. Strike two. 
A mike? Strike three. 
This isn’t exercise. 
This is Russia. Exer- 
cise for the mass 
market consumer. 


ee ae 
fluent in French at the same time, 
though I’m not sure how far I’d get 
in Lutece asking for arabesque 
souffle or releve flambe. 

Ballet is brutal. Don’t let anyone 
kid you. Beautiful to look at. Hell to 
actually do. You are surrounded on 
all four sides by mirrors, with a 
ballet teacher (gorgeous and lithe 
by definition) who constantly mor- 


tifies you by twisting your leg into - 


a position God never in His wildest 
wrath ever meant it to execute, 
while the rest of the class stares at 
you haughtily. 

But even after I knew a ballet 
career was out of the question, I 
continued dancing, for the exer- 
cise. I hated running, and was ter- 
ribly unathletic. One of my 
greatest achievements in high 
school was contracting mononu- 
cleosis my senior year, which ex- 
cused me from gym for several 
months. 


By Jamie Saxon 


But I loved to dance. When I 
discovered jazz dance, I was even 
happier. I saw ‘‘A Chorus Line” 
eight times and decided Michael 
Bennett could do no wrong. Jazz 
dance didn’t feel like exercise — it 
was fun, fast, funky, fabulous, 
frivolous. 

After I graduated from college, I 
stopped dancing, which also meant 
I stopped exercising. The Real 
World took over and I moved 
several times in the first few years 
and never got settled enough to 
start dance class again. Soon there 
was a little more of me filling my 
Calvins. 

I started Jazzercise exactly one 
year ago because of a New Year’s 
resolution. Yes, Virginia, some 
people really do achieve their New 
Year’s resolutions. Last New 
Year’s Eve, in the middle of a 
teeming champagne and black tie 
party in an Upper West Side apart- 
ment, I made a New Year’s resolu- 
tion. I was talking to some guy 
when the hostess of the party — a 
young slip of a would-be actress — 
slithered by me, the tip of her 
white feather boa tickling my left 
earlobe. I turned, in time to see the 
very low-cut back of her very little 
black dress disappear into a sea of 
tuxedos, and heads turned in 
Domino succession to follow her 
awesome body. 

My New Year’s resolution? To 
start exercising seriously and 
devotedly, if not regularly. I was 
determined to wear my own very 
little black dress next New Year’s 
Eve. Back in my drab little office I 
relayed the tale of my Manhattan 
soiree and silver screen hostess to 
my girfriend. I bemoaned my jig- 
gly thighs, flabby arms, spreading 
buttocks and marshmellow sto- 
mach. 

‘Jamie,’ she said. “‘Come to 
Jazzercise with me. You'll love it.”’ 
‘Why will I love it?” I asked skep- 
tically. ‘“‘You’ll love it,’’ she 
replied, ‘‘because it is based on 
jazz dance and you used to be a 
dancer! And, besides, the instruc- 
tor’s a scream!’’ She was prac- 
tically hyperventilating by this 
point with unleashed enthusiasm. 

‘““A scream?” I echoed, Maddie 
Hayes-style. “A scream,’ my 
friend reiterated, David Addison- 
style. “She makes everybody 
laugh and she’s incredibly 
energetic and she’s always telling 
everyone to smile. Sounded about 
as titillating as Romper Room and 
about as interesting as watching 
Mr. Rogers feed his fish. 

I was skeptical. Very. Did you 
ever take the “It’s a Small World”’ 
ride at Disneyland? Thousands 
upon thousands of smiling candy- 
pink faces, singing in little high- 
pitched voices about joy and hap- 
piness. Over and over and over 
again. This is what I pictured 
Jazzercise to be. However, I decid- 
ed to give it the old college try, if 
only to shut my friend up. I dug out 
my old black leotard, pink tights 
and old college sweatpants (no one 


Jazzercise Fit: Co/- 
leen Huddleston, a 
programmer with the 
Division of Human 
Services, moves with 
the flow. Huddleston 
was practicing a 
routine with Brady 
when our photo- 
graher captured the 
image on our cover. — 
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The Beat Goes On: 
Mary Jane Brady 
leads the throng. 


was going to see my out-of-shape 
legs unconcealed in all their relief- 


map glory). 
And so I traipsed off to 


Hightstown in the middle of winter. ' 


Mary Jane Brady, from her hot 
pink carpeted stage, exuded en- 
thusiasm and energy. Could it be 
drugs? Nobody smiles that much, I 
thought. Maybe she was faking. 
Just maybe she had that icky- 
tasting stuff on her front teeth that 
Miss America contestants use to 
“keep smiling. My girlfriend 
whispered in my ear, “‘She’s 35. 
Can you believe how fabulous she 
looks?’”’ I mutely shook my head 
no. “‘And,”’ my friend added, ‘‘she 
has three kids.”’ 

“You're kidding,”’ I said, sudden- 
ly interested. All the women I knew 
with three kids were, well, wider. 

For the next 60 minutes I sloshed 
through the multi-million dollar 
Jazzercise formula: a six to eight- 

‘minute warm-up segment, in- 
cluding a jazz isolation to warm up 
individual muscle groups; a 25-30 
minute aerobic or cardiovascular 
segment to elevate the heart rate 
to a training level for improving 
aerobic fitness and reducing ex- 
cess body fat; a 15-minute muscle- 
toning segment for beautiful 
biceps, perfect pectorals and 
-glorious gluteals and dazzling 
deltoids; and a six to eight-minute 
cool-down and stretching segment 
to improve flexibility and bring the 
body temperature back to normal. 

I followed along as best I could, 

but I was more fascinated by the 
fact that the people around me, all 
during class, were yelling and 
singing like banshees and having 
what I can only describe as the 
time of their life, as Kool and the 
Gang, the Pointer Sisters, and 
Janet Jackson boomed out over the 


speakers. The place looked more 
like a pep rally or worse yet — a 
party. Since when was exercise 
this fun? I don’t get it, I thought. I 
just don’t get it. Something’s going 
on here, and I’m gonna find out 
what it is. 


2... out Jazzercise has a lot 
going for it, both in theory and in 
practice. According to the mass 
media (well, all but ‘‘W” magazine 
whose highly-touted annual 
“‘What’s In and What’s Out”’ issue 
claims aerobics are out), aerobics 
are it. Ballet is not aerobic. Jazzer- 
cise is. It’s also non-competitive 
(remember, no mirrors), a hugely 


| could go to a 
Jazzercise class a 
block from home but 
| drive 20 minutes 
instead to Brady's 
class. Some say I’m 
crazy. My father 
says I'm depreciating 
the value of my car. | 
say it’s one of the 
smartest things I’ve 
ever done. 


appealing factor, considering the 
magnitude of the competitive 
situations we all have to deal with 
everywhere else. 

Jazzercise was foulhded back in 
1972 by Judi Sheppard Missett, who 
started out teaching jazz dance ina 
rented room in a Boys Club in 
southern California. She dis- 
covered students were intimidated 
by the competitive nature of pro- 
fessional dance — they really were 
there just for the exercise. So, in 
the creative, right side of her brain 
she officiated the brilliant wedding 
of Jazz Dance and Aerobics. Their 
offspring — Jazzercise — was a 


V 


perfect genetic blend of the fun of 
jazz dance and the physical 
benefits of aerobics. And, at the 
same time, the left side of her 
brain was, unbeknownst to Judi, 
turning figurative somersaults as 
it smelled big bucks a comin’. Just 
how big, not even Sylvia Porter 
could have guessed. 

Jazzercise is not just an exercise 
program. It’s an adventure (I 
couldn’t resist). Actually, it’s the 
number one fitness program in the 
country, and not just this country. 
Spanning 21 countries and employ- 
ing 3,000 instructors who have 
400,000 students (don’t worry about 
your next business trip to Hong 
Kong or Rome, you can Jazzercise 
there, too), Jazzercise must be do- 
ing something right. Besides mak- 
ing its founder — that tall, lithe, 
eternally tan 41-year-old Judi 
Sheppard Missett — a bona fide 
millionaire. Queen of the Jazzer- 
cise Inc. empire, she heads a com- 
plex in Carlsbad, California, (near 
San Diego) that includes a state-of- 
the-art studio, corporate offices 
(with about 60 employees), Jazzer- 
togs (dancewear and merchandis- 
ing), Le Jazz Cafe, and Jazzercise 
Records. 

In Mercer and Bucks counties 
alone you can Jazzercise in at least 
12 different locations. I could go to 
a class offered a half block from 
my home, but instead I drive 20 
minutes to Mary Jane Brady’s 
class. Some would say I’m crazy. 
My father would say I’m 
depreciating the value of my car. I 
Say it’s one of the smartest things I 
have ever done — better than walk- 
ing a mile for a Camel. 

Brady was born in Brooklyn and 
grew up in the Bronx and Staten 
Island, under the thumb of.a strict 
Italian father and a mother who 
was a phenomenally good cook and 
believed the more you ate, the 
healthier you were. She says she 
was a quiet child (hard to believe if 
you saw her in action today) and 
that she was very heavy. In high 
school she stood 5-4 and weighed in 
at a hefty 155. To this day she 


claims she gains weight easily and 
it is a constant effort to stay at her 
present 117. She became an exer- 
cise fanatic in high school and 
made the cheerleading squad her 
sophomore year, an unheard-of 
achievement. 

She pursued 4 secretarial major 
in college for two years, then in 
1971 married her Catholic high 
school sweetheart, Jim Brady 
(now with the Delta Group, a 
publishing and business consulting 
firm). They moved to this area, 
and three months later she was 
pregnant with the first of three 


daughters (now 14, 11, and 8). 

When the youngest was 2% she 
went through a stage where she 
didn’t sleep at night. Needless to 
say, neither did Mom. A friend 
dragged her to a Jazzercise class 
in the Nottingham Firehouse and 
she was hooked. 

“I loved it,” Brady said about 
her first months as a Jazzercise 
student. ‘I used to be upset when 
the last routine of the class came. 
However, at the beginning, I wore 
all black and stood at the back of 
the room. I worked my my way up 
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to the front of the room and kept 
saying to myself, ‘I would love to 
be up there, making people feel 
good.’ I finally screwed up the 
courage to ask the teacher about 
getting certified. She told me I had 
to be really sure that’s what I 
wanted to do. I got scared and said 
no. Later. I felt so upset, I called 
her and said yes, I really want to 
try. I had so little self-esteem 
then.” 

At her own expense, she attend- 
ed a two-part workshop in North 
Carolina. “The first weekend I 
auditioned. I wanted to teach 
Jazzercise so badly, I would’ve 
done it for free.’’ She passed and 
was sent home for three weeks 
with a videotape of routines to 
learn. ‘“Then I went back. I was the 
most scared I’ve ever been in my 
life. But I passed.’’ The rest of that 
second weekend consisted of dance 
technique and business workshops. 
She was officially certified in June, 
1981. 

“T’ll also always remember what 
it was like to be in the back row. 
And today, even in a class of 100 I 

~see everybody and respect how 
they feel about their bodies. If I see 
someone who’s doing an exercise 
incorrectly, I talk to them after 
class, and never point them out 
during class. They’re usually 
amazed that I see them, but I do. I 
also remember how I felt when I 
weighed 155. Now I’m 117 but I 
never forget. I gain weight easily 
(fat cells shrink, but they never go 
away), and I can really empathize 
with overweight women.” 

Brady emphasized the safety — 
and appeal — of Jazzercise, which 
is carefully constructed to provide 
an optimal workout. Its formula in- 
tegrates a number of specific 
elements that set it apart from 
other straight aerobics programs. 

The routines are choreographed 
by Missett herself, to a healthy mix 
of top 40s, oldies, jazz, and even 
country. People all over the coun- 
try send Missett records they like, 
in the hopes that she will 
choreograph a routine to it. 
There’s the heartbeat of Jazzercise 
— the music. Most aerobics classes 
use music just as a background 
and the movements don’t sync with 
the music. In Jazzercise, you move 
with the music, and you're really 
dancing. In fact, all the routines in- 
corporate standard jazz dance 
movements. Choreography, not 
calisthenics, is at work here. 

The sequence of the routines is 
carefully planned by each instruc- 
tor to effect the correct ‘‘workout 
intensity curve‘ of the heart rate 
during each 60-minute class. A 
class-worth of records is called a 
“‘set.”” Said Brady, “Picking a set 
is an art. It’s one of the biggest 
challenges of teaching — to pick a 
really fabulous set that students 
will have fun with and get psyched 
about.” 

Utilizing a ‘‘perceived exertion”’ 
chart, students learn to tune in to 
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how hard their heart is working 
without stopping mid-stream to 
take their pulse, as some other pro- 
grams do. The sequence of 
routines in a Jazzercise class takes 
you gradually from working 
“very, very light’ to ‘‘fairly 
light,”’ ‘somewhat hard,”’ “‘hard’’ 
(80 percent of your maximum 
heart rate) and then back down to 
“very light.” 

“Jazzercise is a very balanced 
program,”’ says Brady. “Some 
other programs only do heavy car- 
dio throughout — definitely not 
healthy. I’ve had new students 
who’ve come from other programs 
where they were instructed to do 
heavy cardio, then literally stop to 
catch their breath, then more 
heavy cardio, stop, start again. 
That’s equally unhealthy, even 
potentially fatal. 

“Also unhealthy are aerobics 
classes that don’t incorporate a 


Brady knows what 
it’s like hiding in the 
back row: ‘I see 
everyone and respect 
how they feel about 
their bodies. | 
remember how | felt 
weighing 155.’ 


significant stretching and cool 
down period at the end of class. 
I’ve had new students tell me they 
used to be exhausted after their 
other classes. After Jazzercise, 
they feel refreshed, rejuvenated.” 

Integral to the safety of any 


-aerobics program is “‘low-impact’’ 


movement. Low-impact uses the 
upper torso and arm muscles and 
the major muscle groups of the 
legs to elevate the heart rate to a 
desired working level, without lots 
of jumping or similar ‘‘high- 
impact”” movement. Low-impact 
aerobics significantly lower the 
chance of injuries such as shin 
splints and ankle and back pro- 
blems. Low-impact movement also 
tends to be more dance-like and 
comfortable to execute. 

Brady says ‘Jazzercise has 
always been low-impact and was 
even criticized at the beginning for 
just that reason. Only later did the 
rest of the aerobics world discover 
the increased safety that low- 
impact provides. Judi Missett 
reviews each routine with profes- 
sional physiologists {like Greg 
Phillips, director of health and 
fitness education for Jazzercise 
Inc.] to assess its safety and 
aerobic benefits.”’ 

After approval, each routine is 
then classified as a warm-up, light 
or heavy cardio, specific muscle 
toner [my ballet vocabulary has 
been replaced by jargon like quads 
for quadriceps, gluts for gluteals 
and abs for abdominals, etc.], 
stretch or cool down routine. 

Instructors are trained — and re- 
quired — to offer safety tips and 
technique pointers during each 
routine, All instructors are CPR 
certified annually and keep up with 
the latest fitness news through the 
Jazzercise Inc. continuing educa- 
tion program. 

Another key element in the 
Jazzercise program is its “follow 
the leader” teaching technique, or 
the ‘mirror image”’ as Brady calls 
it. The Jazzercise instructor faces 
her class, providing a mirror im- 
age. Some other programs have 
the instructor at the front of the 
class but with her back to the 
students. Brady says, “‘The mirror 
image technique is more effective 
and more personal because I can 
maintain eye contact throughout 
the class and talk to my class.” 

But, let’s face it, no workout, no 
matter how safe or effective, does 
you any good if you don’t do it. 


More than 400,000 people in every | 


A Jazzercise Junkie Tells All 


state in the Union and all over the 
world do Jazzercise. Why? As 
masochistic as it sounds, you gotta 
love the exercise you’re doing, and 
people who do Jazzercise seem to 
love it. Moreover, Jazzercise in- 
structors love what they do and 
their energy and enthusiasm really 
motivates their students. Smack 
vaguely of a little-known Nazi with 
a funny mustache? This isn’t 
brainwashing. This is something 
else entirely. 


I can’t speak for the other 
399,999, but the reason I’m still go- 
ing after a whole year has a lot to 
du with the program, but much 
more to do with my instructor, in 
this case Brady. Is that so corny 
you just want to go out and eat a 
bag of Double Stuf Oreos to get the 
bad taste out of your mouth? Go 
ahead. But, I’m in better shape 
than I’ve ever been in my life and I 
actually look forward to going to 
class, even if I go at 9 a.m. Satur- 
day morning. Just knowing I’m go- 
ing to a7 p.m. class has gotten me 
through many a hard day at work. 

And I’m not alone. Brady talks to 
you all during class. It’s something 
akin to talking on the telephone — 
only she does all the talking (which 
is fine with you, since you’re trying 
your best just to breathe). She has 
the stamina of an Olympic gold 
medalist. She does all the routines 
full out while talking a veritable 
blue streak (and does not turn blue 
in the face). 

She tells you jokes and anecdotes 
about herself and her family. 
“Last night I said to my husband, 
‘I have to have a Whopper. Take 
me to Burger King.’ He wouldn’t. 
So I got in the car and went all by 
myself. That’s how badly I wanted 
a Whopper. . . Squeeze, squeeze, 
push, push, push all those Whop- 
pers away.” 

She also confides serious stories. 
Like the day her daughter was bit- 
ten on the face by a neighbor’s dog 
and Brady had to take her im- 
mediately to a plastic surgeon, etc. 
She could have cancelled class or 
called a sub in last minute but she 
didn’t. ‘‘After I knew my daughter 
was going to be OK, I knew the only 
thing that would make me feel bet- 
ter was teaching class. So I went.” 
She lets her students know her life 
is as crazy as theirs. 


“The world is so rushed,” Brady 
tells me. ‘‘People don’t take time 
out to say nice things to each other. 
I make every effort to let my 
students know they’re locking 
great and that makes them feel 
good about themselves. Some of 
them tell me after class that that 
was the only nice thing anyone had 
said to them all day.” 

-“Students tell me this class 
literally ‘gets them through.’ 
Whether they are having marital 
problems, a difficult time at work 
or are just housewives who need to 
get out of the house, this class is 
‘their time,’ just for them. That’s 
so important. My inspiration 
comes from knowing I’m helping 
provide that important time and 
helping people feel better about 
themselves.” 

People come to Jazzercise for 
every imaginable reason, from 
jocks who want a good workout to 
stressed professionals who need a 
release (80 percent of Brady’s 


students are working women).. 


Even pregnant women do Jazzer- 
cise (Jazzercise Inc. prints a 
special handout just for pregnant 
women with tips and guidelines for 
adapting the class). 

Perhaps the song that best cap- 
tures the spirit of a Brady Jazzer- 
cise class is Eddie Murphy’s 
“Party All The Time.’ Brady’s 
class goes crazy when she does this 
routine. It’s 100 party animals hav- 
ing the time of their life shakin’ 


their booties. We drown out Eddie. 
We thrive on Aretha. We lose con- _ 
live 


trol with Janet Jackson. We 
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Elvis and the Beatles, and go crazy 
over the Pet Shop Boys and The 
Girls Next Door. When Brady does 
James Brown’s ‘‘Livin’ in 
America,’ you’d think we’d just 
won the lottery or something. ‘‘We 
Built This City on Rock ’n’ Roll’ 
becomes ‘‘We Built This Body.”’ 

“If you can’t talk during class, 
you’re working too hard,’ says 
Brady. “‘I try to get my students to 
sing or just give a healthy yell once 
in a while — mostly so I know 
they’re breathing. But most of all, 
I try to create an atmosphere 
where full-grown adults can have 
some fun and feel like kids again. 
Yeah, we get silly. Yeah, we get 
crazy.” 

Let’s talk silly. Let’s talk crazy. 
Let’s pretend we’re in grade school 
and imagine all the dumb things 
our second grade teacher did. Then 
let’s dig deep inside and remember 
just how much we miss all that 
fabulous idiocy. Get ready, set, go. 

Brady keeps a birthday book and 
the birthday girl (or boy) gets a 
round of applause. Brady takes re- 
quests and delivers at the next 
class. She makes you count in dif- 
ferent languages. She has Kids 
Night and Couples Night. She had a 
costume contest last Halloween — 
with prizes. She came to the last 
class before Christmas break spor- 
ting a red leotard and tights and a 
red and white fuzzy Santa’s cap; 


- and she passed out rubber bands 


with little jingle bells attached to 
them with green ribbon. Everyone 
put them on their ankles and 
wrists, jingling with maniacal 
delight all through class. Any 
ballet teacher that walked in would 
have a bruised jaw from it drop- 
ping to the floor with such force. 
Brady brings fresh oranges from 
Florida once in a while; muffins 
and juice to her Saturday morning 
class. At the end of every session, 


“her students turn in their class 


\ 


a 


cards and she picks one out of a 
box — the winner gets a month of 


free classes. 
She announces the birth of 


babies, engagements. When she 
reached her fifth anniversary of 
teaching last summer, she threw a 
huge party for all her students and 
packed them in. Then she did a 
“retrospective” class of favorite 
routines through the years. 
There was cake (and she let us 
eat it, too) and specially printed 
pink Jazzercise tee-shirts for all 
her long-time students, Jazzercise 
buttons for newer students. A 
urivia-filled ‘‘program’’ noted, 
among other facts, that ‘in the five 
years Mary Jane taught, she will 
have completed over 2,000 classes ; 
throughout her five years, she only 


forgot her records once; and she 
has stored, somewhere in her 
house, over 800 records and 
notes!”’ 

She jokes around a lot. Mostly 
clean, but locker room and 
slumber party humor has 
reverberated more than once 
against those hallowed Jazzercise 
walls. The routines — and the 
songs (let’s face it — what words 
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for career and for fun 


Friendly personal service 


Winter Merchandise is reduced 


40% to 60% 
Spring fashions 
arriving daily 


Join us Mondays 12-2 p.m. 
for informal modeling at 


TBWinhkerie 


RESTAURANT AND BAR 


Palmer Square, Princeton 


Hours: Mon.-Sat. 10-6; Thurs. til 8 p.m. 


9 Princeton Shopping Center @ Harrison Street 
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Open now, tq serve you: Central New Jersey's 


most comprehensive SportsMedicine care facility. 


Call for an appointment. 


Sports Medicine 


PRINCETON 


ORTHOPAEDIC ASSOCIATES OF PRINCETON, P.A. 


325 Princeton Avenue ¢ Princeton, New Jersey 08540 


609/924-8131 ¢ 609/924-7784 
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Corporate Connections 


Linking your best intentions with the best results 


Marketing Personnel Computers *Word Processing 


* » 

If you feel knee-deep in proposals, reports, or 
direct mail campaigns, our trained profession- 
als can rescue you. We have a serious regard for 
your professional image, as well as ours. Since 
effective business communications require 
more than the absence of “typos,” we will for- 
mat, edit, and even package your documents. 
Our people can do it all at your own offices. Or 
we'll pick up work and get it, complete and on 
time, to the meeting or the mailbox. 


Pat deSaules ¢ 65 Montgomery Knoll ¢ Skillman, NJ08558 © 609-683-8848 


Raising the Pulse — and Spirit 
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dominate the lyrics of today’s Top 
10) just naturally lend themselves 
to innuendos and double entendres. 
It’s hard to keep a straight face 
when a song like Sam Fox’s 
“Touch Me, I Want to Feel Your 
Body”’ is playing and you’re 
thrusting your pelvis towards the 
sky. During ‘‘Crazy in the Night,”’ 
a floor routine, you lie on your back 
with your legs apart, knees bent 
and feet flat on the floor. Brady 
says, ‘‘Now squeeze your buttocks. 
Squeeze. I mean really squeeze. 
Again. Again. Do you feel 
ridiculous? Yes. But do you wanna 
get crazy in the night? The class 
lets loose a deafening unanimous 
‘“YES!,” followed by titters and 
giggles. ‘““Then, squeeze!” 

A similar floor routine elicits the 
remark from Brady, “Don’t you 
feel like you’re at the 
gynecologist? I mean, really. 
God, the lights in here are bright. 


Famous,’’ Missett produces six 
videotapes of new routines a year 
(one every eight weeks). Each 
videotape demonstrates between 
25 and 30 routines, each 
choreographed by Missett. That’s 
more than 200 new routines a year. 
She tapes live at the Jazzercise 
studio in California, in front of a 
class of 100 students and instruc- 
tors who sign up to be in the taping. 
This slick, professionally-produced 
videotape is then copied and mail- 
ed in a package with records and 
notes to all instructors. 

In addition to her work in 
Carlsbad, Missett makes personal 
appearances al] over the globe, on 
TV, at special events, in major 
parades, you name it. She’s a 
media darling, a publicist’s 
dreamgir]. She and a group of in- 
structors (including Brady) per- 
formed with 200 Elvis lookalikes at 
the Liberty Weekend extravagan- 
za at the Meadowlands this past 


Jazzercise is heavily merchan- 
dised. You can buy not only Jazzer- 
cise leotards, but also key rings, 
plastic cups, water bottles, tee- 
shirts, athletic bags, warm-up 
suits, pens, notepads, yes. . . even 
emery boards. 

Most every car in the Hightstown 
High School parking lot on Tues- 
day and Thursday nights sports a 
Jazzercise bumper sticker. And 
Jane Fonda’s got some serious 
competition in the video market. 
Missett’s latest video, “‘Jazzer- 
cise: The Best Yet! Live!” was 


named one of the top four exercise 


videos in the December issue of 


American Health magazine. For 
$29.95, it’s 14 Jazzercise routines 


(one entire class) with a split- 


screen image to simultaneously 
show “the Lighter Side’” of each 
routine (a lighter version for peo- 
ple who want less exertion). 


Obviously thinking ahead (after 


all, how long can we keep this exer- 


cise mania up?), Missett also has 
established Junior Jazzercise for 
4-12 year olds and Teen Jazzercise 
for 13-16 year olds, based on a 
philosophy of improving coordina- 
tion and building self-esteem 
(remember, it’s a jungle out there, 
even in junior high). 

Fine, you say. So Missett gets to 
rub elbows with Johnny Carson 
and show off her impeccable pecs. 
But just how rich is she? Well, you 
think your broker’s fee is exorbi- 
tant? Strap yourself into your seat 
— Judi Sheppard Missett rakes in a 
whopping 30 percent of every 
Jazzercise instructor’s gross in- 


July 4th. Another group performed 
QE ETE ae 


| sloshed through 60 
minutes of the multi- 
million dollar Jazzer- 
cise formula: People 
yelled and sang like 
banshees and the 
place looked like a 
pep rally. Since 
when was exercise 


It’s like giving birth or something. 
I feel like I’m on an operating 
table.’’ More laughter. It’s all kin- 
da ridiculous, kinda silly. And not 
very adult. 

It’s also the farthest thing from 
the strait-laced ethics of the work 
world. And Brady knows it. One 
routine requires a stamping of the 
foot on the ground. ‘‘Stomp on your 
boss,”’ she shouts. ‘‘Stomp on your 
bad day. Get rid of it!’” Everyone’s 
technique immediately improves. 

Brady’s students adore her. And 
there’s plenty of them. Last year, 
Brady made it into the Jazzercise 


Revolutionary new... 
THE STEP-BY 
STEP METHOD 


Requires no surgery, transplants or hair weaving 
Hair gradually looks thicker 
No dramatic change in appearance 


Pacesetter Program — a recogni- . > 
tion (not monetary) award based this fun: come. 
on the number of students an in- ee ee eee In the case of Mary Jane Brady 


alone, just one speck in a sand pile 
of 3,000 instructors, the national 
headquarters receives somewhere 
in the neighborhood of $15-18,000 a 
year. Granted, Brady is one of the 
most successful instructors in the 
nation. And, sure, Missett’s got 
some expenses building new bodies 
from Houston to Honolulu to Hong 
Kong but still, that ain’t peanuts. 

At this point you might be think- 
ing seriously about dropping your 
Mark Cross buttery-soft leather 
briefcase, shedding your double- 
breasted cashmere Armani suit, 
and tossing your stacks of software 
into the proverbial circular file to 
become a certified Jazzercise in- 
structor. 

But first punch these figures into 
the built-in calculator on your 
Rolex wristwatch: Missett’s 
cream-off-the-top 30 percent: a 
one-time $500 fee to start your own 
Jazzercise ‘‘franchise;’’ $50-100 a 
week to rent a space (in this area, 
usually a school gym, firehouse or 
church); $2,000 a year for equip- 
ment — a VCR for viewing 


structor has. Brady was one of only 
38 Pacesetters — out of 3,000 in- 
structors worldwide. 

“You can’t fake having a good 
time,’’ she says. ‘‘My goal in every 
class is to get my students psyched 
up, get them to smile, to let go, to 
have a good time. It doesn’t always 
happen right away, but it always 
happens somewhere along the: 
way.” 


at the ceremonies of the Summer 
"84. Olympics in Los Angeles. 
Jazzercisers have performed, 
decked out in white tophats and 
tails, at halftime at Madison 
Square Garden in New York City. 
Missett has appeared on every 
major TV talk show and has been 
written about in numerous na- 
tional publications. The October 
1986 issue of Self Magazine 
featured a Jazzerciser in a photo 
spread entitled ‘12 Top Exercise 
Errors and How to Fix Them 
Fast.’ Jazzercise has created a 
major promotion program with 
Stouffer’s Lean Cuisine: save two 
UPC symbos from your Glazed 
Chicken or Vegetable Lasagna and 
get four free Jazzercise classes. 


BEFORE 


2 MONTHS 4 MONTHS 


PRINCETON HAIR REPLACEMENT CENTER | 


A division of 


i. fun. But it’s also a serious 
(and seriously huge) business. 
Judi Sheppard Missett was recent- 
ly named by President Reagan as 
one of America’s top 10 women en- 
trepeneurs. A subject for televi- 
sion’s “‘Lifestyles of the Rich and 


HARSTYLING FOR MEN WOMEN 
FricCelowsaty 


PRINCETON: 362 Nassau St. (609)924-7733 SOMERVILLE: 59 W.High St. (201)725-5500 


Missett’s tapes, a record player 
and speakers for class, a small, 
P S t P C _ clip-on microphone for class > 
r Ince on (Brady says they break constant- 
ly), shoes at about $40 a pair and 
Rentals leares at about $25-30 each 
rady owns 3-4 pairs of aerobic 
eo seg o. 609-924-0200 shoes at a time and replaces them 
every 3-4 months and she owns 50 
leotards and half as many pairs of 
— _———— . Dally Weekly Monthly tights — big oe there): all 
newspaper advertising (Jazzerci 
IBM PC $90 $150 $250 just started co-op ads where tae 
; groups of instructors split the 
COMPAQ PORTABLE $90 $150 $250 cost); any printed habitats for: 
IBM COMPATIBLE SYSTEMS 
FLOPPY DRIVE SYSTEM $65 $110 $150 
HARD DRIVE SYSTEM $380 $140 $200 
AT COMPATIBLE $125 $200 $350 Jazzercise junkie can 
30 meg hard drive drink from a true 
3 Jazzerci. a 
DELIVERY & INSTALLATION hecn cine teat: 
First System $60 $60 san goofy, yes, but the 
BS. exercise regimen is : 
tem $20 
Each Additional Sys $20 $20 also hard work. The ‘ 
Each system includes 640K of nanwvia! Lt aaa floppy disk drives, author has dropped q 
onochrome monitor, and a graphics card. ist 
m graphics display down a size in ; 
Please call for additional information or special requirements. Calvins in the past 
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‘Squeeze’: The 
Hightstown High 


gyM packs a crowd 
on Jazzercise nights. 


class; about $480 a year for 
Missett’s videotapes and records; 
and about $100 a year in fees to 
ASCAP (the record industry 
union) for the use of the records. 

So where does the income part 
come in? Brady teaches about 
eight classes a week: Monday and 
Wednesday at 5:30 p.m. at the 
Wycoff School just off Plainsboro 
Road — convenient for Route 1 
people; Monday and Wednesday at 
7 p.m. at the Maurice Hawk School 
just off Princeton-Hightstown 
Road near the West Windsor- 
Plainsboro High School; and Tues- 
day and Thursday at 7 and 8:10 
p.m. at the Hightstown High School 
gym. She charges $2.50 per class. 
That’s $30 for a six-week session or 
$3.50 to walk-in. (Other locations 
charge up to $4.50 walk-in, depen- 
ding on overhead costs.) Brady 
grosses roughly $1,300 a week. 
That’s gross; she also has the ex- 
penses outlined above. Strict book- 
keeping records must be sent to 
California by the fifth of each 
month for the previous month. 

Brady’s pet peeve is when people 
ask her, ‘‘Besides teaching Jazzer- 
cise, do you have a real job?’’. 
Teaching is her real job, as it is for 
most instructors. And she works 
about 40 hours a week, what with 
teaching eight one-hour classes a 
week, practicing routines up to two 
hours a day (“I’m a perfectionist,’ 
Brady says), making promotional 
calls and answering students’ calls 
two hours a day, attending area 
chapter meetings, etc. (Seventeen 
instructors comprise the Mercer 
County area of Princeton, 
Hopewell, Pennington, Plainsboro, 
Montgomery and Bordentown, 
headed by an area manager. 
Brady notes, ‘‘She can walk into 
any class at any time unannounced 
to check up on us.’’) 

The big perk, for Brady anyway, 
is the flexibility of her hours. She is 
very family-oriented. She lives ina 
big brick Colonial in Hamilton 
Township. She has a poodle named 
Micki. In the dining room Lenox 
china is displayed in an elegant 
highboy. In the living room a gilt- 
edged wedding album and a New 
American Bible sit atop an 
impeccably-polished coffee table. 
Framed formal photographic por- 
traits of her three daughters hang 
above an upright piano. Only one 
lone brown M&M on the green 
carpeting suggests the wild side of 
Brady’s life. 

“T want it all,’’ says Brady, as 
she sips a cup of coffee with Sweet 
’n’ Low and nibbles on half of a 
plain bagel. ‘I want to teach. And I 
want to spend time with my fami- 
ly. With my hours, I can be here in 
the morning when my kids are get- 
ting ready for school. They’re gone 
by 7:45 and I do all my work and 

get my records picked for class 
that night. I’m done by 3, when the 
kids get home from school. I can 

spend time with them in the after- 
cn ’ : : 


noon and get dinner ready before I 
leave for class. 

“‘T used to be really disorganized. 
I used to put my records together 
at the same time I was cooking din- 
ner, and the kids talking to me all 
at once. It drove my family crazy. 
One thing about Jazzercise is, 
Judi’s always there, always, in 
your house. For a long time my 
kids hated Judi. My husband hated 
Judi. 

“At the beginning, there was a 
great deal of strain in my family. 
But I explained to them how impor- 
tant teaching was to me, and that 
we had to work it out. And we did. 
Jim [her husband] really helped 
me get organized. I started writing 
things down. Now I’m prioritized 
and things run like clockwork for 
the most part. I even have time 


You can’t fake hav- 
ing a good time, says 
Brady: ‘My goal in 
every class is to get 
my students psyched 
up, get them to 
smile. Jazzercise is 

time for yourself. So 
few people take that 
time when it’s the 
best thing.’ 


now to coach a cheerleading squad 
at the junior high. I did stop 
teaching Saturday classes, though, 
because the weekends were just 
getting too crazy.” 

This ‘‘really quiet” girl from a 
strict Catholic family now 
describes herself as ‘“‘completely 
hyper. I have to be moving all the 
time. I’m one of those people who 
can’t even sit still while watching 
TV.” Her attitude and energy are 
admirable. ‘‘I can’t believe I get 
paid to do what I do. I feel lucky.”’ 
Can you name one person you 
know who can say the same about 
their job? 

Her goal? To find a Jazzercise 
studio to call her very own. She has 
real estate agents looking for her 
all the time but, she says, ‘“‘The 
rents are exorbitant and I’d have 
to charge more per student. At 
least now, with my only being able 
to offer a limited number of 
classes, my students feel more 
compelled to attend, since they 
can’t put it off. When an exercise 
studio offers classes every hour, 
morning, noon and night, students 
tend to keep postponing, knowing 
there’ll always be a later class, 
Then, when it comes time for the 
later class, they just say ‘Oh, it’s 
too late. I’m too tired to go.’”’ 

When asked to describe the most 
important benefit of teaching 
Jazzercise, Brady replies instant- 
ly, ‘‘I have more self-esteem now 
than I ever had. It’s unques- 
tionably the best thing I ever did 
for myself. I can’t imagine not 
teaching Jazzercise. I’d keep 
teaching even if someone cut my 


right arm off, and Ill teach as long 


wth 


as the program’s in existence.”’ 
One of her all-time favorite 
songs (and routines) is Whitney 
Houston’s ‘‘Greatest Love of All,”’ 
a beautiful ballad about loving 
yourself, a love that ‘“‘no one can 
take away.”’ Says Brady: ‘‘My per- 
sonal philosophy about Jazzercise 


is that it is ‘time for yourself,’ an 


hour when you can forget about 
your job, your family, your pro- 
blems. So few people take time out 
for themselves. They don’t realize 
it’s the best thing you can do.” 

Committed Jazzercisers find 
that they want to make the hour 
last a lot longer. They don’t stop 
Jazzercising when they walk out of 
class. Many will tell you that they’ 
‘‘Jazz”’ in their car when one of the 
songs for one of their favorite 
routines comes on the radio. The 
Pointer Sisters’ ‘‘Twist Your Arm”’ 
can bring entirely new meaning to 
the common hand signal code. I’ve 
gotten plenty of funny looks at stop 
lights as my shoulders shimmy 
and my head bops to Kool and the 
Gang’s ‘‘Victory.”’ It’s 
unavoidable. Brady warns against 
the temptation to jump out of the 
car at stop lights and do routines. 
Oncoming traffic could really 
cramp your style. 

When I Jazz in my car, people 


look at me like I just escaped from. — 


Bellevue. I don’t care. Because I 
know I’m having fun and they’re 
not, to say nothing of the fact that 
my biceps probably have more 
definition than theirs. Wait — is 
this me talking? Is the same 
Grinch who jumped to the conclu- 
sion that Jazzercise was for those 
with questionable taste, those who 
nauseated Miss Manners with their 
almond and .avocado-colored kit- 
chen appliances and Maybelline 
eyes? It is. And I plead guilty. 
Judi, I dedicate my deltoids to you 
and I wouldn’t trade my glorious 
gluteals for anyone else’s, with the 
exception of maybe Elle MacPher- 
son’s, if you could swing it. In any 
case, Jazzercise sure beats staying 
at home to balance your checkbook 
or alphabetize your spices. 

Brady says, “‘Jazzercise is like a 
family. Once I wanted to call 
Jazzercise in California and I 
couldn’t find the phone number. I 
called the operator and when I ask- 
ed for the number she jumped on 
me. ‘You do Jazzercise? I love 
Jazzercise! I can’t wait til the end 
of the day so I can go to 
Jazzercise!’ ’’ And a Jazzercise 
class is the kind of place where a 
woman who has just lost 100 
pounds (yes, this is true) gets a 
round of applause. 

The media extols the psycho- 
logical benefits of exercise. Doc- 
tors recommend it to depressed 
clients. Consultants say a better 
body image instills self- 
confidence. 

All I know is that I have aban- 
doned my black leotard and col- 
lege sweats for fuchsia and electric 
blue leotards, irridescent purple 
and hot pink tights. I am wearing 
my Calvins one size smaller than a 
year ago. Oh, and I did get to wear 
my own very little black dress this 
New Year’s Eve. Now, should I ask 
for a raise? * 
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Established in 1919 


609~921~2798 
Loahiere’s 


Valentine Dinner 


Menu 


Please Mahe Reservations by Calling 
(609)921-2798 


11 Witherspoon Street 
Princeton, New Jersey 08540 


Htors oS’ oeuvre 


Cristal B e/uga Caviar 


Scampi Citron 
( Shrimp marinated in /emon, olive A onion and parsley) 


Saumon Fume od’ Ecosse 


(Scottish smoked salm on) 


Plate de Charcuterie Lahiere 
(French appetizer plate containing pale, Sausage, prosciutto and cheese) 


Les Htuitres ou Clams Froid 


(Chilled oysters or clams served with proper accompaniments) 


Scamp Grille, Sauce Moutarde 
{ Shrimp grilled and garnished 


with a sweelmustard sauce) 


Oscargols - ourguignonne 
(French snails in garlic, butter, herbs and pine nuts) 


Asperges ef Urabe Saule avec Champignons des Bois 
a Asparagus and crab sauteed with shiitake mushrooms in a lemon butler) 


Soupe du Jour 


Ontrees 


Sole de fa Manche, au Urn. Rouge 
( Dover Sole poached in red wine with herbs and mushrooms 


and served with a red wine sauce) 


Noisetles So’ Hlomard Champagnoise 
(Medallions of lobster sauteed with a champagne sauce) 


Espadon avec Gingembre ef Gitron Vert 
£ Swordfish steamed with jalienne sSn0w peas, leeks, ginger and lime) 


Supreme de Uolaille aux Asperges 
(Chicken breast sauleed with asparagus, red peppers and pecans 


in a lemon bulter sauce) 


Canefon Roti, Sauce Bigerade 
(Roast duck glazed with Grand Marnier and served with an orange 


sauce) 


Oscalope de Ueau Czarina 
(Medallions of veal sauleed with shrimp, zucchini, 
white wine and cayenne pepper) 


Carre of ’Agneau Grille (pour deux) 
(Rack of lamb baked with a mustard rosemary crust and served 
with lamb au jus) 


Filet de Boeuf Grille Linfandel 
(Grilled fillet garnished with a sauce containing shiitake mushrooms, 
shallots and Linfande/ wine) 


Cntrecote Grille avec Grain de Poivre 
(Grilled prime steak with crushed black pepper and a sauce of brandy, 
demi-glace, mushrooms duxelle and shallois) 


Dessert 


Gateau ou Patisseries 


(Cake or French Pastries) 
Greme Carame/ 
Mousse au Chocolat 
Assorted cheeses and Fruit 


Fraises au Cointreau 


Fraises Parfait 


(Strawberry parfait with sheed strawberries and strawberry fguor) 


Fruit en Saison 


Cafe * ou The’ 


Cafe, Brewed Decaffeinated Coffee, The, Herbal Tea, 
Espresso 
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A Taste of Japan... 


Leave your shoes 
at the door & enter your 


PRIVATE 
TATAMI WORLD 


Dine Japanese style seated on cushions, using 
chopsticks, if you choose. Menu selections 
include sushi, tempura and chefs specialties. 


Perfect for the adventurous. 
@ Charming kimono-clad "Banzai Ladies" to serve you. 
@ Many exotic cocktails as well as all your favorites. 


SUSHI BAR now open 
~ HIBACHI DINING also available 


5 587-5454 


beers seven days a week 
3690 Quakerbridge Road /Hamilton Twp. 


For Those Who Value 
EXCELLENCE 


Bene Bt “Bioncrenns 


You are cordially invited to v 2w our dis- 
play of DECORATIVE BRASS HAHD- 
WARE, SWITCH PLATES, NUMBERS, 
DOORKNOCKERS, KICKPLATES. 
Everything to make your home create 
lasting impressions. 
For Best Selection, Order NOW 


MAXWELL S 


2175 Highway 35 
Sea Girt, N.J. 


449-6759 


‘@ =m 
Perce SS, en 


Beat the Rush! 


Call 609-452-0038 Now! 


March Ad Deadline: (Delivery Date: February 25) 


Tuesday, February 17 
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Smart Moves for Dancers 


Aerobics can do great things for your body; 
But some perils may exist directly underfoot 


or all we know dance 
may have supplanted jogging as 
the favored form of exercise, par- 
ticularly among young and not-so- 
young women in our midst. 

The dancers may not be as visi- 
ble as the joggers — you will never 
see them along the side of the road 
— but they are certainly making 
their presence felt. We are told 
that the women at American List 
Counsel on Old Orchard Road 
practice an aerobic dance routine 
three times a week outside their 
building in fair weather. General 
Foods in Cranbury has an ongoing 
program, as does Johnson & 
Johnson. And United Jersey Banks 
has just completed installation of a 
dance floor in the corporate fitness 
center at its Route 1 headquarters 
building. 

The video stores are doing a 
brisk business in videotapes from 
the various aerobic dancing 
chains. And, as we have listed 
below, fitness centers, health spas, 
and dance studios have sprung into 
action with aerobic dance pro- 
grams. And men are jumping into 
aerobics, as well. At Princeton 
Nautilus, for example, about a 


quarter of some evening classes — 


are made up of men. 

But wherever you choose to spr- 
ing into lively dance action, the 
question that will soon arise is 
safety. Dancers now are learning 
the lessons of runners. Just as the 
jogging craze helped cause 
millions of knees to give way under 
the strain of constant pounding and 
created a market for the deluxe 
running shoe, so is the dance move- 
ment leading to a new market — 
for more flexible floors. Fifteen 
years after Jacki Sorensen 
developed Aerobic Dancing, 
twelve years after Judi Sheppard 
Missett came out with Jazzercise, 
exercisers are finding that the up- 
beat high-energy dances can put a 
halt to one’s dancing feet. Savvy 
consumers of the ‘‘step-step-kick’”’ 
classes are checking out the floors 
of the exercise locations, and exer- 
cise teachers are making a con- 
certed effort to upgrade the 
facilities. 

The quest for a safe dance floor 
may not lead to a multi-million 
dollar business such as running 
shoes — many dancers can use one 
floor instead of vice versa and that 
floor is likely to last much longer 
than any pair of running shoes. But 
it has created a steady demand for 
two Princeton dance floor builders, 
Michael Byrne and Dermot Burke 
— see story, page 18. 


The demand will only increase 
as the dancing public gets more 
educated about the potential wear 
and tear on the body. “‘It’s one of 
the great crimes going,’ says F. 
Randolph Swartz, proprietor of a 
Philadelphia-based dance-floor 
firm. “‘I’d estimate that 70 percent 


Low-impact aerobics 
burn more body fat 
because they use 
more oxygen, so 
limit those jumping 
high kicks; you get 
the same aerobic ef- 
fect without your 
feet leaving the 
ground. and you 
don’t finish your 
workout exhausted. 


_ of the dance schools in the country 


have linoleum floors over con- 
crete, but that percentage is going 
down. Teachers are becoming 
more aware, and parents are 
demanding better facilities.”’ 

Anne Grossman opened a new 
Jazzercise studio in Pennington 
with a resilient suspended hard- 
wood floor made by Princeton’s 
Byrne and Burke, whose company 
— called Byrke Deck — has also in- 
stalled the floor at United Jersey 
Banks. Nancy Anderson Warner of 
Pennington Dance added a do-it- 
herself floor, similar to Byrke 
Deck’s, to her studio, which is 
located in a church. Judith Murray 
invested more than $5,000 for a 
roll-out, foam-backed floor for her 
new Princeton Junction location. 
Princeton Nautilus has taken pride 
in the custom-built, suspended 
wood floor for its dance exercise 
studio at the Princeton Shopping 
Center. 


And locations with less-than- - 


ideal floors (such as the Princeton 
YM-YWCA which has one room 
with wood over concrete) have 
begun to limit exercise classes to 
low-impact aerobics. 

The word is out: protect 
yourself. Buy good shoes, demand 
careful teaching, and check out the 
floor you’re dancing on. If 
necessary, limit those jumping 
high kicks. You can get the same 
aerobic effect without ever allow- 
ing your feet to leave the ground. 

“With jumping movement, you 


Gregg Schwinn Design 


CORPORATE 
GRAPHIC 
DESIGN 


398 Wall Street 
Princeton, N} 08540 
609-924-0181 


By Barbara Fox 


increase the risk of injury. You can 
get the same (aerobic) effect when 
you slow the movement down and, 
instead of using momentum, use 
the large muscles of the body,”’ 
suggests Gail Bozza, who, of 
necessity, pioneered low-impact 
aerobics in the Princeton area. Her 
Smart Moves studio, now located 
on Route 206, has a floor of two 
carpet layers over cement, and 
bouncy jumps have always been 
forbidden there. 

With her partner, Marian “Muf- 
fy’ Annexy, Bozza will handle 
fitness classes for the Corporate 
Health and Productivity group now 
being organized by the sports 
medicine practice headed by Dr. 
Martin J. Skoczlas (pronounced 
“Scotchless’”’) at Quakerbridge 
Plaza in Mercerville. Smart Moves 
also contracts with General Foods 
in Cranbury for its exercise pro- 
gram. 

Low-impact aerobics actually 
burn more body fat because they 
use more oxygen, suggests An- 
nexy. With the low-impact, most 
people have a slightly slower heart 
rate than for the off-the-ground 
jumping and, she says, the 
American Heart Association is 
supporting this lower increase of 65 
to 70 percent as opposed to the high 
intensity target of 80 to 90 percent 
of maximum heart rate. 

“People tend to work far above 
their target rate and finish ex- 
hausted,’’ says Annexy, who stocks 
her classes with strong upper body 


Three 
Valentines 
inone. 


Crystal Candy Box Bouquet! 
A trio of ways to say “I love 
you.” Beautiful flowers and a 
24% full-lead crystal heart 
filled with fine chocolates. 

We'll deliver it across town 
Or wire it anywhere in the 
United States and Canada 
through Teleflora. 


Stop By or Call... 

The Country Petaler 
61 Main Street 
Kingston, N.J. 


609-921-1030 
Parking at Back Door 
~ Amember of 
econ 
| P| “Rieflora’ 


Kio reper ademas ne € 1986 tetova ine = 
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ExerDance: Nancy 
Thiel puts Broadway 
moves into the 
Nautilus program. 
And men are getting 
more involved. 


work (arms held high, above the 
heart, vigorously punching the 
air), plus bending and lunging. 

Princeton Nautilus has shifted 
most of its classes from high to 
low-impact aerobics, but not 
without some resistance, accor- 
ding to owner Anne Knudson- 
Fitzpatrick. 

Though four of the five levels are 
choreographed to be low-impact 
now, “‘it didn’t go over so well at 
first,’ says the Nautilus owner. 
‘“‘People feel like they should be 
cheerleaders and pogo sticks. 
Because they like to jump around, 
they think they get more of a 
workout.”’ 

In 1983 when she built an 
1,800-square-foot, $7,000 
suspended-wood floor, covered 
with carpet, she established Exer- 
Dance as the fitness center’s own 
system, under her own control, 
rather than tie in with a national 
chain. 

Low-impact classes, according 
to an article in ‘‘The Physician and 
Sports Medicine’ are the exercise 
industry’s ‘‘melting pot because 
participants can be drawn from all 
walks of life, including the seden- 
tary, overweight population.”’ 


PRIVATE ROOMS for BUSINESS MEETINGS 


Ristorante 


Francesco's S 
| 


* x4 - New Jersey Monthly 
‘“‘Excellent’’ — Trenton Times 


ENJOY 
NORTHERN ITALIAN 
CUISINE 
IN A SIMPLY ELEGANT 
ATMOSPHERE IN 
CHAMBERSBERG 


302 Franklin Street 
609-989-0101 


LUNCH: TUES.-FRI. 11:30-2:30 
DINNER: TUES., WEDS., THURS, 
& SUN. 5:00-10:30 
FRI. & SAT. 5:00-11:30 
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Eliminating the repetitive jumping 
reduces stress on the surfaces of 
the joints and decreases the 
chances for tendinitis, shin splints, 
strained ligaments and stress fac- 
tors. 

Says Bozza of Smart Moves, ‘‘We 
just don’t have any shin splint pro- 
blems. We’ve never had an 
injury.” 

An additional precaution she 
takes to forestall injury is to pay 
Special attention to the shin 
muscles, which are usually weaker 
than the calf muscles. ‘‘We spend 
five minutes of the exercise just 
contracting the shin muscle. If calf 
muscles are overly strong from 
jumping or spending too much 
time on your toes, the weak shin 
muscle is overpowered and is pull- 
ed away from the shin bone, caus- 
ing a type of shin splint.” 

‘*Even if you have perfect shoes 
and a great floor,”’ says Bozza, ‘“‘if 
your mechanics are not good, you 
still risk injuries. You must learn 
how to strengthen the muscles that 
support the joints, learn how not to 
lock your knees, for instance.” 
Aerobics or any other exercise pro- 
gram is, in itself, a sport, and you 
need to condition your body for it 
just like you would for skiing or 
tennis. 

Another expert who cautions 
against too-much, too-soon exer- 
cise is William Hyncik, the sports 
trainer with SportsMedicine 
Princeton. Hyncik suggests that 
you should get in shape by doing 
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Dianonds 


Fine Italian Restaurant and Cocktail Lounge 


Serving Dinners 7 Nights a Week 
‘til 12 Midnight _ 
Lunches Monday thru Friday 


_ All Major Credit Cards Accepted 


609-393-1000 


132 Kent Street, Trenton, N.J. 


Liberty St 


The Newest Addition 
to Chambersburg’s Fine 
Eating Establishments 


— / 


Someplace Special 


poog 


Serving Lunch Tuesday - Friday 
11:30 am to 2:30 pm 

Open 7 Nights a Week for Dinner 
4:30 pm to 1:00 am 


609-392-1500 


All Major 600 Chestnut Avenue 
Credit Cards Trenton, New Jersey 


The Ultimate 
In Fine Dining 
and Atmosphere 


Parking for 
Over 100 Cars « 
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Discover the Net Boutique... “ 
located downslaies on Spring Sfree/ on corner 


of Witherspodp Slree/ below Htaagen Dazs 


qua lity coordinates 


A distinctive international collection of Clegant 


Ladies Fashions 


in 100% silk, cotton and rayon from Curope and 


the Orient 
Exclusive in N.J.: 
Albrecht Ollendiek 
West German designer 


Clegant children's apparel 


Watch for winter / pre-spring sale February 6,2,8 


up to 30% off 


Saf 10:00-9:00 
eS a 


Cc. Thurs. &@ Fri. 11:00-9:00 Sun. 12-5 i) 


F-W  11-00-7-30 


NO SECURITY DEPOSIT!* 


Beginners: Zero Impact’s Best 


“4 Continued from preceding page 


sit-ups, an absolutely zero impact 
exercise, before you invest in any 
aerobic classes. 

Last year three studios took a 
hard look at their hard concrete 
floors and decided to spring for 
drastic improvements. While the 
Pennington Jazzercise teachers 
paid entrepreneurs Byrne and 
Burke to install a wood floor and 
Pennington Dance constructed its 
own version of a semi-portable 
wood floor, Dance Spectrums 
celebrated its 10th anniversary- 
move to 50 Princeton-Hightstown 
Road with a $5,000 dance floor im- 
ported from Scandinavia by a 
Philadelphia firm, Stagestep. 

The $35-square foot floor, with 
the trade name Dancestep, is the 
only polyvinylchloride floor 
designed to be used directly over 
concrete. Owner Judith Murray, 
her husband, and studio director 
Tina Vogel laid the three rolls of 
flooring — which weighed more 
than a ton — in six back-breaking 
hours. It took five men to unload 
each of the three rolls off the 
delivery truck. 

The blonde floor is like a jewel in 
the setting of a large, impressively 
decorated salmon-and-black 
studio, with the requisite mirrors 
and barres, a second practice 
room, a teacher’s alcove with a 


VCR for viewing dance videos, a 
dressing room, and a comfortable 
waiting room equipped with 
magazines and a small dance book 
library. 

Although she has some 
calisthenic sessions and has begun 
an exercise-oriented adult tap 
class, for those who are tired of 
‘‘just exercise’ and want 


The blonde $35 
square foot floor is 
like a jewel in the 
setting of a large, 
decorated salmon- 
and-black studio, 
with the requisite 
mirrors and barres. 


‘‘something different,’’ Murray 
does not schedule dance exercise 
classes of the Jazzercise or aerobic 
sort. 

“I am not a great fan of 
aerobics,’”’ says Murray, an Edin- 
burgh resident who commutes to 
New York daily to work at Radio 
City as director of budgets. ““Those 
who enroll for that don’t expect to 


wall-to-wall carpeting 


© Coffee service 
© Use of Conference Room 


impson, the experts in office auto- 
mation services, are now offering for 
rent, completely furnished, ready-to- 
use Offices in a brand new, modern 
office building in the heart of the 
Princeton corporate community. 


Your reasonable rent includes: 


° A window office with a view of Princeton 
countryside (or a lower priced inside office) 


© An attractive reception area with Receptionist 
© Phone system with answering service 
© Quality wood office furnishings and 


© All utilities and daily cleaning service 
© Daily mail pick up and delivery 


PLUS: Quality Simpson Secretarial and 
Word Processing Services, Photocopying, 
FAX, postage meter and a delivery 
service, all available on premises on 

a pay-as-you-need basis. 


Simpson’s Office Automation, Inc. 


1041 US Route 1, Prinéeton, NJ 08540 


(Conveniently located next © the Ramada Inn) 


609-452-0018; Ask for Carla 


—_ 


*Offer expires December 31, 1986, and does not relieve the tenant of responsibility for damages. . 
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keep in time, just shout, jump 
around and work their bodies. And 
the ones who really need it fall out 
really soon.” 

Many exercise-routine classes, 
she feels, are ‘‘not capably 
monitored.’”’ When an instructor 
shouts directions, ‘“‘people hear 
communications differently. 
That’s why, in our classes, a 
teacher walks around to make in- 
dividual corrections.”’ 

The 18-year-old firm from which 
Murray purchased her luxury 
Dancestep floor is, according to 
president F. Randolph Swartz, one 
of only two in the United States. 
His Philadelphia-based company, 
Stagestep, markets six different 
dance floors, selling more than 100 
floors a year at an average cost of 
$2,000 or $3,000, and he manufac- 
tures the only U.S.-made floor, 
Bravo, a covering of the Marley 
type. 

(An English company, Marley, 
made the first floor specifically for 
dance, and though Marley no 
longer makes that product, the 
name of the company has become 
the generic term for an easily por- 
table floor covering. ) 

Both Swartz and Brett The- 
atrical in Rhode Island import the 
other coverings from England and 
Scandinavia. 

In 1974, the oil crisis brought 
changes in floor 
technology, according to Swartz. 
Until then, portable floors were 
“‘hattleship-grey linoleum,’’ made 
from linseed oil and crushed cork. 
“Tt wore like iron but had no flex- 
ibility and cracked in cold 
weather.’’ With polyvinylchloride, 
an oil-based product, came the op- 
portunity, he explains, to pump air 
into the floor to create cushions 
and textures. 

The Dancestep floor has a 
chemically poured open-cell foam 
backing that is very dense, 
weighing as much as the floor sur- 
face itself, providing resilience, 
one of the three needed factors. 
A second factor is sufficient lateral 
foot support for good balance. 
Some exercise locations used such 
heavy foam that the shin splints 
disappeared but people began tur- 
ning their ankles. ‘‘You just 
basically sunk in,” says Swartz, 
noting that wood itself provides the - 
best support. 

Nancy Anderson Warner, for 
seven years the director of Penn- 
ington Dance, took yet another 
alternative. Using directions sup- 
plied by the Rhode Island floor 
company, her contractor husband 
built a suspended wood floor at a 


Computer Fitness 


In the skin-and-bone versus 
blubber department, the 
Princeton YMCA has a new 
system of fitness evaluation 
that measures the percentage 
of body fat through the use of 
ultrasound equipment. 

The computer calculates 
how you compare to other 
Americans in your age group, 
and then it gives you the awful 
truth about the ideal percen- 
tage. It also evaluates your 
daily metabolic rate, your 
caloric output, and provides a 
time table to follow as you try 
shed the excess weight. 

Further, the computer spits 
out an evaluation of your exer- 
cise heart rate, calories you 
burn during exercise, and how 
you should begin to exercise. 

The YMCA staff admin- 
isters the test and explains it 
all to you in a matter of only 15 
minutes for a charge of $10. 
You leave with a three-page 
print-out and absolutely no ex- 
cuses left before you fulfill 
your 1987 resolutions to Get In 
Shape For Once And For All. 
Call 609-924-4497 for an ap- 
pointment. 
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Smart Move: Muffy 
Annexy of the Route 
206 studio limbers 
up before leading an 
aerobics class. The 
goal is low impact, 
increased stamina. 


church in Pennington. It cost $1,000 
in materials for a 28 by 30-foot floor 
(Byrke Deck estimated the job at 
$2,500). 

Another excellent floor (with 
suspended wood padded by rubber 
disks) can be found in Mercer 
County Community College’s 
dance studio on the second floor of 
the West Windsor Campus gym- 
nasium, used in daytime hours by 
the Mercer County School for the 
Performing Arts and in the early 
evening by dance classes at the 
college. 

All of which adds up to the same 
message: Be sweet to your feet. 


Places to 
Wretner it’s with lunch- 


time leg lifts or a 5 p.m. jazz class, 
business people are looking for 
ways to combat desk stress by ex- 
ercising to music. In addition to the 
nationally known programs such 
as Jazzercise, you can find a 
bewildering array of exercise op- 
tions: 

The Body Center of Plainsboro, 
Princeton Meadows Shopping 
Center (609-799-7588). Director: 
Ellen Inkellis MacDonald. 


With a limit of 17 students per 


class, the studio is small, but the 
raised maple floor is excellent and 
the music has a driving beat. Four 
levels of classes, including low- 
impact, run from 6:30 a.m. to 8:30 
p.m. with a half+ class at 
12:15, three days wé@kly for eight 


weeks at $42. Shower available. 


Princeton YWCA, Paul Robeson 
Place (609-924-5571). Joan Whalen, 
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director of health and fitness. 

A 30-minute Early Bird cal- 
isthenics session starts at 8 a.m. 
Low-impact aerobic workouts at 
noon and 5:30 p.m. last for 45 
minutes ($22.50, twice weekly for 
12 weeks) and a class to ease those 
back pains is set for 1 p.m. A new 
session starts March 16, and 
showers are available. 


Princeton YMCA, Paul Robeson 
Place (609-924-4497). 

A coed adult fitness session 
starts February 2. Aerobics and 
fitness sessions start at 6 and 7 
a.m., and Aeroflex (isolation of 
muscle groups, choreographed to 
music) is available in the morning 
and evening. Nela Niemann Kerns 
teaches adult dance on Thursday 
evenings. Classes range from $20 
to $50, and Mathey Health Center 
members may participate free. 


Continued on following page © 


Peter Keating 


PAINTER OF AMERICAN LANDSCAPES 


October Barn 
IMAGE SIZE: 17 x 27 inches 


Many generations of farmers have used this stalwart barn. It 
stands as strong today as when the fieldstones were first set 
surely into place. Only the barnyard wall shows signs of the 
wear of time. 


Peter Keating chose the perfect season to show this beautiful- 
ly simple October Barn against the leafless trees and distant 
hills, 


A signed and numbered limited edition on neutral pH, fine 
art paper. 


FRAME‘:SAVE 


ART GALLERIES AND FRAMING CENTERS 


1201 White Horse-Mercerville Rd. 
Hamilton Township, New Jersey 08619 


609/585-0193 


A Gift for the Heart... For Your Sweetheart 
The Best Gift of All...A Gift of Health and Fitness 


eExerDance: $179 per person — 6 months 


unlimited classes! 
Massage: buy 3 1-hour gift certificates for someone 
else and get one free half-hour for yourself! 
Tanning: six 25 minute sessions gift certificates 


| Perfect for Your: Wife, Husband, Mother, Dad, Boss, Secretary, Friend, Child... 609 -9 2 ] -69 8 5 


Gift Certificate 


February Specials 


8 


Join with a friend and get: 


Nautilus: $295 per person for a year 


Princeton Nautilus Fitness Center, N. Harrison St., Princeton, N.J. 08540 
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Bring someone 
you love 


You'll both love Roberta’s imaginative, immaculately 
prepared, exciting foods. The New York Times did, awarding 
their 2-star rating to Roberta's for “serving some of the most im- 
aginative food in New Jersey.” 

The constantly changing menu reflects the finest the changing ' 


seasons have to offer, all prepared with loving care in one of the 
country’s most eclectic, most creative kitchens. 


There's plenty to love about Roberta’s, where “each dish is a 
delight" (Trenton Times). Come to Roberta's, conveniently 
located in the heart of Princeton with plenty of off-street parking. 

* * *& NJ. Monthly 
Dinner served 7 nights a week 
Princeton Shopping Center _N. Harrison St. 


609-924-9640 
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ATTENTION MEN! 


Do You Hate to Shop? Is Your Time Valuable? 
If So...Why not take advantage of my unique 
service, as SO many men have... 
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‘Brop y comes to you: Tom Brophy, right, visits real estate 
executive Joseph Martin at his office to discuss a selection. 


The single most important piece of apparel you own is your shoes. 
Just as important is your time. Let T.L. Brophy, third-generation 
Princeton shoe merchant, take care of both concerns by coming to 
your office to fit you and your executive staff with the very finest in 
quality footwear. 


T.L. Brophy & Co. 


(609) 921-2030 


SSSA SASDSAS SA I= 


BOX 2441, PRINCETON, NJ 08540 


In Dance the Floor’s the Thing 


“4 Continued from preceding page 


Kerns has an adult dance class on 
Thursday evenings. Showers. 


Smart Moves, 45 State Road 
(next to Workbench), Princeton 
(609-924-9179). Partners: Gail Boz- 
za and Marian Annexy. 


Karen Shaffer, /eft, 
and Anne Grossman 
run the Pennington 
Jazzercise center. 


Serving 
Customers 
Since 
1907 


e Muralo 


Education about how to work 
your body and individual attention 
are the hallmarks of this small 
studio, where members join by the 
month ($39). Instructors have in- 
tensive training; they teach the 
movements and lead them to 
music, but there is little 
choreography as such, and this 
aspect appeals to those who want a 
good workout but don’t want to 
dance. Classes emphasize floor 
work and low-impact aerobics and 
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WALLPAPER 
AND PAINTS 


a es 


e Benjamin Moore Paints 


e Martin Senior . 
Williamsburg Paints 


e Modern & Traditional 
Wallpaper Selections 


200 NASSAU ST., PRINCETON, N.J. 
609-924-0058 


last a long 90 minutes, but you can 
take part of a class at lunch hour. 
No shower. First class is 9 a.m., 
last is 5:30 p.m. 


ExerDance at Princeton Nau- 
tilus, Princeton Shopping Center 
(609-921-6985 ) . 

Choreographed by Nancy Thiel, 
this program attracts nearly 500 
exercisers who get a dose of high 
energy rock plus a taste of songs 
that Thiel predicts (usually cor- 
rectly) will soon be top 40 hits. 

Thiel’s choreography for Exer- 
Dance is one of its particular 
charms. A card-carrying profes- 
sional choreographer, she has 
staged numerous musicals for both 
amateurs and professionals, in- 
cluding productions at McCarter 
Theatre, and she has the knack of 
making non-dancers look like pros. 

“It’s very important for the ex- 
ercises to flow from one movement 
to the next, and to find the music 
that motivates that movement,” 
says Thiel, who has worked for a 
Broadway choreographer and 
taught musical theater at Mercer 
County Community College. 

ExerDance classes run from 
6:30 a.m. to 9 p.m., and, in the 
evening, a fourth or more of the 
participants are men. Sports 
moves and athletic warm-up 
movements are part of the 
choreography, which is standard 
for the 15 instructors. Two of the 
class levels are low-impact 
aerobics; the high-impact “high 
cardio’’ level can be followed by 30 
minutes of calisthenics. Yoga is of- 
fered at 7 a.m. 

Classes range in cost from $2.25 


to 4.50, depending on the number 


taken per two-month session. In- 
structors make individual correc- 
tions, and classes are limited to 30. 
Showers are available, but Exer- 
Dancers may not use the machines 
or soak in the whirlpool. 

ExerDance instructors conduct 
sessions at Ayerst Laboratories in 
Dayton, United Jersey Bank at the 
Carnegie Center, and Applied Data 
Research. 


Dance Spectrums, Princeton- 
Hightstown Road, near the train 
station (609-799-9165). Owner: 
Judith Murray. 

Of the nearly 400 students at two 
locations (classes are also held at 
the fire house in Lawrenceville), 
nearly one-fourth are adults. 
Adults take ballet from Sally Flynn 
on Monday and jazz dance on Tues- 
day evenings. An adult beginning 
tap class emphasizes exercise. 
Supplementing a_ back-to-basics 
exercise (primarily calisthenics) 
is a lunch hour series, consisting of 
waist-to-calf-exercises entitled 
“Bottoms Up,” designed for those 
who are sitting all day. Amen. 
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Limbering Up: Judith 
Murray commutes to 
the city and still 
teaches dance. 


School of Princeton Ballet, Alex- 
ander Road in Princeton, also in 
Cranbury and New Brunswick 
(609-921-7758). Director: Mary Pat 
Robertson. 

Ballet, jazz and modern dance 
are the usual classes offered for 
adults, but Paul Liberti conducts 
exercise classes on Alexander 
Road at 1 p.m. on Tuesday and 
Thursday. They coincide with 
creative movement sessions for 
four-year-olds. Beginners can take 
jazz on Saturday mornings and 
ballet on Friday evenings in the 


current session, also at Alexander . 


Road, which has an excellent 
wooden floor. 


Jazzercise (609-737-2057). 
trict manager: Karen Shaffer. 

At this Pennington Jazzercise 
center Karen Shaffer can give you 
information about classes in 
Mercer County, Hillsborough, Bor- 
dentown, and anywhere else in 
New Jersey. The Pennington 
center has an excellent floor (see 
following story) and another ter- 
rific floor for Jazzercise can be 
found at the Nottingham Ballroom, 
where Catherine Tolmie teaches 
(609-448-3630). Call 609-890-3252 to 
find out about the classes of Mary 
Jane Brady, featured in the article 
on page 6. 


Pennington Dance, First Pres- 
byterian Church, Pennington (609- 
890-8503). Owner: Nancy Anderson 
Warner. 

This seven-year-old school offers 
no exercise classes, but adults can 
take tap, ballet and jazz. 


Dis- 


Mercer County Community Col- 
lege, West Windsor (609-586-9446). 

An excellent floor (with suspend- 
ed wood padded by rubber disks) 
can be found in Mercer County 
Community College’s dance studio 
on the second floor of the West 
Windsor campus gymnasium, used 
in daytime hours by the Mercer 
County School for the Performing 
Arts and in the early evening by 
dance classes at the college. Body 
toning and aerobic exercise 
classes start February 2, 12 even- 
ing sessions for $36. 


Princeton Adult School, at 
Princeton High School (609- 
683-1101). 

Michal Ben-Reuven teaches ‘‘No 
Pain, No Strain:”’ gentle exercises 
for all ability levels. One-hour 
classes, February 10 through April 
16, cost $35. She teaches similar 
classes in her home. : 


LIMOUSINE 
SERVICES 


EMBASSY LIMOUSINE 


201-329-2309 


Local Call from Princeton 


For Personalized, Dependable 
Chauffered Limousine Service to 
All Major Airports, Atlantic City, Theatres, 


Sporting Events and Weddings. 
Executive Travel & Client Entertaining 


Full Size, New Luxury Sedans and Stretch Limos 
with: Mobile Phones, T.V., Video Movies, and Bar 
Inquire about Corporate Discount Policy 


Princeton, New Jersey nad 
Licenced by U.S. Govt., 1.C.C. \ 


MILLER 


+H 
|i Bl Garage Doors 


Sales and Service 


Quality Replacement Doors 
All Wood or Steel Insulated 


® Challenger Door Openers _—® Radio Controls 


Free Estimates | 99 -2 1 93 Fully Insured 
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Give your home 
an early spring 
revival and 
receive an extra 
10 % off until 
March 21 


Interior 
Design 
Specializing In 
Window 
Treatments 


Nona Sherak 
609-448-2797 
By Appointment 


1330 State Road, Skillman, NJ 08558 


Suppose... 


As a financial consultant to small 

businesses, you've got a good track 
‘ record. So good that you'd like to 
tell larger companies. 

Our writing and design can turn 
your raw statistics into a logical, 
interesting and powerful exposition 
of what you can do. 


or a dancer, the ques- 
tion of floors has compelling in- 
terest. Aside from poor training, 
nothing will put a dancer out of 
commission more quickly than a 
too-hard floor. The typical com- 
plaint of European companies, on 
tour in the United States, is that 
American stages are viciously 
hard; their dancers suffer aches, 
pains, and more frequent injuries. 

What’s tough for the foreigners 
is equally hard on homegrown 
dancers. 

Dermot Burke and Michael 
Byrne saw a need and first met the 
need for their own company, the 
Princeton Ballet, where Burke is 
the artistic director and Byrne is 
the technical director. They con- 
structed a portable resilient floor 
for the company to use when tour- 
ing the highways and byways of 
the Eastern seaboard. Now Burke 
and Byrne are selling the product 
to other dance companies with 
identical needs. 

Their product, called Byrke 
Deck after their combined names, 
has been gratefully accepted by 
both dancers and exercise studios. 
Pennington’s Jazzercise center is 
one of their customers, and a 
dance studio in Florida, the Eglev- 
sky Ballet, and two performing 
arts high schools have also pur- 
chased Byrke decks. After incor- 
porating in May, 1985, they sold 
three floors in the first year, six in 
the second year, and expect to pro- 
duce 12 in 1987 for gross revenues 
of $50,000. 

“Injuries (from improper floor- 
ing) can shorten a dancer’s 
career,’ says Burke, whose own 


career with the Joffrey Ballet was 
halted after a knee injury. “If 
you’re going to pop a hamstring 
from pushing yourself too hard, 
that’s one thing, but to be at the 
merey of a hard floor, that’s 
another.’’ 

When he is not busy choreo- 
graphing and rehearsing the 


LOOT COE ae 
No one is more 
finicky than a dancer 
when it comes to 
floors. Picture a 
female ballet dancer 
standing on one toe, 
jumping up and 

down in point shoes 
with the other leg in 
arabesque; aside 

from poor training, 
nothing puts a 

dancer more quickly 
out of commssion 
than a too-hard floor. 
eee 


seven-year-old professional dance 
company, he can be often found at 
Byrke Deck’s headquarters, in a 
barn on a horse farm just outside 
of Princeton, sawing and hammer- 
ing to create the next floor. 

In January United Jersey Banks 
bought a Byrke Deck, requisition- 
ed by Princeton Nautilus for the 
ExerDance classes it conducts at 
the Carnegie Center headquarters. 
Classes were interrupted for only 
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TWO FOR FREE 


Take off after the holidays. Inches and pounds that is. Just bring this coupon to any 
participating Jazzercise location and get two free passes to two fun Jazzercise 
classes. You might even get some friends to join you. It’ll be the best 

time you’ll ever have getting in shape. 


Judi Sheppard Missett'’s 


TWO FOR FREE 
jazzercise, 


This coupon entitles you (and a friend) to a total 
of two fun Jazzercise classes. | 

Offer expires February 15, 1987. Free offer for new students at 
participating locations only. Not good with any other offer. 
U.S. 1 2/87 


Trercise 


Bordentown 585-1584 
East/West Windsor 890-3252 
Ewing 883-4292 

Hamilton Sq. a.m. 883-4292 
Hamilton Sq. p.m. 448-3630 

Lambertville 215-968-7560 


Lawrence 883-4292 
New Egypt 393-5007 
Pennington (central office) 737-2057 
Princeton 215-968-7560 
Robbinsville 393-5007 
Trenton 215-493-6344 


Foundation for Success 


Princeton Ballet’s Burke and Byrne 
Are in on the movement's ground floor 


By Barbara Fox 


one day; three men worked a 
16-hour Saturday to construct the 
30 by 20-foot floor, over which 
carpet was laid. 

Users of the Pennington studio 
wax ecstatic about the bounciness 
of the floor which — for ae 

urposes only — is covered wl 
ei That 55-foot-by-55 foot 
floor cost approximately $5,900 
plus the carpeted covering, and a 
single four-by-eight-foot unit costs 
between $70 and $80. 

One has only to picture a female 
ballet dancer standing on one toe, 
jumping up and down in her point 
shoe with the other leg in ara- 
besque, to realize why resilient 
floors are important for ballet. 
Patricia Wilde, formerly with 
George Balanchine’s New York Ci- 
ty Ballet, recalls testing the stage 
floor built in the 1960s for the New 
York State Theater at Lincoln 
Center. At regular intervals she 
donned a hard hat and toe shoes 
and jumped up and down on a sam- 
ple of floor. Each time she would 
pronounce it to be too hard. The 
contractor had such a difficult 
time obtaining her approval that, 
when he finally succeeded, he 
framed her signature on the cer- 
tificate for his office. 

Just as it takes a musician to 
judge the results of a building’s 
acoustics, no one is more finicky 
than a dancer when it comes to 
floors. For a little fun, a little pro- 
fit, and a big concern 
for dancers’ health, Byrne and 


Burke have established their own 


healthy sideline business. 

The product — modular, in- 
terlocking units made of four by 
eight foot wooden panels suspend- 
ed two-inches above the regular 
floor. Whereas most plans call for 
rubber disks placed under two-by- 
fours, Byrke Decks have one-by- 
threes with a rubber padding 
cushioning them from the floor. 
Light-weight (compared to com- 
petitive products) and compact, 
they can be easily transported and 
installed for ‘‘one-night’’ stands. 
They must be covered with a 
polyvinylchloride surface of the 
Marley type popularized by British 
dance-floor makers. 

Although Byrke Decks is a 
profit-making business, the owners 
keep costs as low as possible — 
about $2.50 per square foot as op- 
posed to the $6 cost of floors made 
by the larger Philadelphia firm. 
Burke and Byrne know from ex- 
perience how little money dance 
companies have and how 
dancer’s need is. =a 

Byrne’s wife, Janell, is a 
graduate of Juilliard who directs 
the Mercer Dance Ensemble and 
performs with a professional 
modern troupe, Teamwork Dance. 
Byrne, who grew up surfing in 
California, discovered modern 
dance at college and performed 
professionally before he went full- 
time into stagecraft. 

Burke’s wife, Karen Russo, was 
a charter member of Princeton 
Ballet, though she is now on mater- 
nity leave with their first child. 


injuries were numerous. 
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The Floor Builders: 
Byrne, left, and 
Burke, testing their 
product, can truly be 
described as out 
standing in their 
field. 


around when I was dancing; it 
might have made a difference,”’ 
said Burke, who retired from ac- 
tive performance in his early 30s 
after his third knee operation. Of 
the 30 stages he danced on yearly, 
less than one-half were acceptable, 
he says, and one-fourth were 
“outright awful.”’ 

Some buyers supply their own 
labor. Byrne flew to Florida to 
supervise the installation of a 
dance studio to be located in a 
shopping mall on a concrete base. 
He selected the materials (finding 
exactly the right quality of wood 
can be tricky) and supervised the 
on-site carpenters. 

Keeping costs low can backfire 
on new businesses, and Byrne ad- 
mits they may be pricing 
themselves below an acceptable 
profit margin. Their $1,000 adver- 
tising budget covers an entry in 
Dance Magazine’s annual direc- 
tory and one issue of that 
magazine. 

They paid $2,000 to incorporate, 
couldn’t afford to keep an accoun- 
tant and hired a part-time book- 
keeper instead. Byrne has an Ap- 
ple computer in his home office. 


Each partner and each worker is 
expected to carry his own in- 
surance and bring his own tools. 
There is no long-term plan. 

“We tried to get in touch with a 
small business bureau; they gave 
me a phone number in Newark, but 
I just couldn’t seem to hook up with 
them,” says Byrne. 

“For each job, we just barely 
make our ‘nut,’ he explains. ‘‘We 
probably haven’t made back our 
initial investment.” The partners’ 
profit consists of double the hourly 
wage paid to the freelance 


‘Unlike a perfor- 
mance which evapo- 
rates like a mist, a 
floor is there before 
your eyes, helping 
people for a long 
time,’ says Burke, 
whose own dancing 
career was halted by 
a knee injury. 


carpenters, with no allowance 
made spent for thinking, planning 
and selling time. 

‘‘At first I thought ‘how can peo- 
ple charge so much for a product?’ 
and now I’m finding out why the 
markup is so great,’”’ says Byrne. 
His floor sells for less than half the 
price of a similar product in the 
Philadelphia firm’s nationally 
advertised catalog. 

Just as ‘“‘who-you-know”’ is im- 


Photo by Craig Terry 


portant for any small business, so 
contacts are vital for this barn- 
based firm. 

Dermot Burke’s Joffrey col- 
leagues, now scattered all over the 


country, are potential customers. 


Michael Byrne is woven into a net- 
work of stagehands, both union and 
non-union, that stretches from 
New York to Philadelphia and pro- 
vides an almost unlimited labor 
source. Always ready to pick up 
some extra bucks, these men can 
hammer and drill, and their 
availability is another advantage. 

Long hours and late nights are 
standard for them. So is a spirit of 
cooperation. Byrne honchoed the 
backstage part of the Kirov 
Ballet’s unusual June concert at 
Trenton’s War Memorial. So as not 
to be caught short by the last 
minute arrangements, he requisi- 
tioned the necessary lighting sup- 
plies well before the contracts 
were signed. But the electrical 
agency shorted him on the order. 
At midnight on Saturday, the night 
before the concert, he telephoned 
two colleagues, who, at 2 a.m., 
brought the the necessary hard- 
ware and cable to Trenton on loan. 

Apart from the profit angle, both 
men like the diversion that carpen- 
try provides. ‘Unlike a_perfor- 
mance, which evaporates like a 
mist, when you finish a floor, it’s 
there before your eyes, helping 
people for a long, long time,”’ says 
the Irish-born Burke. 

And they do provide a much- 
needed service. “‘If people want to 
exercise and be healthy they 
shouldn’t have to _ subject 
themselves to risk,’’ says Burke. @ 
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50 NORTH TULANE ST. 
PRINCETON, N.J. 08542 


INDEPENDENCE 


609-921-0180 


HIGH INTEREST RATES. 


CLOSING FEE. 


POINTS. 


Now homeowners can enjoy a revolving line of credit—from $5,000 to $500, 
paying points or a closing fee*—and with an interest rate at only 1'/2% above the prime rate 
published in the Wall Street Journal. t 


You'll pay no interest until you actually use your credit line—then you can repay in low 
monthly installments. Or pay back the entire balance and avoid interest charges. 


Plus, as of January 1, 1987, interest rates on home equity loans will still be deductible to 
a far greater extent than other consumer loans. 


So, if you're thinking about a home equity loan, think Princeton Bank. We'll help you use your 
home's equity to pay off all your high-rate, low-tax-benefit loans. At a very competitive 
interest rate. 


The “no-problem” home equity loan—Equiline. 


NOW YOU'RE TALKING, PRINCETON BANK! 
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“Tie surance may be required for Cenwen loans. {For example, on 12 ' 86 the Equine Ratewas9.00°.APR 


Member FDIC 


ees 


z 


20 


U.S. 1° February, 1987 


AIRPORT 
FOR SALE 


@ Doing 500K; high profit 
@ 1.4 million NOL 
@ High growth area 


@ Ancillary Services on-site 


Price: 2.2 million — all cash 


PRINCETON BUSINESS 
BROKERS, !N¢ 


20 Nassau Street 609-924-4747 


Zero Weather Camping 


Winter’s the time to savor nature’s solitude; 
And you'll be ready when hell freezes over 


t about 3 o’clock in the 
morning I was shivering away to 
the sounds of chopping wood. 
Squinting around the tent I realiz- 
ed it must be Stan — what the hell 
was he doing this time of night? 
Clambering out of my sleeping 
bag, I joined him around a pile of 
chips that would soon be a fire. 

“TIT was so damn cold,’ he 
greeted me without stopping, ‘‘I 
just had to get up and do 
something.”’ 

A short ways away my father 
and Stan’s father slept cozily and 
obliviously. They had warned us 
that it was going to be damn cold 


AN 


FULL SERVICE SALON 
HAIR DESIGNING FOR THE ENTIRE FAMILY 


> Precision Cuts * Advanced Coioring Techniques * Natural Looking Perms 


PERSONALIZED SERVICE | 


London, New York & Vidal Sassoon Trained Staff 


Appointments 
Requested 


921-2555 


236 Nassau St., Princeton 
Mon.-Fri. 9 a.m.-8 p.m. Sat. 9 a.m. - 4 p.m. 
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up here in February and that we 
had better be prepared for it. But 
we were towering in the confidence 
of 13-year-olds who had been 
camping on scores of weekends, 
many of them right here in the 
Stokes Forest near the Delaware 
Water Gap in northern New 
Jersey. We knew what to pack for 
an overnight in the spring or fall. 
And as for winter camping, what 
more could you want than your 
winter jacket, some heavier socks, 
and another heavy blanket for your 
sleeping bag? 

As the fire came to a blaze we 
tried to thaw our frozen boots. The 
flames got higher, the leather 
charred nicely, but we never seem- 
ed to reach the point of toasty 
warmth. There’s got to be, I 
remember thinking, a better way. 


K..: Kilbourne knows that 
better way, and will be practicing 
it amid winter snows all 


throughout the east this winter. His 


boots won’t freeze because he will 
keep them in the base of his down 
sleeping bag at night. He won’t be 
making survival fires at 3 a.m. 
because a lightweight Thermarest 
mat will be under that bag rather 
than an extra heavy blanket. 

And if the wind is really howling, 
he will have piled a heavy layer of 
insulating snow around his tent. In 
the morning, as he emerges into 
the crisp air, Kilbourne will dig in- 


Let Sound Automotive 
Introduce You To NEC 


The Most Advanced, Affordable Cellular Phone 


SOUND AUTOMOTIVE can hook you up 
this fall with NEC, the perfect read partner for 
the busy executive who's constantly on the 
move but needs to be constantly accessible to 
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the office, clients and family. 


For $39.76 per month and an initial $250 deposit, 
your N.E.C. package includes: 


e A full-featured state-of-the-art N.E.C. 


Cellular Phone 


e SOUND AUTOMOTIVE expert installation 


¢ Glass-mount antenna 


e 3-year warranty on equipment 
¢ Easily removable for security 
¢ Automatic repeat call of busy number 


every 10 seconds 


At SOUND AUTOMOTIVE, we worry about every 
detail so you won’t have to. Call or stop in today! 


INAUNGotive 


219 Clarksville Road, = 
Princeton Junction, New Jersey 08648 
(609) 799-7777 
Hours: Mon. - Sat. 9:30 a.m. - 6 p.m. 


CAR STEREOS * MOBILE ELECTRONICS * CELLULAR TELEPHONES * MOBILE SECURITY SYSTEMS 


By Bart Jackson 


to a pocket of snow, pull away a 
nest of twigs and lift out the pot of 
fresh water, melted from snow and 
buried last night. Within a few 
minutes he will be sipping hot cof- 


fee. 
His friends say that Kilbourne 


wouldn’t hesitate to set out on a 
camping expedition even when he 
knows the temperatures may fall 
to 25 degrees or so below zero. He 
might hesitate if the forecast call- 
ed for 40 below zero, but the deci- 
sion would depend on factors such 
as the camping location and possi- 
ble wind chill. Some of Kilbourne’s 
capability is a question of gear, 


Kilbourne digs into a 
pocket of snow, 
pulls away a nest of 
twigs and lifts out a 
pot of fresh water, 
melted from snow 
and buried last night. 
Within minutes he is 
sipping hot coffee. 


more of it is a matter of 
knowledge, but a lot of the reason 


-for Kilbourne’s success at winter 


camping is experience. Those who 
scan the trip list in the statewide 
Sierra Club newsletter will often 
find the Princeton resident’s name 
in boldface next to ‘Snowshoe 
Mountaineering — Experienced 
Only.” 

Winter camping came to Kil-~ 
bourne, a Mount Lucas Road 
businessman whose company sells 
high school graduation caps and 
gowns, only after years experience 
taking spring, summer, and fall 
backpacking treks with his wife, 
Anne, and their four children. The 
entire Kilbourne clan became en- 
thusiastic and proficient at camp- 
ing anywhere for three seasons a 
year, but not winter. 

Then, about a dozen years ago, 
Kilbourne found a mentor. Bob 
Galavan originally came from Buf- 
falo, New York, where he had 
organized the region’s top 
technical climbing club and 
became a leading mountaineering 
expert. By the time he moved down 
to Princeton and joined the Sierra 
Club here he was in his mid-30s and 
had conquered almost every major 
peak in the western hemisphere — 
“including some I had never even 
heard of,”’ says Kilbourne. 

Galavan taught Princeton Sierra 
Club members rock climbing and 
the art of ‘‘wintering over.” 
Kilbourne and his youngest son, 
Tom, went on one of Galavan’s 
first winter outings in the Adiron- 
dacks. ‘‘He taught us how to make 
an igloo,”’ \Kilbourne recalls. ‘He 
supervised and we did the work. I 
couldn’t believe it, but the thing 
was really warm.” By the time 
Galavan moved to Erie, Penn- 
Sylvania, three years later, 


Kilbourne was his natural replace- _ 
ment as unofficial club mentor on _ 


winter camping. 


Today, though he prefers to go 


leads four to nine people on club — 


off with a small group 
perienced friends, Kilbourne often 


treks 


& 
& 
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Most of them have a good solid pair 
of cold weather boots, and most 
know how to layer their clothing, 
from the polypropylene underwear 
up through the various wools to the 
outside wind and waterproof shell 
— all the stuff you can peel off or 
put on as you start hiking up a good 
sweat. They also usually have 
backpacking experience, fair en- 
durance, and a strong set of dark 
glasses or goggles to screen out the 
sun’s glare off the snow. 

But first-timers are apt to 
neglect some of the winter extras 
and Kilbourne runs through a 
quick checklist: 


Snow anchors: broad, light- 
weight plates that can be buried 
under snow and keep a tent upright 
when regular stakes would fail to 
reach the ground. 

Fire ribbon: a tube of flammable 
gel that will get your stove started 
on the coldest mornings. 

Proper evening attire: When you 
stop exercising and it gets dark, 
you had better have a nice goose 
down jacket stuffed somewhere in 
your pack. Also, as you walk 
around camp in frozen snow, a pair 
of heavy down booties becomes a 
must. Hiking boots are a bitch to 
thaw and toes are even worse. 

Finally, Kilbourne advises, you 
will need a sense of humor. Some 
folks pack in too much determina- 
tion and leave this at home. 


cia the gear and the cam- 
ping is the trekking. Getting there 
is at least half of the fun. ‘‘People 
who hear that I do this,” says 
Kilbourne, ‘‘almost always ask 
‘How far do you go in a day?’ That 
really has nothing to do with it. If 
conditions are tough, you might on- 
ly go a couple of hundred feet in an 
hour. It’s a totally different kind of 
traveling.” 

The major difference, of course, 
is the medium. In New 
Hampshire’s White Mountains, the 
Kilbournes recently hiked atop a 
light powdery snow through which 
just the crests of the tall saplings 
poked. You could have fallen 
through a pocket of the flimsy stuff 
and entirely disappeared. As the 
medium changes, so must the 
method. For Kilbourne, it’s 
snowshoes. Like most winter cam- 
ping veterans, he has abandoned 
the old wood-frame and rawhide 
thong style and now travels in a 
pair of Sherpas — tubular metal 
frame, neoprene webbing, but 
roughly the same classic shape. He 
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eschews the ice axe for a single ski 
pole as support. 

Kilbourne says that probably the 
biggest misconception about snow- 
shoes is that you must walk like a 
cowboy who has his legs wrapped 
around a fat horse. In truth, once 
you get the hang of them, your 
stride is very similar to your 
natural walking step. 

The argument of snowshoes ver- 
sus skis fuels endless campfire 
discussions and all comes down to 


a matter of choice. Kilbourne 


prefers snowshoes because in the 
really deep, light powder snow, 
they are more buoyant. and when 
you come to steep, crusty snow or 
ice, snowshoes climb better. Some 
models, like Kilbourne’s, have a 
saw tooth section for traction. 
Those that don’t have a perfect 
place for crampons, sharp, spikey 
cleats that strap onto boots for ice 
walking. Skiers typically must 
alternate skills with crampons or 
slip on an animal skin to help give 
the ski traction. 

Allan Blair of Plainsboro, Kil- 
bourne’s friend and co-traveler on 
winter treks, aggressively takes 
the opposite tack. He claims that 
on a full-day’s backpack the skier 
will end up three miles ahead of the 
snowshoer. This February Blair, a 
self-employed inventor whose 
achievements include a method for 
molding kayaks, will take his 
mountaineering skis up to the 
Canadian ski marathon and travel 

Continued on following page 


“A Taste of Culture” 


Enjoy 
Greek-American Cuisine 
in Historic Bucks County 
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Now serving a fine selection of 
wines to complement your dining. 
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American Express Cards Accepted 


215-345-7744 
96 W. State Street, Doylestown, Pa. 
Lunch & Dinner Tuesday thru Saturday 
‘‘Never on Sunday and Monday too.” 


LANDAU 12 PRE 
WORLDS MOST BUAUTTD 
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WAS AT FOR YOU? 


@ Thousands of men's and women's Icelandic Wool sweaters in a 
variety of styles. 


® Gorgeous sweaters for men and women, including Scottish 
fisherman knits and colorful Yugoslavian handknits. 


@ Hundreds of women's Icelandic Wool jackets in dozens of styles. 
@ An enormous variety of authentic Loden coats. 
@ Wool hats, scarves and mittens for men and women. 
@ Landau’s exclusive Icelandic Wool blanket/throws. 
@ All of the above, and all at amazing half-price savings. 
Sale Hours 


Monday — Saturday, 9:30 am-5:30pm 
Closed Sundays. 
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Across from the University Princeton, NJ 
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Out to the Cold: 
That’s fine with Kil- 
bourne, the cold 
weather camper. The 
winter, he says, 
transforms the 
wilderness. 


114 Nassau Street 
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Old Heidelberg 


Restaurant and Cocktail Bar 


Established in 1933, offering the Central Jersey Area for 
-over 50 years the highest standards in serving delicious 
food with quality service. 


Just minutes away fram the Princeton Business Com- 
munity. We are easily accessible from Route 1. Avoid the 
hustle-bustle and stop in and relax in our European at- 
mosphere. 


Dine to your heart’s content! 


On Valentine’s Day, 
bring your loved one 
to a great place 
for a great dinner. 


CORPORATE ACCOUNTS AVAILABLE 
BANQUET FACILITIES 
DELICIOUS LUNCHES & DINNERS TO GO 
GIFT CERTIFICATES 


Se S. Rovte | N. 


ua 
Heidelberg 


lunch: Tues.-Sat., 17°45-3:30 

Dinner: Tves.-Sat., 3:30-9:30 
Sunday: 1.45-9:30 

Reservations for Parties of 4 or More 


Hamilton Ave. PA \"3" 


2430 Hamilton Avenue 
Hamilton Township 08619 


609-587-9480 MC and Visa Accepted 


609-890-9894 
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160 kilometers in two days. ‘In the 
great Swedish ski marathon,” 
Blair points out, ‘5,000 people ski 
the 80-kilometer course in one day, 
and several] of them are over 75 
years old. Do you think they could 
hack that on snow shoes?”’ 

Heinz Tribitz of Lebanon, New 
Jersey, an Alpine expert who also 
travels frequently with Kilbourne 
and has skied the high plateaus of 
Norway with Allan Blair, puts his 
faith in a 60 millimeter wide pair of 
cross country skis or slightly wider 
mountaineering skis. ‘““Those 40 to 
45 millimeter cross country skis 
that are so popular now,” says 
Tribitz, a chemist at American 
Hoechst, ‘‘are no good for anything 
but following a groomed track.”’ 

But everyone agrees that, 
regardless of what you use to stay 
aloft, snow affords you access to 
places you just can’t reach any 
other time of year. One of Allan 
Blair’s favorite winter haunts is 
the deep swamps of the Adiron- 
dacks. ‘I have tried to get back 
there in the buggy summers by 
canoe, but you can only push a lit- 
tle way before it turns to yuck,”’ he 
says. At this time of year it’s all 
white, easy walking, and 
beautiful.” 


GEOSTAT’ 


MAP & TRAVEL CENTER 


MAPS e TRAVEL BOOKS 
U.S.e WORLD ¢ LOCAL & AREA MAPS 
MAPS FOR ALL USES: 


e Business & Marketing © Fishing « Nautical 
e Globes ¢ Topographical ¢ Custom Framing 


WHOLESALE - RETAIL 
AGENT FOR U.S. GOVERNMENT MAPS 


Montgomery Center | 
Rt. 206 & 518, Skillman, NJ 


1-800-626-6277 


IN MARLTON, NJ 609-983-3600 


Up on the mountains trails 
become less defined and your abili- 
ty to detour and bushwack depends 
more on orientation skills than 
your plowing endurance. What? 

In addition to finding new spots, 
winter camping and trekking of- 
fers some other special rewards. 
Kilbourne explains: ‘“You know 
how Princeton changes with a foot 
of snow. Everybody comes out and 
says it’s a winter wonderland. Im- 
agine just how much greater that 
beauty is in the mountains.”’ 

Granted, the hiking is harder 
than in the spring, but that only 
rarefies the deed and tightens the 
comraderie. Kilbourne has a small 
group of cohorts he sees only once 
or twice a year on these outings. 
Yet the relationships formed 
around the fire at night are as 
strong as those with acquaintances 
seen every day. There is a real joy 
shared during those few hours 
when the snow is melted for the 
communal supper, and the tents 
are up and everyone mills about 
swapping lies and brandy. 
Somehow it’s better in the snow. 

As we moved into Kilbourne’s 
basement to view his gear, I asked 
about the horror stories that some 
associate with winter expeditions 
into deep wilderness. Basically he 


FINE CLOTHING | 


alan royce 
eT 


Why you’ll wear 


at our winter sale 
| 


season. = : 


it costs, but how long you enjoy wearing it. 


in seeking out the clothing to meet that criterion. 


But the result is worth the effort. 


Hi a value as time goes by. 


The Alan Royce Winter Sale 
Now in Progress 


a ||| 20 Nassau Street 924-1746 
a Monday through Saturday 9:30 to 5:30 
Thursday Evenings til 8:30 


the clothes you buy on sale 


for many winters to come. 


Nothing is less of a bargain than clothing you buy 
on sale and wear only once. Or twice. Or even for one 


Because the value of a suit or shirt is not how little 
At Alan Royce, we measure everything we sell 


against that standard and much of our time is spent 


A suit you buy today will still be around years from 
now. In fact, you'll still be getting compliments then. 


And clothing you buy from us on sale will truly be 


Winter’s Greatest Escape 


didn’t have any. ‘‘Oh, I’ve frostbit- 
ten my fingers a few times — you 
can’t set up a tent with your mitts 
on. And we went out with one 
friend who turned his ankle and 
had to be helped back down the 
slope. But the real hypothermia 
potential is in the late autumn or 
early spring, not now, our where 
people are prepared for the 
worst.” 

I remember reading how every 
year on Mount Washington in New 
Hampshire a few people stumble 
into the lodge at the peak half 
frozen and near dead. But the most 
incredible of those cases happen in 
May or September. Come winter, 
you just don’t find climbers begin- 
ning the ascent in shorts and tee 
shirt, with a sweater draped 
cavalierly across their shoulders. 

The Princeton area winter 
campers told me about one unsettl- 
ing moment on an expedition to the 
Catskills on a day when the 
temperature never quite fell below 
freezing. Even so, a woman on the 
trip began “acting flaky,’’ an early 
sign of hypothermia. She was put 
to bed early and her condition 
got so bad that the others had to 
take the last-ditch measure 
of crawling into bed with her, hop- 
ing to transfer some body heat — a 
process that’s much less appealing 
than it first sounds. By morning 
the woman was fine; fortunately 
she was with experienced people 
and a real disaster was averted. 

Probably the most common pro- 
blem faced by Kilbourne and all 
winter campers is lack of water. 
Struggling against the winter 
elements, the body burns twice the 


LS NE CE 
‘One woman suffered 
hypothermia: ina — 
last-ditch measure 
her companions took 
turns crawling into 
bed with her to 
transfer body heat, 

a much less appeal- 
ing process than it 


sounds. 

iS ae es 
fluids it does on relatively easy 
summer hikes or overnights. But 
the human tendancy is to drink less 
because it’s cold. Nothing so tires a 
person like dehydration. Drinking 
too much is impossible. 

In his cellar Kilbourne showed 
me his equipment, all neatly 
sorted. The two Kelty packs stand 
open, waiting to be filled for the 
next trip. All the winter gear sits 
on its own shelves, along with the 
top-end rain shell he wore when he 
and his wife went bicycling in 
Ireland for a week and it rained 
every damn day. His friends told 
me correctly that he was a fully 
rounded outdoorsman. 


the year. Unlike so many toda 

had not tried to buy his sag 
the outdoors. Unlike me and my 
he was smart enough not to tough it 
out at all costs. Rather, he had 
done it right: He had found a good 


person to teach him, im- 
portant, he had listened. 4: rr 
Hot Cold Spots 
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If, however, your idea of camp- 
ing is a lone tent in the woods and 
an empty trail stretched out before 
you, it may be more a question of 
when than wither. Most campers 
are sunshine enthusiasts and tend 
to drop away with the late autumn 
leaves and the onset of long nights. 
This weekend, for example, the 
108,000 acres of the Wharton State 
Forest south of us may have six 
tents in it. That will be considered 
a crowd. So for the purist and the 
hardy, now is the time. 

Within several hours’ drive 
several state and county parks 
keep some campsites open in 
winter and still others offer per- 
mits for winter backpacking. 
Unlike day trekkers, campers 
must in all cases check i in with the 
park office in person and in most 
cases pay a fee. 


Round Valley. For first timers, 
this is the place to start. Located 
eight miles north of Flemington, 
just below the junction of Route 31 
and Interstate 78, this area’s trails 
offer some easy treks and nice 
vistas of wooded Round Valley 
Reservoir and hilly Hunterdon 
County. 

Come winters, the roads are 
closed to shut out the motorized 
crowd, and the campsite can only 
be reached by a three-mile ascen- 
ding trail. Once there you might 
make an open fire and explore 
other nearby paths. Cost is $5 per 


- night and park office hours are 


from 9 to 4:30. But to avoid sending 
people out in the dark, no permits 
are issued after 3. Call park head- 
quarters at 201-236-6355. 


Wharton State Forest. Granted 
it’s not the most dramatic terrain, 
and with its latitude south of us 
and proximity to the ocean it’s not 
the coldest spot in the state either, 
but with even the lightest dusting 
of snow the Pine Barrens becomes 
a different world. 

Wharton Forest maintains all 
nine of its campsites in the winter, 
two of which are right along the 
40-mile Batona Trail. Cost is $5 per 
night ($6 for sites with hot water 
and flush toilets. The winding, 
cedar-brown streams of the Pine 
Barrens remain open and 
canoeable almost all year long. 
Permits are available at park 
headquarters, located just off 
Route 206 in Atsion. Call 609- 
561-3262. 

Lebanon State Forest. Located 
north of Wharton, just off Route 72, 
this park offers winter campsites 
with pit latrines and pump water, 
between miles 5 and 6 along the 
Batona Trail. Open fires are per- 
mitted, cost is $5.25 a night. Per- 


~ mits are available at the park of- 


fice, open 8 to 4. Call 609-726-1191. 


Stokes Forest. Up in the northern 
part of the state where it really can 
be a winter wonderland, the forest 
opens both its major camping 
areas as well as some back country 
sites. For $5 a night you can ex- 
plore steep and lovely Tillman’s 
Ravine, the cliffs at the Delaware 
Water Gap, and a score of wooded 
trails all along the northwest cor- 


~ ner of the state. The Appalachian 


Trail, dotted with lean-tos, also 
runs right through the park, just a 
mile from one of the camping 
areas. 

In addition to tent sites, open 
lean-tos (at $7 a night) and closed 
lean-tos ($10) are available, all 
allowing open fires. All permits de- 
mand a two-night minimum. The 


~ lean-tos tend to fill up in advance, 


‘so for another $5 you can reserve a 
site in the mail: Stokes State 
Forest, RR2, Box 260, Branchville 
_ 07826. You can drive to the park by 
following 206 north to Branchville 
and turning right there at the park 


~ sign. Call 201-948-3820. 


From 
Stokes 


through December 
rents out its 12 cabins 


Look first to learn, then to 
taste, then to buy. Assuming that 
you have already had a fair 
amount of tent camping in 
warmer weather, your first step 
should be to seek a class or 
workshop with a competent in- 
structor. Go and take notes, and 
make sure to get the leader’s 
phone number. 

Then try a few hikes on cold 
and snowy days as a shakedown 
for you and your equipment. 
Don’t be ashamed to try a 
weekend at a lodge, before ten- 
ting it. After the hikes you will 
have a good idea of what equip- 
ment you do and don’t need. 
When you’re ready for your in- 
itial weekend, sign up for a trip 
with a good outing club. 

Below are some places where 
beginners can get excellent ad- 
vice and safe training: 


The Sierra Club. An office is at 
360 Nassau Street right in 
Princeton. The club runs training 
seminars, winter hikes, and 
mountaineering weekends. Call 
609-924-3141. 

The Nickel. Instruction in ice 
climbing can be obtained from 


Tip to Beginners: Don’t Start Cold 


uwo people at this outfitters’ 
store: Keith Leonard (201- 
572-5023 or 201-828-8337) and the 
manager of the Madison shop, 
Jan Schwartzberg (201-377-3301). 

Adirondack Mountain Club. 
The club has lodges in the Cat- 
skills and Adirondacks with 
weekend or longer workshops in 
winter camping, climbing, and 
snowshoeing. Every year, bet- 
ween Christmas and New Year, 
the club teams up with the Ap- 
palachian Mountain Club to offer 
a week-long school in everything 
from orienteering and snow- 
shelter construction to leadership 
training. 

Reach them at 174 Glen Street, 
Glen Falls, New York 12801 or 
call 518-793-7737. 

Appalachian Mountain (Club. 
With lodges in the Catskills, 
Adirondacks, and the White 
Mountains, the club offers 
workshops every weekend on 
winter camping, cross-country 
skiing, snowshoeing, and moun- 
taineering. Contact Eleanor 
Townsend of the New York-New 
Jersey Chapter, 24 East 38 Street, 
New York City 10016. Call 212- 
684-3683. 
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Continue a Princeton Tradition 
Our Pub. Everyone's favorite. It’s cozy ... congenial. For 
lunch, light suppers and late night snacks. Hot winter 
drinks to take away the chill. A large variety of special 
beers ... on tap or in bottles. A welcome experience. The 
Alchemist & Barrister. The tradition continues. 
Pub open from 11:30-1:00 am Mon.-Sat., 12 Noon-8:30 pm Sun. 
Bar Menu till midnight Mon.-Sat. 
28 Witherspoon Street, Princeton (next to Palmer Square) 609 / 924-5555 
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chooses people by lot to get the 
cabins. A lean-to in February of- 
fers a lot more wilderness. 

Another noteworthy hiking op- 
portunity is at Waywayanda Park, 
just eight miles north of Great 
Gorge ski area on Route 94. It 
closes its campsites in the winter, 
but the next time it snows you 
should get up there and hike 
through Hemlock Ravine. Call 
201-853-4462. 


Appalachian Trail. Only cer- 
tain sections of the trail through 
New Jersey, New York, and Penn- 
syivania offer camping in any 


i 

Winter hiking is 

harder than spring 

hiking, but it only 

rarefies the deed and 
tightens the comra- 
derie. Relationships 
formed around the 

fire are as strong as 

those of daily 

acquaintances. 

Bee eee 
season. Generally these are also 
open in winter. Fires also are per- 
mitted at some lean-tos along the 
trail. 

To obtain a map and the regula- 
tions for specific areas, contact the 
New York-New Jersey Trail Con- 
ference, 232 Madison Avenue, New 


York City 10016 or call 212-696-6800 
and ask for Anne Luckenhouse. 


Northern Neighbors 


The further north you are willing 
to drive, naturally, the deeper the 
snow, the taller the mountains, and 
often the greater the challenge of 
camping. Each of the major trail 
areas has at least one launch spot 
where hikers and campers can call 
to gain weather information or 
visit to pick up trail and campsite 
maps. 

Palisades Interstate Park. This 
includes Bear Mountain Park and 
Harriman Park, just west of the 
Hudson and north of New Jersey. 
The park has no winter campsites, 
but along its section of the Ap- 
palachian Trail are several three- 
sided lean-tos with fireplaces (no 


_tents allowed). 


Trail maps are available for 
$1.25 at park headquarters, open 8 
to 4:30. Take the Palisades 
Parkway five miles north of Exit 
14A and just after the Bear Moun- 
tain Inn look for park office signs. 
Call 914-768-2701. 

The Catskills. Just 34% hours by 


_ car from Princeton, the Catskills 


offer lots cold, snow, and beautiful, 
well marked trails. Snowshoes are 
often a necessity. 


For conditions, camping advice, 
and maps contact the Appalachian 
Mountain Club’s Mountain Gate 
Lodge on McKenley Hollow Road, 
Oliverea, New York 12462. Or call 
914-254-4770. 


The Adirondacks. North of 
Albany, magnficent and massive, 
this cold and snowy region is a 
place where you can get lost for 
months (deliberately or by acci- 
dent). It’s an excellent area in 
which to find winter wildlife — or 
for the untrained to freeze an ear. 

For maps, conditions, and ad- 
vice, contact the Adirondack 
Mountain Club’s Loj Ski Center, 
Box 867, Lake Placid, New York 
12946. Call 518-523-3441. 


The White Mountains. Up in nor- 
thern New Hampshire, the White 
Mountain National Forest is too far 
for a weekend, but beautiful 
beyond compare and challenging. 
The area includes Mount 
Washington, at 6,288 feet the 
highest peak in the northeast. The 
Appalachian Mountain Club main- 
tains a series of mountain huts 
throughout the preserve; two of 
them are open all winter. For in- 
formation and hut reservations 
contact Pinkham Notch, Box 298, 
Gorham, New Hampshire 03581. 
Call 603-466-2727. @ 


WHY NOT? 
WE CAN HELP! 


* The Perfect Breakfast 
(served from 7 AM) 


Gourmet Desk Lunches 
(served from 11 AM) 


*Take Home a Feast for Dinner 
(served from 5 PM) 


* Creative Cuisine served In Our Cafe’ 
or Ready For Your Oven or Microwave 


at Home 


DESSERTS & CAPPUCCINO 


Mon-Thurs served till 11:00 p.m. 
Fri & Sat served till — 


~ BREAKFAST 6 @ LUNCH @ DINNER ®DESSERTS 


21 PALMER SQUARE EAST, PRINCETON 
(under the archway next to The Alchemist & Barrister Patio) 


683-9555 
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EPSILON | 


PRODUCTION 
STUDIOS 


Original Music Scores 
For 
Film, Video, Radio 
& Other Multi-Media 
16 Track Recording Facilities 
Contact: Linda Araz 
Princeton, N.J. 


609-895-0833 


WEST WINDSOR 
DAY SCHOOL 


A new pre-school in Princeton Junction 
has immediate openings 
in their full and part-time programs. 


Open from 7am to 6:30 pm 
for children 
3 months to 5 years 


For Information Call 
609-275-9379 


IMMEDIATE CARE GROUP 


Personal - Professional 


Medical Care for the Whole Family 


| WEAREHERE WHEN YOU NEED US. 


Weekdays 8 a.m. to 10 p.m. 
Weekends & holidays 10 a.m. to 8 p.m. 


——s- 896-4848 
Blood pressure checks - no charge. 
No appointment needed. 


IMMEDIATE CARE GROUP 


3100 PRINCETON PIKE, BUILDING TWO - LAWRENCEVILLE, NJ 
Antonio Lantin, M.D., Director 


Hot Spots for Cold Nights 


Tiny Tim tiptoes into John and Pe ter’s 
And Dan (of the Hot Licks) Hicks follows 


f you’re the kind of person 
who got the chills just reading Bart 
Jackson’s article on winter camp- 
ing on the preceding page, then the 
perfect outdoor expedition for you 
this time of year might be out the 
door, into your car, and off to one 
of the relative hot spots in our 
area. 

The complete listing follows: 


Albert’s, Hyatt Regency. 
609-987-1234. Live bands Monday 
through Saturday. No cover. 
Thursday is imported beer night 
($1.50). Friday night light hors 
d’oeuvres and happy hour 5-7 p.m., 
open until 2 a.m. Live band and 
deejay on Saturdays, 8 p.m.-2 a.m. 
Last calls 1:30 a.m. Closed Sunday. 


The Bog, Cranbury Golf Club. 
609-799-0341. Entertainment Thurs- 
day through Saturday, 8 p.m.-1 
a.m. 


City Gardens, 1701 Calhoun 
Street, Trenton. 609-392-8887. Rock 
and reggae bands nightly. 


Country Inn, Route 130, Rob- 
binsville. 609-259-2033. Country 
music, Friday and Saturday. 9 
p.m.-3 a.m. 


County Line Inn, Route 206, 
Skillman. 201-359-6300. Top 40 
music. Friday and Saturday. 9 
p.m.-1 a.m. 


Easy Street, Route 31, Hopewell. 
609-466-1996. Rock, Country and 
Western, Thursday through Satur- 
day. 


Forsgate Country Club, James- 
burg. 201-521-0070. Pianist, 
Fridays, 6-9:30 p.m.; Saturdays, 
6-10:30 p.m.; and Sunday brunch. 

The Gaslight Inn, 69 Washington 
Street, Mount Holly. 609-261-0444. 
Wednesday and Thursday party 
nights with deejay; Friday and 
Saturday, live contemporary 
‘sounds. 


Goodtime Charley’s, 40 Main 
Street, Kingston. 609-924-7400. 
Open stage, Tuesday, 8:30 p.m.-1 
a.m.; live bands, Wednesday- 
Saturday, 9:30 p.m.-1:30 a.m. 


Granada, Whitehorse-Mercer- 
ville Road, Mercerville. 609- 
585-0304. Top 40 deejays every 
night. 9 p.m.-1:30 a.m. No cover 
except for Saturday, $3, live on 
101.5 FM. 


Heaven, U.S. 130, Hightstown. 
609-448-2258. Live bands five nights 
a week, deejay seven nights. 


Hillbilly Hall, North Greenwood 
Avenue, Hopewell. 609-466-9856. 
(Also known as Mignelli’s.) Coun- 
try & western, oldies, Saturday. 9 
p.m.-2 a.m. 


Hilton, 399 Monmouth Street, 
East Windsor. 609-448-7000. Video 
dance club, Tuesday through 
Thursday, 9 p.m.-1:30 a.m.; Fri- 
day and Saturday, 9:30 p.m.-2 a.m. 
Also, after-dinner dancing. 


GARY 5S. KLEIN D.M.D.,PA 


Family & Cosmetic Dentistry 


) Cosmetic Services Include -- 
: New Porcelain Laminates 


Bonding 
t 


(609) 799-9010 


= Convenient Appointments 
for the Working Person 


pia f Bleaching of Teeth 


51 Everett Dr., Princeton Junction 
(Between W. W. Municipal Building & Beverage Barn) 
Minutes from Alexander Rd. & Rte. 1 


Joe’s Mill Hill Saloon, 300 South 
Broad Street, Trenton. 609- 
394-7222. Barbara Trent (piano and 
vocals), Wednesdays, 8:30 p.m, to 
12:30 a.m. Also, Cedric Johnson 
Jazz Trio, Tuesday and Saturday 
evenings. 


Landry’s Tavern, Routes 528 and 
537, Jacobstown. 609-758-9837. 
Country and western music. Wed- 
nesday, Friday-Sunday, 8 p.m. to 2 
a.m. 


Marita’s, 138 Nassau Street. 
609-924-7855. Dancing every 
Wednesday and Thursday, 10 p.m. 


Nassau Inn, Palmer Square, 
Princeton. 609-921-7500. Lobby bar, 
pianist Gene DaViss, Thursday- 
Saturday, 7:30-11:30 p.m.; Tap 
Room, D.J. and dancing, Friday- 
Saturday, 9:30 p.m.-1::30 a.m. 


Sal De Forte’s, corner of Fulton 
& Roebling, Chambersburg. 609- 


396-6856. George Abbott, piano, 
Friday-Saturday. 
Scanticon, Princeton. 609- 


452-7800. In Tivoli Gardens: piano 
bar, Sunday through Wednesday; 
Barbara Trent, piano and vocals, 
Thursday; jazz trio, Friday and 
Saturday. In the Black Swan, harp- 
ist Alison Simpson, Wednesday 
and Thursday evenings. In the 
Copenhagen Room: piano bar, 
Thursday. 


Lambertville-New Hope 


The Baron, Route 202, New Hope. 
215-862-9431. Piano bar Fridays 
and Saturdays. 


The Blue Ram, Route 532, 
Washington’s Crossing. 215-493- 
1262. Jazz dance club. Charlie 
Naylor (classical piano), Monday 
and Tuesday; Barbara Trent 
(piano and vocals), Friday, Satur- 


day; jazz band trio, Thursday and 
Sunday; Dixieland band, first Sun- 
day of the month. 9 p.m.-2 a.m. 

Club Zadar, Playhouse Inn, 50 
South Main Street, New Hope. 
215-862-5085. Disco, new wave, 
dance music. Large video screen 9 
p.m.-2 a.m. $3 cover on Friday, 
Saturday, Sunday. 


John and Peter’s, 96 South Main 
Street, New Hope. 215-862-9951. 
Live rock and blues bands. Tiny 
Tim tiptoes in on Thursday, 
January 29, followed by Cheater 
Jones on January 31, The New 
House Band (from Great Britain, a 
mix of mandolins, dulcimers, pipes 
and synthesizers) on February 3, 
Dan Hicks (formerly of Hot Licks) 
on February 5, John Hammond on 
February 22. 


Lambertville Station, 11 Bridge 
Street, Lambertville. 609-397-8300. 
Rattlesnake, pheasant, buffalo are 
the fare for Wild Game Month dur- 
ing February. Jazz duo, Thursday, 
8 p.m.; Keith Lesnick, contempory 
music, Friday, 8 p.m.; Barbara 
Anderson, mellow music, Satur- 
day. 

Misbehavin’ Mama’s, Route 202, 
New Hope. 215-862-2840. Jazz, 
swing, and contemporary music. 
Reggae on Wednesday; comedy on 
Thursday. 


Odette’s, South River Road, New 
Hope. 215-862-2432. Chris Maier, 
Friday; Bob Egan plays piano and 
the Jack Caldwell Quartet plays 
dance music, Saturday. 


Swan Hotel, Lambertville. 
609-397-3552. Guitarist Richard 
Drueding, Wednesday; jazz trio, 
Thursday; sing along with Lee 
Finch, Friday and Saturday. 


special price. 


Greenhouse 


Early Bird Dinner 
Only $9.95 


I pays to be an “Early Bird” 
at The Greenhouse where you'll 
find a special menu with a very 


4 courses for only $9.95 
including soup, salad, choice of 3 
entrées, dessert and beverage. 

Available Sunday through 
Thursday, 5:00PM-7:00PM. 


Otter not available on holidays or with promotional discount 
tickets. Regular menu available. 
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Palmer Square, Princeton, NJ 08542, 921- 7500 
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Ge CHAMBER SYMPHONY of PRINCETON 


PORTIA SONNENFELD 
Conductor 


_ RICHARDSON AUDITORIUM 
“a across from Palmer Square 
Princeton, N.J. 


CONCERT 
Sunday, February 1 at 3 p.m. 


Paul Tobias, Cellist 
Perry Robinson, Clarinetist 
Works by Mozart, Grieg, Gary Schneider and Haydn 
3 Concert Mini-Series Subscriptions: 
$30, $24 Senior Citizens, $12 Students 
Single Concert Prices: $12, $10, and $5 respectively 


for information and tickets: 609-921-2879 
or write: CSP. 67 Lambert Drive Princeton. N} 0854C 
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RIDER COLLEGE 


SCHOOL FOR CONTINUING STUDIES 
Evening Spring Course Offerings 


Classes begin February 9 
SPRING SEMESTER REGISTRATION 


February 3, 4; 10 a.m. -8 p.m. 
February 5; 10 a.m. - 3 p.m. 
LATE & AUDIT REGISTRATION 
February 9 & 10; 5-7 p.m. 
LIBRARY BUILDING — Room 137 


Advisors are available to help you plan your program 
and to select courses. Call for an appointment. 


For a catalogue containing course descriptions, tuition and 
fees, program requirements, etc., please call: 


609-896-5033 


7 
@, 
& 
a 
i / 
@, 
/ 
& 
4, 
tS / 
a, 
a, 
a / 
i / 


® 
@, 
@, 


@, 
 / 
* 
/ 


@, 
 / 


« 
® 
@, 


& 
t / 
&, 
9%, 
a, 


& 


~TV, New York. 


Mercer County 
Community College 


KELSEY THEATRE 
February Events 


Fri., 2/20 — 7 pm KIDS THEATRE 


Sat.,2/21—4&7 pm; 

Sun., 2/22 —2&4pm 

“The Adventures of a Bear Called 

Paddington” A sparkling musical taken from the 
classic English children’s stories. 


Adults $6 Seniors $4 


Children $3 


Fri., 2/27 — 8 pm 
THEATRE “The 
Gin Game” “A 
fine, bittersweet 
comedy. . .funny, 
sad, profane, elo- 
quent, touching, 
beautiful’’ WABC 


we 


Seitiors $8 


Adults $10 
Call: (609) 586-4695: program and ticket information. 


Marceau Speaks! 
Another U.S. 7 ex- 
clusive, this time an 
interview with the 
great mime, who 
returns in February 
to McCarter Theatre. 
Only we did all the 
talking. Page 30. 


How ‘Bout You? /f 
you have an event 
that should be 
shared with our 
readers write to us 
at 870 Mapleton 
Road, Princeton 
08540 or call 609- 
452-0038. 


Inside the Data Bank 


DATA BANK 


Casinos and Broadway Page 26-27 


Sinatra postpones his Golden Nugget date until late 
April, but Atlantic City offers Dinah Shore and Julio Ig- 
_ lesias, among other lights. 


Interludes Page 28-29 


The Living Vision Ensemble sings for peace; Arleen 
Auger performs, and we have Big Bands coming to town. 


Dance Pages 30-31 


An in-depth discussion with Marcel Marceau, and the 
dates for Alvin Ailey and other troupes. 


Sidetrips Page 32-33 
Check your calendar for these business related events. 


Theater 


“Debut...’’ continues at McCarter and ‘‘Fool For Love” 
opens at George Street Playhouse in New Brunswick. 


Culture in the Pine Barrens Page 36 
Barbara Fox reports on the extensive new exhibit at the 
New Jersey State Museum. 


Sports and Films Page 38 


Good Causes Page 40 
Come on, men, grow those whiskers to benefit the Fami- 
ly Born Birthing Center. 


The Train Connections 


Page 40 


Page 34-35 - 
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SPECIALIZING IN THE PLACEMENT OF 
® Secretarial © Administrative ¢ 
® Word Processing * Office Support ¢ 
® Sales ¢ Accounting * Middle Management ¢ 


COMMITTED TO EXCELLENCE 


¢ Matching of Client Company/Applicant Needs ¢ 
* Evening Interviews By Appointment ¢ 
¢ Personalized Service ¢ 
¢ No Fee To Applicants ¢ 
¢ Full Guarantee To Company ¢ 


609-683-4422 


THERE IS A DIFFERENCE AT JPI 
JPI Personnel Associates 
13 Montgomery Knoll, Skillman, NJ 
08558 
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JortRIcHARDIL 


Try Something New 
This Winter! 


Highlighting 
Frosting 
Perming 

Cutting 


For Men, 
Women & Children 


Appointments available: 
Monday 10-6, Tuesday & Wednesday, 8:30-8 
Thursday & Friday, 8:30-8, Saturday 8:30-4 


Our retail department carries a complete line of 
professional products including REDKEN, 
NEXUS, GOLDWELL, SEBASTIAN, KMS, 

LA COUPE, JOHN DELLARIA and SUKESHA. 


MONTGOMERY SHOPPING CENTER 


Routes 206 & 518 in Rocky Hill 
921-6770 soe oT Re e166 
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Boardwalk to Broadway 


Sinatra postpones Atlantic City ‘til April; 
Tommy Tune steps his way to Broadway 


ust when that glorious 

jewel by the sea was going to get a 
shot in the arm from an old friend, 
the old friend turned out to be get- 
ting a shot in his arm, as well as 
several other medical procedures. 
Alas, the ailing Frank Sinatra 
will not be able to perform his 
scheduled President’s Weekend 
concerts at the Golden Nugget. 
But, ‘due to a change in Frank 
Sinatra’s schedule,’’ a~ casino 
spokesperson announced, the 


Golden Nugget ‘‘is pleased to an- 
nounce the appearance of Marilyn 
McCoo.”’ There you have it, 
another problem that really turns 
out to be an opportunity in 
disguise. 

Meanwhile, Anita Baker (of 
“Sweet Love” and “‘Caught Up in 
the Rapture” fame) is a hot ticket 
at the Trump Plaza, and a zillion 
(at least 25,000) multi-colored 


lights star, along with the dancers 
for Caesar’s ‘‘Boardwalk Electric 


dl 


“Anything Goes’’ 
with Leslie Uggams, 
at the Claridge. 


Kelly & 


Certified Public Accountants 


Massad 
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Personal and Corporate Tax Planning 
Management Consulting 


210 Carnegie Center, Suite 207, Princeton, N.J. 08540 
609-987-1597 


Light and Music Show.”’ 

And, on a cold winter’s night, 
some of these other A.C. attrac- 
tions may also prove to be hot 
tickets. Be sure to call first for 
availability. We wouldn’t want 
anyone to be frozen out. 


The Atlantis (609-441-2888): 
“Abracadabra,” magic, music and 
dance show, through February 20. 


Bally’s Park Place (609-340- 
2709): ‘‘ Evening at La Cage.” 

Caesars (609-340-5500): musical 
revue, “The Boardwalk Electric 
Light and Music Show,” through 
June 17. 


Claridge (609-340-3700): 
“Anything Goes,’’ with Leslie Ug- 
gams, through May 2; “‘Old Black 
Magic’ Billy Daniels and the 
Aldridge Sisters, February 3 
through March 1; Checkmates Ltd, 
through February 1. 


Golden Nugget (609-347-7111): 
Marilyn McCoo, February 13-15; 
Dinah Shore, February 20-21. 


Harrah’s (609-441-5000): The 
Spinners and Dr. Charles Kelman, 
two shows on January 31, 
Broadway-by-the-Bay Theater; 
Phillips Brothers, through 
February 8; Glenn Covington, 
through February 15. 


Resorts International (609-340- 
6830): APAC Mississippi Jam- 
balaya, February 1; Julio Iglesias, 
February 6-8; Neil Sedaka, 
February 13-15; Johnny Mathis & 
Jeannie Burnier, February 20-22; 
An evening with Betty Buckley, 
February 28-March 1. 


The Sands (800-257-8580): Singer 
Sheila E., through February 1. 


Tropicana (609-340-4000): 
Sheeva, through February 1; 
Susan LaMusta Trio, through 
February 1; Frankie Valli and the 
Four Seasons/Roger and Roger, 
February 12-15; Jack Jones/Rip 
Taylor, February 27-28. 

Trump Plaza _ (800-523-2803): 
Yakov Smirnoff and Rupert 
Holmes, February 14-15; Bobby 
Vinton, February 20-22; Anita 
Baker, February 26-March 1. 


| ee in the entertain- 
ment world: 


Club Bene dinner theater in 
Sayreville (201-727-3000) : 
“I Ought To Be In Pictures,” 
Through March 1. 


On Broadway 


d EEE Tune’s new “Step- 
ping Out” is for all would-be 
hoofers; it celebrates the amateur 
ra —, For what he terms a 
“play with music,” the lanky 
staat “My Onbaed Gath tieat 
not Broadway gypsies who were 
professional dancers — but actors 
who had not set a foot in a tap shoe. 

During the rehearsal process, he 
taught them to dance — and that’s 
what you see on stage, a heart- 
warming companion piece to “ 
Chorus Lim A = 

Also new this month are “ 
dust,”’ the Mitchell Parish siaabiaed 
— <p er oi 29, the roller- 

cing ae r > t Express”’ 
will turn the Gershiisia into e nae 
layer racing track, and “Les 
Miserables.” Recent casualties in- 
clude “Wild Honey,” the Chekhov 
play to which the McCarter 
Associates had planned an excur- 
sion in February. ‘Front Page” 3 
and the Marvin Hamlisch musical _ 
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‘Smile’ also suffered early 


demises. 


Call for reservations: Ticketron, 
212-977-9020; Telecharge, 212- 
239-6200; Ticketworld, 212-888- 
9000; Chargit, 800-223-0120, Ticket- 
master, 212-307-7171, Phonecharge, 
212-302-2302, and Teletron, 212- 
947-0033. 

A Chorus Line, at the Shubert; 
Call Telecharge or Ticketron. 
Available. 

Big River, Eugene O’Neill; 
Ticketron: Limited but available. 

Broadway Bound, Broadhurst 
Theater; Telecharge. Available. 

Cats, Winter Garden; Tele- 
charge or Ticketron. Sold out. 

Drood, Imperial Theater; 
Ticketron. Available. 

42nd Street, Majestic; Tele- 
charge or Ticketron. Available. 

I’m Not Rappaport, with Hal 
Linden and Ossie Davis, Booth 
Theater; Telecharge or Ticketron. 
Available. 

Jackie Mason’s The World Ac- 
cording to Me, Brooks Atkinson 
Theater; Chargit. Difficult. 

La Cage Aux Folles, the Palace; 
Chargit or Ticketworld. Available. 

Les Miserables, Broadway 
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Theatre, opens February 28; 
Telecharge. 

Me and My Girl, The Marquis; 
Teietron. Sold out. 

Oh! Calcutta!, Ecison Theater; 
Phonecharge. Available. 

Social Security, with Marlo 
Thomas and Ron Silver: Bar- 
rymore Theater; Ticketron, Tele- 
charge. Available. 

Stardust, the Mitchell Parish 
Musical, Biltmore Theatre, opens 
January 29.Teletron. 

Starlight Express, starts 
February 17, opens February 26, 
Teletron. Chargit. 

Stepping Out, a play with danc- 
ing directed by Tommy Tune, 
Golden Theatre, Telecharge, 
Ticketron. Available. 

Sweet Charity, with Ann Rein- 
king and Princeton’s own Bebe 
Neuwirth, choreographed by Bob 
Fosse, Minskoff Theater ;. Chargit. 
Available. 

Sweet Sue, with Mary Tyler 
Moore and Lynn Redgrave, Music 
Box Theater; Telecharge. Avail- 
able. 

The House of Blue Leaves, Lin- 
coln Center; Telecharge. Avail- 
able. 


are alike... 
better people make the difference. 


mae Our temporaries are screened, 
- tested, insured, bonded and 


\ , Not all job applicants 
rs 


backed by an Unconditional 


® Word Processors 
® Light Industrial 


Guarantee. 


¢ Secretaries 
© Clerical 


Whatever job you may have, Call 
us to fill your special need. 


609-896-2224. 


Suite B, Building 3 
3100 Princeton Pike 
Lawrenceville, N.J. 
08648 


GOLDEN PHOENIX» 


The Ontimate Chinese Ne staurant 
Szechuan» Hunan ~ Peking - Cocktails 


i Pe 


, MON.-FRI. 11:30-1:30 p.m. 
includes: “All-You-Can-Eat” 
SHRIMP, Plus 12 Entrees 


BUFFET 


—WE DO NOT USE MSG— 
DINNER SPECIAL 7 DAYS 


Complete Dinner including Soup, 
Fried Rice, Dessert & Tea. 
—Ditferent Selection Daily— 


wt 4 


FAST TAKE-OGT SERVICE 
609-452-6 124/8182 


3505 US Hwy. 1 & Emmons Or 
(behind Prince Theatre) 
Princeton. New Jersey 


WOMEN CHANGING 
Linda Fitch, Director 


A counseling and consulting service for women who 
want to develop new attitudes and approaches to 
problems in their personal or professional lives. 


Private Counseling 
and 
Groups 


“The greatest thing in the world 
is to know how to belong to oneself. ’’ 
Montaigne 


Puttin’ on the glitz, 


in “The Boardwalk Princeton, New Jersey 609-924-0822 


Electric Light and 


Music Show’”’ at 
Caesar’s. 


MEANS BUSINESS 


© all Day Seminars 

Corporate Breakfast, Luncheons & Dinners 
© Audio Visual Equipment 

No Room Charge 

© Parties of 2-100 


Expanding the Definition of a Restaurant 


4160 Quakerbridge Road 
Lawrenceville, New Jersey 
Adjacent to Quakerbridge Mall 
609-799-3335 


For information, contact Banquet Manager, Jeff Bice 


(28 
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A.M.S.C. COURIER DIVISION 


ARMOR ODO. 


SERVICE: 


WHEN THE NEXT DAY 


IS NOT OKAY! 
ea ne a 


Specializing in 
Time-Sensitive Transportation 
Special Deliveries on a Daily Basis 


COURIER SERVICE THROUGHOUT 
NEW JERSEY, NEW YORK & PHILADELPHIA 


Exclusive Routes Tailored To Your Needs 


PHONE 609-883-1100 
160 Ewingville Road Trenton, N.J. 08638 


EST. 1946 ICC #125729 


A DIVISION OF 


Musical Interludes 


Living Visions throws a peace concert; 
The ‘First Lady of Violin’ plays McCarter 


Interludes 


Princeton University Music: 
Tickets, 609-452-5000; information, 
609-452-4239. Call for locations: 

The Princeton Chamber Ensem- 
ble presents the Times Square 
Basstet; 20th century music for 
double bass quartet. Works by 
Bach, Mackey, Piatti, January 30, 
8 p.m. 

American soprano Arleen Aug- 
er will give a recital on February 
12, 8 p.m. Songs by Mozart, 
Schubert, Ravel, Mahler, Copland 
and Hoiby. 


Princeton University Glee Club 
and Chapel Choir, Richardson 
Auditorium, Alexander Hall, 
February 20-21, 8:30 p.m. Walter 
Nollner directs works by Byrd, 
Bartok, Shubert and Brahms. 


Westminster Choir College, 
Hamilton Avenue and Walnut 
Lane, Princeton. 609-921-7100. Call 
for concert schedule. 


Music at McCarter, 91 Universi- 
ty Place, Princeton. 609-683-8000. 
Kyung-Wha Chung, ‘‘First Lady of 
the Violin,’ February 2, 8 p.m.; 


Clarinet and Orchestra on 
February 1 at 3 p.m. in Richardson 
Auditorium, Princeton. Also pro- 
grammed are a Mozart symphony, 
the ‘‘Linz,’’ No. 36, ‘“Two Elegiac 
Melodies”? by Grieg and a Haydn 


Living Visions Ensemble 
presents ‘‘Giving Life to a Vi- 
sion of the World at Peace”’ at 
Princeton University Chapel 
on Friday, February 6, at 8 
p.m. This professional choir of 
former or current West- 
minster Choir College 
students is directed by Janet 
Davis and will perform the 
world premiere of ‘‘Unispace”’ 
by Roger Davidson, written to 
commemorate a United Na- 
tions conference that explored 
the peaceful uses of outer 
space. The concert will benefit 
UNICEF, and it will be 
repeated in Washington, D.C., 
Manhattan and Phiadelphia. 
Call 609-924-5371. 


thony M. Gigliotti, a member of the 
Philadelphia Woodwind Quintet 
and principal clarinetist with the 
Philadelphia Orchestra, February 
1 in Bray Hall from 1 to 4 p.m. 

Pianist Jack Ervin presents a 
recital on Wednesday, February 
11, at 8 p.m. in Bray Hall. The pro- 
gram includes Haydn, Schumann, 
Ravel, and Prokofiev. 


Capital Music Festival Concerts, 
New Jersey State Museum, 205 
West State Street, Trenton. 
609-292-6308 or 292-6464. 

The first concert, January 30 at 7 
p.m., features music for syn- 
thesizers and computer coor- 
dinated with a light and star show 
presented by composer Michael 
Daugherty of Princeton. 

The Garden State Chamber Or- 
chestra will present a more tradi- 
tional concert February 14, 3 p.m. 
in the museum auditorium. Under 
the baton of conductor Frederick 
Storfer, the program features 
music of black composers Col- 
eridge Taylor Perkinson and 


ARMORED MOTOR SERVICE CORPORATION 
40 YEARS OF SERVICE AND STILL GROWING 


Horacio Guiterrez, pianist, winner 
of the Avery Fisher Prize, 
February 16, 8 p.m. 


cello concerto with Paul Tobias, 
soloist. Perry Robinson is the 
clarinet soloist. 609-921-2879. 


Trenton State College, Route 31, 
Ewing. 609-771-2551. 

The music department presents 
a master class with clarinetist An- 


Chevalier de Saint-Georges, as 
well as compositions by Puccini 
and Verdi. 

Pianist Paul Hoffmann will per- 
form February 22, 4 p.m. in the 
Museum auditorium. The program 
includes two works by Trenton 
composer George Antheil. 


Rutgers University concert 
series, New Brunswick, 201- 
932-7511. The concerts described 
below start at 8 p.m. Call for loca- 
tions: 

The Cleveland Orchestra, Chris- 

_ toph von Dohnanyi, director, Berg 
and Beethoven repertory, Feb- 
ruary 10; Wanda Maximilien, 
pianist, Beethoven recital, 
February 13. 

The Winter Choral Concert, com- 
bined choirs of the Queen’s Chorale 
and Rutgers Glee Club, Frances 
Slade and Timothy McDonald, con- 
ductors; February 14; New York 
New Music Ensemble, music by 
American composers, February 
25; and Vince Giordano’s Night 
Hawks performs with the Rutgers 
Jazz Ensemble, February 27. 


New Jersey Symphony, at the 
Trenton War Memorial. Subscri- 
ber hotline, 800-ALLEGRO; box of- 
fice, 201-624-8203. Conductor Hugh 
Wolff leads the symphony, the 
Newark Boys Chorus and Rutgers 
Queen’s Chorale on Saturday, 
February 21 at 8:30. Gweneth Bean 
is the soloist for Gustav Mahler’s 
Symphony No. 3 in D minor. 

Greater Trenton Symphony Or- 
chestra, with pianist Sylvia 
Dickler Nichols in the Gershwin 
Piano Concerto in F, directed by 
Kurt Klippstatter, at 8 p.m. on Sun- 
day, February 15, at the Trenton 
War Memorial. Call 609-394-1338. 


Allison Simpson, harpist, will 
play at noon on F 


ebruary 12, 

Delaware Valley College student 
center, Doylestown. 215-345-1500. 

YMCA-American Boychoir An- 

niversary Celebration, at Mc- 


Chamber Orchestra of Prince- 
ton, directed by Portia Sonnenfeld, | 
presents the premiere of Gary 
Schneider’s Concerto for Jazz 


@ 


the American Boychoir School in 
Princeton. Among those appearing 
with the Boychoir will be the 
Princeton High School Studio Band 
and Choir, Westminster Singers, - 
and the Boudinotes. For benefit 
tickets ranging from $25 to $125, 
call 609-924-4497. 


The Unitarian Church of 
Princeton presents Jane Buttarsin 
a harpsichord recital to benefit the . 
piano fund on Sunday, February ~ 
22, at 4 p.m. The program will in- 
clude works by Bach, Scarlatti, 
Rorem and others. To reserve $6 _ 
tickets, call 609-924-1604. LS 


oe ar 
Carnegie Center 
Building 212 @ Suite 106 © (609) 987-8300 


Also in: LAWRENCEVILLE @ RRINCETON @ PENNINGTON 
ROCKY HILL © HAMILTON @® MONMOUTH JCT. @ ATLANTIC CITY 
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Boychoir director 

James Litton keys 
into his students’ 
progress. 


Folk Music 


Princeton Folk Music Society, 
YMCA, Paul Robeson Place, 
Princeton. 609-298-7643. Concerts 
start at 8 p.m. Danny McGinley, 
February 20. 

Folk Night at Peacock Alley, 20 
Bayard Lane, Princeton. 609- 
924-1707. Every Monday, 8:30 p.m. 


Open Stage Night, with Jeff 
Folmer at Goodtime Charley’s, 
Kingston. 609-924-7400. Tuesday 
nights, 8:30 p.m.-12:30 a.m. 

Mine Street Coffee House, base- 
ment of the First Reformed 
Church, Neilson and Bayard 
Streets, New Brunswick. 201- 
851-2326. Every Saturday, with 
varying performers. 


Music You Can’t Hear on the 
Radio, Sunday nights, 6:30 to 10, 
WPRB, 103.3-FM; with John Wein- 
gart. 


Lonesome Town, honky tonk and 
country music; Sunday nights, 
from 10:30 to midnight, WPRB, 
103.3-FM. 

Outpost, Route 539, Cream 
Ridge. 609-758-3887. Live music 
Friday and Saturday, 8 p.m. to 
midnight. 

Prallsville Mill, 


Stockton. 


609-397-8030. Occasional Saturday 
concerts. 


Folk Soup, Towpath House, New 


Songs by 
Mozart, Schubert, Ravel, 


Do-Re-Me: American 


Hope. 215-862-3272. Wednesday 
evenings. 


The Bottom Line, 15 West Fourth 
Street, New York (212-228-6300). 
The ultimate folk experience, ac- 
cording to some. National talent 
performing folk, cajun, country, 
rhythm and blues, reggae. 


Get That Swing 


Fans of the big bands will be 
pleased to hear that the bands 
associated with the two big- 
gest names in the business, 
Benny Goodman and Tommy 
Dorsey, will be appearing in 
the area in February. 

McCarter Theatre will pre- 
sent a Valentines Day tribute 
to Benny Goodman with Bob 
Wilber and his Big Band and 
vocalist Joanne Horton. The 
February 14 concert, to 
benefit the McCarter Asso- 
ciates, will begin at 8 and will 
be followed by a champagne 
supper and dancing on stage. 
For concert tickets call 

‘ 609-683-8000. For the concert 
and party call 609-683-9100. 

The Tommy Dorsey Or- 
chestra led by Buddy Morrow 
will play at a dinner dance at 
Cedar Gardens in Hamilton 
Township on Saturday, 
February 28. Presented in 
cooperation with WHWH 
radio, the dance will benefit 
the Villa Victoria Academy. 
For ticket information call 
609-882-1700. 


Mahler, Copland, and Hotby 


February 12, 1987 
8 p.m. : 
Richardson Auditorium 


“One of the finest singers to be heard ° 


anywhere in the world today.” 
_ Washington Post 


| Arleen Augér 


Tickets $11-16, students $6 
For reservations, call 609-452-5000 


Vince Giordano’s Nighthawks 
and the Rutgers’ Jazz Ensemble, 
Nicholas Music Center, Rutgers, 
New Brunswick. 201-932-7511. 
February 27 at 8 p.m., plus master 
classes on February 24 and 26. 


Nick Strauss Jazz Quartet: Bud- 
dy Rick’s Restaurant, Elmwood 
and Johnston Streets, Trenton. 609- 
586-3606. Wednesday evenings, 9 
p.m.-1 a.m. 


Gaslight Inn: 69 Washington 
Street, Mt. Holly. 609-261-0444. Live 
jazz jam sessions; Tuesdays, 8:30 
p.m. to 1 a.m. Also live jazz every 
Sunday night. 


Joe’s Mill Hill Saloon, 300 South 
Broad Street, Trenton. 609- 
394-7222. Cedric Jensen Jazz Trio, 
Tuesday and Saturday evenings; 
Barbara Trent, Wednesdays. 


Havana, 105 South Main Street, 
New Hope. 215-862-9897. Fusion 
modern and Latin jazz, call for 
complete schedule. 


On the Radio 


WWFM, 89.1-FM: Mercer Coun- 
ty Community College jazz and 
classical station. Opera, Sundays 
from noon-4 p.m.; Big Bands Beat, 
Saturdays from 4-5 p.m. 


Music You Can’t Hear on the 
Radio, Sunday nights, 6:30 to 10, 
WPRB, 103.3-FM; with John Wein- 
gart. 


Lonesome Town, honky tonk and 
country music; Sunday nights, 
from 10:30 to midnight, WPRB, 
103.3-FM. 


Pops and Classics, with Herb 
Hobler. Sundays from 8 p.m. to 1 
a.m. on WHWH, 1350-AM. 


McCARTER THEATRE 


Center for the Performing Arts 
_91 University Place ¢ Princeton. NJ 08540 


KYUNG-WHA CHUNG, 
violinist 

MON, FEBRUARY 2 at 8:00 P.M. 

$1417, 22 


BILL T. JONES/ 
ARNIE ZANE AND CO. 
FRIDAY, FEBRUARY 13 at 8:00 P.M. 
G12, 433573021 


THE SHOESTRING 


PLAYERS 
SAL, FEB. 14 at 1:00 P.M. 
ALL SEATS ONLY $7.00 EACH! 


HORACIO GUTIERREZ, 
pianist 
MONDAY, FEB. 16 at 8:00 P.M. 
$13, 16, 21 


ALVIN AILEY AMERICAN 


DANCE THEATRE 
EXTRA ADDED PERFORMANCE! 
Two Princeton premieres and the ever- 
popular “Revelations!” 


SAT., FEB. 21 at 2:00 P.M. 
SUN., FEB. 22 at 2:00 P.M. 
$19, 22, 25 


MARCEL MARCEAU 
ONE NIGHT ONLY! 


MON., FEB. 23 at 8:00 P.M. 
$18, 19, 20, 21, 26 


“SPRING REP” LECTURE 
GIVEN BY NAGLE 


JACKSON 
MON., MAR. 2 at 8:00 P.M. 
ADMISSION IS FREE 
— BRING A FRIEND! 


NADJA SALERNO- 
SONNENBERG, 


violinist 
MON., MAR. 9 at 8:00 P.M. 
$12, 15, 20 


MUSIC 


FAMILY 
SPECIAL 


LECTURE 


MUSIC 


DON’T TRIFLE WITH 


LOVE 
by Alfred deMusset 
directed by Nagle Jackson 


MAR. 11 through APR. 5 
Price range: $15 to $28 


WORLD PREMIERE 
NAPOLEON 
NIGHTDREAMS 


by James McLure 
directed by Nagle Jackson 


MAR. 25 through APR. 12 
Price range: $15 to $28 


TWYLA THARP DANCE 
EXTRA ADDED PERFORMANCE! 
PROGRAM 
BALLARE (Princeton Premiere) 
FUGUE ¢ NINE SINATRA SONGS 
WED., MAR. 18 at 8:00 P.M. 


$15, 18, 21 


CALL EASY CHARGE 


DRAMA 


_ (609) 683-8000 
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The official school of New Jersey’s “premier” dance company. 


THE 
SCHOOL Bean 
OF 


REGISTER NOW! 


NEW BEGINNER CLASSES 
FOR ADULTS 


CREATIVE MOVEMENT 
FOR 4 YEAR OLDS 


NOW AT ALL 3 STUDIOS 


REDUCED RATE DANCE CARDS 
FOR UNIVERSITY STUDENTS 


Ballet, Creative Movement, Exercise, Jazz or Modern 
Dance for all ages, at all levels beginner - professional 


STUDIOS IN Cranbury (609) 395-0711 
New Brunswick (201) 249-1254 
Princeton (609) 921-7758 


BIGRESULTSAT 
A SMALL PRICE. 


THE MINOLTA 270. 
$39.99/Mo. 


Minolta has made the 270 to do every- 
thing you want, at the price you want to pa 
* Get high quality copies each and every 

time with Minolta’s exclusive micro- 

toning system 
* Save time and trouble with an easily 
adjustable paper tray that holds up to 

250 sheets. 

* A diagnostic display tells you when the 
copier needs attention 

* Make copies on your own letterhead, 
2-sided copies, even transparencies 

* Copies in a variety of colors 

* With the 270 design, correcting paper 
jams and servicing is easy. 

* Compact size fits just about anywhere. 

Come in today for a demonstration 


Allister Business 
stems inc. 


201-972-8400 


201-972-8400 
609-987-1158 


704 Ginesi Drive, Morganville, New Jersey 07751 


BUSINESS MACHINES 


For all your office needs, you need the 

“Savings Experts” at The Office Maven. 

e Improve your staff's productivity. 

e Enhance your company image with 
the right furniture and supplies at 
substantial savings. 


TOP QUALITY 
LATERAL FILES 


A variety of styles, unit sizes and 
colors available on display. 
List $380-S881 


OUR PRICE $228-$519-79 


Call the “Savings Experts” at 609-585-7500 


a THE OFFICE 
“T MAVEN, INC. 


Rear of 1058 Whitehorse-Mercerville Rd. at Kuser Rd. 
Hamilton Twp., NJ (Located % mile from Kuser Rd. exit off 295 
behind Shop n Bag across from the K Mart Shopping Center) 
OPEN MON.-FRI. 9-5:30, WED. 9-9, SAT. 10-3 


*Some items slight 
seratch and dent 


& 
OFFICE FURNITURE, SUPPLIES, 
s 


Marcel & Mum’ensch’nz 


The mime and mask troupe come to town, 
Along with Ailey, Jones/Zane, and more 


N. every day do we have the 
opportunity to interview an artist 
of international stature. When we 
heard that the famed pantomimist 
Marcel Marceau was coming to 
Princeton, appearing at McCarter 
Theatre on February 23, we asked 
our cultural correspondent, Bar- 
bara Fox, to elicit some thoughts. 
Following is the verbatim inter- 
view. 


Monsieur Marceau, we an- 
ticipate your arrival with great 
pleasure. We still recall your visit 
in 1981, when Princeton University 
bestowed upon you an honorary 
Doctor of Fine Arts degree as the 
world’s greatest living pan- 
tomimist. What have been your 
other awards? 


66 


”? 


What an impressive list. All your 
18 previous McCarter visits were 
sold-out, as we recall — when was 
your first? 


66 ” 


In 1956, on that first trip to 


’ Princeton, when you had been ap- 


pearing in New York and came 
down on an “‘off-night’’ for a one- 
night stand, you were just begin- 
ning to become famous for your 
mime artistry. Following that 
year, you hit the college circuits, 
playing all kinds of theaters, large 
and small. Where do you appear 
now? 


6é 


99 


But all those are opera houses 
and amphitheaters that can afford 
your price. McCarter is such a 


The Alvin Ailey 
Dance Theater 


comes to town on 
February 20. Marilyn 
Banks (below) guar- 
antees a kick for all. 


small hall — how can you perform 
here? 


“ee 


99 


Oh, I see. As we say in America, 
“for old time’s sake.”’ 

Your most famous character is 
Bip, the forlorn and poignant 
“Everyman’’ who tames lions, 
gets lost in the subway, and fights 
giants. We all remember the 
‘David and Goliath’? sequence, 
where you exit from behind a wall 
on the left as a tiny, weak man, and 
then reappear on the right as a 
threatening bully. How do you 
make your body change so fast? 


” 


Just mind over matter? 

Monsieur Marceau, you will be 
celebrating your 64th birthday on 
March 22. How do you feel about 
that? 


9 


Please, Monsieur, please. It was 
only a question. Of course we 
understand that artists are sen- 
sitive about their ages. And we 
look forward to welcoming you 
once more to Princeton. 

In other news from the world of 
dance and the performing arts: 


McCarter Theatre, 91 University 
Place, Princeton, 609-683-8000. 

Mummenschanz, the popular 
Swiss mask and mime theater 
troupe, presents an all-new pro- 
gram on Saturday, February 7, at 8 
p.m., and Sunday, February 8, at 2 
p.m. 
The Cutting Edge series presents 
Bill T. Jones/Arnie Zane & Com- 
pany, February 13, 8 p.m. Their 
approach is to “break down peo- 
ple’s traditional assumptions,’’ 
and their promoters say that they 
do, producing dance art that is 


political, popular and post modern. 

The Alvin Ailey American Dance 
Theatre comes to McCarter 
February 20 and 21 at 8 p.m.(sold 
out) and February 21 and 22 at 2 
p.m. with a program that includes 
its signature piece, ‘‘Revelations.”’ 

Now 30 dancers strong, the com- 
pany presents its own dance form 
combining modern, jazz and 
classical. 

And Marcel Marceau, the 
world’s most well-known mime, 
performs at McCarter on 
February 23 at 8 p.m. 


“Valse Fantaisie,’ an old-world 
Viennese Ball, is the theme of 
Princeton Ballet’s 1987 fund raiser 
that takes place February 7 at 
Scanticon-Princeton. This black tie 
evening begins at 7 and includes 
cocktails, dinner in a ‘“‘masked 
ball’ setting, and a live auction. 

The Princeton Ballet Company 
will lead off the dancing in a waltz 
choreographed by Dermot Burke. 
The Lester Lanin Orchestra will 
provide dance music for guests. 
609-921-7758. 


The Mount Laurel Regional 
Ballet Company will celebrate its 
13th anniversary season with a 
premiere performance at the New 
Jersey State Museum in Trenton 
on February 15 at 3 p.m. Admis- ° 
sion is free. 609-292-6308. 


Dance Jam, Free-spirited im- 
provisatory dancing on Friday, 
February 27 at 8 p.m. at the Arts 
Council Building, 102 Witherspoon. 
609-924-3767. 


In the Mood Dance Club, Devlin 
Movement Center at Princeton 
Montessori, 487 Cherry Valley 
Road, Princeton. 609-924-4594. 
Ballroom, Latin, Disco; cham- 
pagne hour, refreshments and in- 
struction. Fridays, 9 p.m.-12:30 
a.m. 


Mercer County Community Col- 
lege, West Windsor Campus, Old 
Trenton Road. 609-586-4695. Dance 
Conduit, choreography in the Jose 
Limon tradition, infused with 
humor not often seen in modern 
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companies, January 31, 8 p.m. 


Trenton State College, Clive 
Thompson, a former Alvin Ailey 
dancer, brings his dance company 
to Kendall Hall on February 2 at 8 
p.m. 609-771-2467. 


_ Novantiqua, original choreo- 
graphy by Mark Frank based on 
historical dances, on February 6 
and 7 at 8 p.m. in Alexander Hall in 
Princeton. 609-921-6963. 


Princeton University, A Concert 
of Modern Dance choreographed 
by faculty, students, and guest ar- 
tist Mark Taylor, Alexander Hall. 
609-452-5000. 


Princeton Squares, Nottingham 
Firehouse, Mercer Street, Ham- 
ilton Square. 609-799-4472. Call for 
schedule of classes. 


Princeton Country Dancers: 
Wednesdays, 8 p.m; Harlingen 
Reformed Church, Belle Mead. 
609-771-3874. All types of danc- 
ing: American, English, jitterbug, 
Renaissance dance, Appalachian 
clogging, Scandinavian dances. 


Scottish Country Dancing: 


Saturdays, 8 p.m.; Murray Dodge 
Hall, Princeton University cam- 
pus. 609-397-8923 or 609-883-6295. 


South Brunswick Community 


U.S. 


Give me an ‘‘A”’: 
Arnie Zane & Com- 
pany spell out grace 
and action for Mc- 
Carter crowds, 
February 13. 


Dance: Wednesdays, 7 p.m.; South 
Brunswick High School, Major 
Road, Monmouth Junction. 201- 
297-4433 or 201-329-3219. 


Princeton Folk Dance Group: 
Tuesdays, 7:30 p.m. Riverside 
School. 609-683-9071. 


Israeli Folk Dancing: Mondays, 
7:30-10:30 p.m.; Corwin Hall, 
Princeton University campus. 
609-771-8136 or 609-734-0583. 


Foaming at the Feet: Princeton- 
based Appalachian clog and coun- 
try dance group; square dancing 
lessons also. 609-921-3060. 


Shandygaff Long Sword Dan- 
cers: 609-771-3874. Ritual northern 
English long sword dances. New 
members welcome, no swords 
necessary. 


Lambertville Country Dance: 
American contra dances on the se- 
cond and fourth Fridays of month, 
8 p.m.; English contra dances also 
on first Friday of month. St. An- 
drews Parish Church, Lambert- 
ville. 609-882-7733. 


World Folk Cooperative: 
Fridays, 8 p.m. Arts Council 
Building, Princeton. 609-924-8777. 


Directory 


Corporate Services 


FASTIDIOUS 
WORD PROCESSING 


LASER TYPESETTING 


ee ‘ 
Creative 


Grupht s Untinuted 


Creative Graphics Unlimited is a highly skilled graphic 
design and typesetting house. 

We welcome all your personal and professional needs, 
regardless of size and complexity. 


m IBM PCs plus Lotus 1-2-3 Graphics 
@ Telecommunications 
@ Books, reports, cassette transcription, manuals, 
repetitive letters, resumes, statistical, newsletters 


609-921-1621 


Serving the Princeton Area 


Video & Audio Productions 
Systems Consulting 


Seminars * Real Estate * Focus Groups 
Promotional Tapes For Artists & Musicians 


(609) 799-5353 


David Haneman 


PLAQUES * MEDALS ¢ RIBBONS 
SILVER ® QUALITY ENGRAVING 
ADVERTISING SPECIALTIES 
CUSTOM AWARDS ¢ CROSS PENS 


if you have an 
AMPROS commitment, 
you have peace of mind. 


3270 U.S. ROUTE 1 NORTH 
MONMOUTH JUNCTION, NJ 08852 
(201) 274-2255 


¢ Corporate Logos * Annual Reports 
® Brochures ® Books ® Forms 
¢ Resumes ® Camera-ready- mechanicals 
¢ Plus many more services 


“WHERE YOUR IDEAS BECOME REALITY” 


(609) 799-6660 


P.O. BOX 611 * PLAINSBORO, N.J. 08536 


Serving the 


iG 
staff 


° 2 Route 1 
builders Corridor with 
Princeton Forrestal Center Temporary 

211 College Road East 
Princeton, N.J. Personnel 
609-452-0020 
EOE 


MUNSON PLACEMENT SERVICES, INC 
609-799-4242 


Specializing in All Levels 
of Permanent Placement 


Quakerbridge Executive Center — Suite 302 
Lawrenceville, New Jersey 08648 


RESUME TUNE-UP 


Get your resume in working order during 
President's Day weekend. Special rates 
on February 13, 14, & 16. 


Sandra Grundfest, Ed.D. 


Career Management Services 


& 


601 Ewing Street, C-4 
Princeton, N.J. 
609-921-8401 


Former 
Princeton University 
Career Counselor 


TypeRightPlus 


Professional Secretarial Services 


* WORD PROCESSING 
x LASER PRINTING 


* 24-HOUR TURNAROUND 


4-12 Towne Center Dr., N. Brunswick NJ 08902 
(201) 821-1199 


P.O. BOX 322 
MOORESTOWN, N.J. 08057 
609 / 234-5044 


- Humorous Lllustrator- 


* CARICATURES + ADVERTISING HUMOR + CARTOONS «+ 
CONVENTIONS + SPECIAL GALA EVENTS + CARTOON GIFTS 


ime 


32 


U.S. 1 Data Bank — February, 1987 


Thursday, January 29 


New Jersey State Chamber of Commerce 
trip to Washington, D.C. 


8:20 a.m. to 5 p.m., ‘‘Why We Did It — The 
Guts to Do It,’’ panel of women en- 
trepreneurs, Mercer County Community Col- 
lege’s Small Business Development Center, 
with P. J. Dempsey, Ida Julian, Theresa 


Goeke and Ann Knudson-Fitzpatrick. 
609-586-4800, ext. 469. 


Friday, January 30 


8:30 a.m.-4 p.m.: ‘Power Communication 
Skills for Women,’ Princeton Ramada. 
303-447-2300. 


Saturday, January 31 


6 p.m.: Princeton Chamber of Commerce 
26th annual dinner dance; Hyatt, Princeton. 


Monday, February 2 


10 a.m.: 55 Plus; group for retired men or 
those with flexible hours; Alison Harris will 
speak on managing McCarter Theatre. 
Jewish Center, 435 Nassau Street, 
609-921-7499. 

6 p.m.: New Jersey Women’s Network; 
“Career Planning’? with Sandra Grundfest 
and other panelists; Eagleton Institute, New 


Noon: Princeton Technology Executives 
Network (PTEN); Carnegie Center. 
609-737-8351, 609-452-0133. 

8 p.m.: Lawrence Planning Board; 2207 
Lawrenceville Road. 


Monday, February 9 


9 a.m.-4 p.m.: Mercer County College com- 
puter and management skills seminars; 
through January 15. 

Seminar for hospital administrators at the 
Hyatt Regency, Princeton, with Jonathan D. 
Weiner, with Fox, Rothschild, O’Brien, and 
Frankel, speaking on physician recruitment. 
215-299-2000. 

5:30 p.m.: Princeton Business and Profes- 
sional Women’s Club; Hyatt, Princeton. 
609-771-9799. 


Tuesday, February 10 


8 p.m.: South Brunswick Planning Board; 
Municipal Building, Ridge Road. 


Wednesday, February 11 


8 a.m.: Princeton Chamber Small Business 
Council; ‘‘Demographics and Small 
Business,’”’ Connie O. Hughes, New Jersey 
Data Center. Scanticon. 

6:30 p.m.: International Association for 
Financial Planning; Ramada Inn, Route 1. 


The U.S. 1° Datebook 


Le SIDE TRIPS! 
ee ee 


‘Debut’ at McCarter 


Princeton Regional Planning 
Desktop Publishing Exposition 


NJ Women’s Network 


Plainsboro Planning 


Small Business Council 


Brunswick. 609-452-0166. 609-921-0180. Princeton BPW 3 South Brunswick Planning West Windsor Planning 
7:30 p.m.: Plainsboro Planning Board; 8 p.m.: West Windsor Planning Board; 270 
Municipal Building, Plainsboro Road. Clarksville Road. 


Tuesday, February 3 


Desktop Publishing Exposition: sponsored 
by Clancy Paul; Hyatt, Princeton. 
609-683-0060 


7:30 p.m.: Princeton Regional Planning 
Board; Valley Road Building, 369 Wither- 
spoon Street. 


Wednesday, February 4 


8 p.m.: West Windsor Planning Board; 270 
Clarksville Road. 


Thursday, February 5 


9 a.m. - noon: Safety management 
workshop; Mercer County College and the 
American Society of Safety Engineers; 
609-586-9446. 

9 a.m.-4:30 p.m.: Dynamic Management 
Skills workshop; Dun & Bradstreet and 
Mercer County Chamber of Commerce; 
Princeton Ramada. 212-312-6867. 


Noon-1:30 p.m.: Princeton Chamber 


general membership meeting; ‘When the 
Route 1 Business Corridor Speaks, Does State 
Government Listen,’’ Nancy H. Becker. Scan- 
ticon, Princeton. 


Rutgers University seminar: analysis of 
collective bargaining. Management Develop- 
ment Center, Cook Campus, New Brunswick. 


Thursday, February 12 


6:15 p.m.: Professional Secretaries Inter- 
national; Glendale Inn, Trenton. 609-452-2000, 
ext. 2030. Subject: ‘“Heart Fitness.” 


Monday, February 16 : 


12:15 p.m.: Christian Businessmen’s 
Association; Hyatt, Princeton. 609-883-3600. 

7:30 p.m.: Plainsboro Planning Board; 
Municipal Building, Plainsboro Road. 


Tuesday, February 17 


8-10:30 a.m.: New tax laws and small 
business; Suzanne Rosenblum, CPA; Mercer 
County College business over breakfast. 
609-586-4800, ext. 469. 


Wednesday, February 18 


9 a.m.-4 p.m.: Career Track Seminar; 
‘“‘How to Get Results with People;’’ Princeton 
Holiday Inn. 303-447-2300. 

7:30 p.m.: IBM-PC User’s Group; 
Princeton Unitarian Church. 609-924-9100. 

8 p.m.: West Windsor Planning Board; 270 
Clarksville Road. 


MCCC Business Over Breakfast 


Plainsboro Planning Ad Reservation Deadline 


Marcel Marceau at McCarter South Brunswick Planning 


If you find yourself juggling your staffing 


needs, call us today. 


We'll send you an extra pair of hands. 


609-587-3049 


Anytime, Anywhere | 
The Only Delivery 
Service You 


MANAG SUMS UY 
ASSISTANCS 
SSRVICES 


Alan U) Contract Recruiting 0 Proofreading 
" : U Organizational Audits U Speech Writing 
Flexible () Policy Manuals (] Memos & Proposals 
i L) Employes Publications U Resumes 


Staffing 


Temporary staffing with integrity. 


Western 


Because the Right 
Temporary 


LDH 


(609) 924-4664 


Research Park, 417 Wall Street 
Princeton, NJ 08540 


Corporate Rates 
(609)924-9111 


ss! pols Typing, Typesetting, Layout, Finishing 
Printing Unlimited, Inc. One, Two or Three Color Printing 


Laminating 
Business & Personal Stationery 
Brochures, Resumes, Flyers and more! 


(409) 888-8998 - 


HUMAN RESOURCES CONSULTING & CORPORATE COMMUNICATIONS 


Route 206 North, Across trom Princeton Airport) 
{ iA 


Office/Home Furnishings | 


THE 


DRINCETON 
Vikine 


TEMPORARY SERVICES. Can Make Your Day 


What a difference the right temporary can make - the 
one whose skills and experience fit your needs. We test, 


EXECUTIVE SEARCH 


‘interview and check references. EMPLOYER RETAINER ON ] ] } 
Ly Fine Scandinavian Furniture 
609-588-9680 | 
609-921-2673 Serving the Princeton Area : ttice 
LOR ‘DIVISION ~6580 
609/921-658 609-924-9624 


418 WALL STREET, PRINCETON, N.J. 08540 


QC 


A COMMITMENT TO THE BEST 
IN TEMPORARY SERVICES. 
OFFICE + MARKETING + LT. INDUSTRIAL 


Montgomery Shopping Center, Route 206, Rocky Hill, NJ 


HESC<5 


LIGHTING & ELECTRIC SUPPLY 
Paddle Fans + Energy Efficient Lighting 


809 State Road (Route 206, North of Princeton) 
(609) 924-9425 or 924-0778 


Flat Rate Long Distance 


20 hours of long distance. Instate 
and out of state. Day or night. 
$100 per month. 

You can’t do 

better! 


609-924-1249 


METRO-TEL " 
SERVICES 


(609) 895-1100 
3131 Princeton Pike, Building 6C, Suite 102 
Lawrenceville, N.J. 08648 
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609-452-0038. 


Lawrence Planning 


Princeton Chamber Lunch 


Alvin Ailey at McCarter 


Princeton Regional Planning 


JANUARY 


Make sure your event has a presence on the U.S. 1 
calendar. To list your event write 870 Mapleton 
Road, Princeton 08540. Check what’s already 
scheduled for a particular day by calling 


Mummenschanz 


at McCarter 


Princeton basketball 


Valentines Day 


Princeton basketball 


Thursday, February 19 


6 p.m.: Annual meeting, United Way of 
Princeton area communities; Hyatt Regency. 
609-799-6639. 


Tuesday, February 24 


Business Women’s Training Institute; 
“Success Skills for Working Women;”’’ 
Princeton Ramada. 800-423-6540. 

8 p.m.: South Brunswick Planning Board; 
Municipal Building, Ridge Road. 


Wednesday, February 25 


8 p.m.: Lawrence Planning Board, 2207 
Lawrenceville Road. 

8 p.m.: West Windsor Planning Board, 270 
Clarksville Road. 


Thursday, February 26 


7:30-9 p.m.: ‘Career Change and Transfer- 
ring Skills;’’ Princeton YWCA with the 


Tribute to Women and Industry Project. 
Janice E. McGinty, IBM. Free babysitting. 
609-924-5571. 

7:30 p.m.: Princeton Regional Planning 
Board; Valley Road Building, 369 Withers- 
poon Street. 


Friday, February 27 


8:30 a.m.-5 p.m.: “Career Management 
Strategy and Tools;’’ two-day seminar conti- 
nuing on Saturday; Minsuk, Macklin, Stein & 
Associates. 609-924-6323. 


For information about Princeton Chamber 
of Commerce events, call 609-921-7676; for 
Mercer County College seminars, call 
609-586-9446; for Rutgers University Manage- 
ment Development seminars, call 
201-932-9835. 


A 


ADVERTISING 


IDA JULIAN & ASSOCIATES, INC. 


MARKETING STRATEGY 


CARNEGIE CENTER e RO. BOX 7136 
PRINCETON, NEW JERSEY 08543 © 609-987-2433 


PUBLIC RELATIONS 


GRAPHIC DESIGN 


_ 


g in the East: 


¢ Hand-Painted Tiles & 

European Terra Cottas 
¢ French Copper, Brass, 
Vitreous Sinks & - 
Faucets 


¢ Ball & Ball Chandeliers 
& Brasses 


¥ ° Closed Sunday-Monday 


é 
5806 Kennett Pike Ay 
Centreville, DE 19807 Vis 


4 < @ The Finest Selection 


18th & 19th Century American 
& English Furniture 


Field Antiques 
Thornton %. Field, Fr. 


Appraisals 
609-921-0303 


4 Chambers Street 
Princeton, NJ 08542 


OFFICE INTERIORS 
THE SYSTEM SPECIALISTS 
STEELCASE 
KIMBALL 


VECTA 
ARTEC 


1071 Springfield Road, Union, N.J. 
201-688-9400 


Action Maintenance Service 


Office/Home Maintenance 


; 
Entertainment | 


Insured 
Bonded 


609-452-1 120 Serving Mercer County Since 1977 


Electrical and General Maintenance 


To the Last Green Sticker 


Electrical Violations Work 


Insured & Bonded 


Best Pizza in Princeton 
Pizza. 


Princeton Shopping Center ®¢ No. Harrison St. ¢ Princeton 


OFFICE CLEANING 
commercial 4 _ industrial 
cleaning specializing in floor 
and carpet cleaning. » 


GMR ENTERPRISES 


Guaranteed 
Job Seen Through 


\ Sorry, no bachelor parties 


‘Tastetul, Exotic Striptease or Bellydance Telegrams ] 
For Special Occasions | 
Birthdays + Anniversaries - Retirement 


tO pal lu 


A Wondertul Surprise 
At Your Home or Office 


609-924-2399 


References Available 


609-587-5327 


Visa & Mastercard 


Morrisville, Pa. 
215-295-1710 


a 6b - ta) 


921-7422 


OPEN SEVEN DAYS A WEEK 
Sun. thru Thurs. 11 a.m. to 11 p.m., Fri. & Sat. Il a.m. to Midnight 


DINNER HOURS WITH TABLE SERVICE 
Sun. thru Thurs. 4:30 to 8:30 p.m., Fri. & Sat. 4:30 to 9:30 p.m. 


Bring Your Own Bottle During Dinner Hours 
Take-Out Service Available 


4 
‘CONNECTION 


A Music and Entertainment Booking Service 


Let us help plan the music for your 
special occasion. 
Previewing Via Video Cassette 

J. Williamson 


‘ 
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. PIANIST | 

, Good Food & Drink Liz Parnell | 
Parties Classical | 

Weddings Popular | 

Selected ... Receptions Standards i. 


* 
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SIRIUS MANAGEMENT CONSULTANTS 
We help you solve Business Problems. 


Software 
Environments 
Applications 
Forecasting 


Financing 


Processing 


© Single and Multiuser 


© LOTUS and R-BASE 


* Business Strategy and 


© OPEN SYSTEMS Accounting 


¢ Market Analysis and Sales 


¢ Training Classes for Lotus, 
Database, and Word 


Success needs a sound strategy, a detailed operating plan 


and a comprehensive management reporting system. 


609-683-5610 


P.O. Box 1412, Princeton, N.J. 08542 


goo * 


gues ® 
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. OFFICE FURNITURE 


Personal Services 


G-2 Photography 


U.S. 1 Mail Subscriptions 


Only $6.95 Per Year! 


ne ge er tas etapa ermal 


SALES @ RENTAL @ LEASE 


anor 


Traditional Principled Chiropractic Care 


for the Family 


® Dr. James Healey is pleased 
to announce the opening 


of his new office 


The Family Chiropractic 
& Wellness Center of Princeton 
Call for convenient appointment 


and for free consultation 


609-683-0392 


33 State Road, Route 206, 1 mile N. of Nassau St. 


ee. SN 
ee if 


e Advertising 
© Model Portfolios 
¢ Makeovers 


609-259-3865 


IWALD, JULIE R., R.N.. M.S.W.. A.C.S.W 
Short-Term Counseling & Psychotherapy 
Individuals ¢ Couples * Families 
Relationships; Work-Related Stress 


130 Washington St. 
Rocky Hill (Rte. 518) 


Emotional Addiction 


609-924-7854 
609-683-8159 


ee ee ee 


@ COMPLETE LINE OF OFFICE & COMPUTER 
FURNITURE @ CUSTOM FURNITURE 
_ WB OFFICE PLANNING SERVICE 
@ FILING CABINETS 
@ OFFICE SUPPLIES 
@ BUSINESS MACHINES 


& IMMEDIATE DELIVERY ¢ OPEN MON. TO SAT. 


Winifred 
Donahue's 
Answering 


‘Debut..:’ War is Theater 


McCarter shuns conventions in this premiere; 
A Sam Shepard play runs at George Street 


tage Two at McCarter 
just opened the world premiere of 
Bruce E. Rodgers’ ‘‘Debut...’’ In 
this dramatic fantasy, a pianist 
preparing for his professional 
debut finds, to his horror, that his 
practice room has been turned into 
a military battle zone. 

If so, the audience will feel that it 
is literally in the middle of it. Mc- 
Carter is turning over some con- 
ventions for this production, and is 
seating theatergoers right on the 
stage itself rather than in the or- 
chestra. The theater warns that 
some of the language in ‘‘Debut...”’ 
is appropriate to a soldier engaged 
in battle and may be offensive to 
some people. But the hope is that 
this type of production, a new work 


performed in an intimate theater — 


space, will be attractive to those 
who might otherwise go fo an Off- 
off Broadway theater. _ 
“Debut...”’ is a striking and in- 
tense contemporary work that, ac- 
cording to the theater’s publicity 
releases, utilizes unique stage con- 


Ld 


2 S DELMORR AV 
MORRISVILLE PA 


Phylis Gottlieb Kohn 


PIANIST - TEACHER 
S FRYER CT., HIGHTSTOWN, NJ 08520 
(609) 426-4148 


Our Unimpressive Side 

If you went shopping for advertising space lately, you no 
doubt came across some very impressive rates. 

At U.S. 1 our rates aren’t nearly so impressive. With a six- 
month contract, this size ad in the U.S. 1 Directory costs 
just $24 an insertion (typesetting and composition are 
free). We’re the most economical deal in town. That may 
not be impressive — but it is a fact. 


To reserve space call 609-452-0038 a.s.a.p. 


Ralph Procaccino 
Owner/Manager 


609-924-4411 
245 Nassau Street, Princeton, New Jersey 08540 


ventions to create a seamless 
presentation of one man’s journey 
through memory, fantasy and 
reality. War and creativity, love 
and family obligations perform a 
battle for power in the nervous 
mind of young Jimmy Gray. 

Tickets are $6, an unconven- 
tionally low price by today’s stan- 
dards. Call 609-683-8000. ‘“‘Debut...’’ 
runs through February 1. 


Crossroads Theater, 320 Me- 
morial Parkway, New Brunswick. 
201-248-5561. Celebrating Black 
History Month, Crossroads 
presents ‘Williams and Walker,” 
a musical based on the partnership 
of vaudevillians Bert Williams and 
George Walker, through March 1. 


Franklin Villagers Barn 
Theater, 45 Demott Lane, Som- 
erset. 201-878-2710. ‘‘The 
Foreigner,’”’ a comedy by Larry 
Shue, February 27 through March 
21. 


George Street Playhouse, 9 Liv- 
ingston Avenue, New Brunswick. 
201-246-7717. ‘Fool For Love’ by 
Sam Shepard, a comedy ‘‘western 
for our time,’ complete with in- 
trigue, passion and a singing lasso, 
through February 8. 

In honor of Black History Month, 
the Playhouse will host the world 
premiere of ‘Little Ham’ by 
Hughes and Woldin, February 18 
through March 15. This musical is 
described as ‘‘a valentine to the 
Harlem of the 1920s, its people, its 
jazz and its spirit.” _ 


Off-Broadstreet Theatre, 5 South 
Greenwood Avenue, Hopewell. 
609-466-2762. ‘‘Tintypes,’’ with 
music by Sousa, Joplin and George 
M. Cohan, January 30-March 7, 
dessert plus show, Friday and 
Saturday evenings and Sunday 


afternoons. 


Keisey Theater, Mercer County 
Community College, West Windsor 
Campus. 609-586-4695. “The Gin 
Game,”’ February 27, 8 p.m. 


Rutgers University, Levin 
Theater, Douglass Campus, New 
Brunswick. 201-932-7591. ‘‘Six 
Characters in Search of an 
Author,” through February 8, 
‘“‘Come Back to the Five and Dime, 
Jimmy Dean, Jimmy Dean’”’ by Ed 
Graczyk, February 27 through 
March 8. 


Paper Mill Playhouse, Brookside 
Drive, Millburn. 201-379-3717. 
“Brighton Beach Memoirs,”’ Neil 
Simon’s home-hitting comedy, 
through February 8. 


The East Brunswick Community 
Players, Playhouse 22, 210 Dun- 
ham’s Corners Road, East Bruns- 
wick. 201-254-3939. ‘“‘Once in a 
Lifetime,” satire of Hollywood by 
George S. Kaufman and Moss 
Hart, through February 1. 


The Edison Valley Playhouse, 
2196 Oak Tree Road, Edison. 
201-755-4654. ‘‘Alone Together,” 
comedy by Lawrence Roman, Jan- 
uary 30 through February 22. 


Betsy Ross Inn Dinner Theater, 
7999 Route 130 South, Pennsauken. 
609-665-7730. ‘‘Evita,’’ through 
February 15. 


The Pennington Players, Penn- 
ington. 609-737-0731. ‘‘Jacques Brel 
Is Alive And Well And Living In 
Paris,’’ February 20 through 
March 7. This production takes 
place at the Arts Council Of 
Princeton, 102 Witherspoon Street. 


Peddler’s Village Dinner 
Theatre, Routes 202 & 263, 
Lahaska. 215-794-3460. ‘‘Joseph and 
the Amazing Technicolor Dream- 
coat,’’ through March 1. 


Rider Theater, Rider College, 
Route 206, Lawrenceville, 609- 
896-5326 or 896-5303. Moliere’s ‘“The 
Imaginary Invalid,” February 28 


_ through 28. 


Tired of wasting your valuable Saturdays 
standing in line at the dry cleaners? 


Do you hate going shopping? 
Let an experienced professional do it for you. 


Call ALTER EGO, Professional 
Errand Service 


609-426-4411 


Professional Home Inspections 


Before you buy, have an expert 
with 18 years experience in home building 
4 and renovation inspect and evaluate 
i your prospective property. 
# Detailed written report provided. 
i Local references gladly offered. 


H.S. Sufnar, General Contractor 
609-737-9540 


er 


of black pups 


Mei Sun’s Chinese Shar - Pei 


Accepting reservations 
on our recent litter 


(201) 521-1858 
303 Schuster Lane 
Jamesburg, N.J. 08831 


HENRY ‘‘BUTCH’’ WEIMAN 
BARBARA WEIMAN 


~ 
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MACTECH 
SUPPORT 


HARDWARE AND SOFTWARE 
TECHNICAL SUPPORT GROUP 
SPECIALIZING IN 
MACINTOSH™ COMPUTERS 


275-5776 


SERVING PRINCETON AND RT.#1 CORRIDOR 


PERMS PERMS PERMS 


At last you can have the luxurious, easy-care curls and body that 
only a perm can provide. Beautiful, bouncy, full-bodied, healthy- 
feeling curls and waves that last. Take advantage of our 
perm special sale now through February. 


133 Washington Street, 


DEDPLPS Rocky Hill, NJ 08553 
609-924-1200 


HAIR DESIGN 609-924-0600 


Sharp drama: Basi/ the Stage Two pro- 
Wallace (left) gets duction of. “‘Debut,” 
his point across to at McCarter through 
Scott Miller (right) in February 7. 


On The Road 


DID YOU KNOW? 


That We Clean Some of 
The Most Unusual Things? 


; TockKTTDkI 
REAL 


Limousines & Sedans to all Destinations 


Personalized Door to Door Service 
Corporate & Personal Accounts Welcome 


FRENCH 
DRY CLEANING 


ES TAT € 


Since 1899 


32 CHAMBERS STREET 
PRINCETON, N.J. 08540 
609-924-1416 


609-924-0899 


TULANE STREET PRINCETON, N.J. 
For the Utmost Service 24 Hours a day 


Call 201-821-0481 


GYMNASTICS SCHOOL 


| MICHELE EAGLE GYMNASTICS for ALL AGES 
ARTIST 


Radio Dispatched 


MOUNT’S TAXI, INC. 
PRINCETON JUNCTION 
(609) 275-9419 
SERVING PRINCETON JCT. ¢ PLAINSBORO 
THE GREATER RT. 1 CORRIDOR AREA 


Fun and exercise for the WHOLE family. 


(201 )329-631 1 Classes available for ALL ABILITY levels. Join 
us Year Round for a tumbling good time. 


609-452-8430 


745 Alexander Road Princeton 


LOGOS/LETTERHEADS . ILLUSTRATION . P/U MECHANICALS . CHARTS/ 
GRAPHS TECHNICAL DRAWING . HAND LETTERING AND MORE 


TOM MOUNT LOCAL AIRPORTS 
Driver NEWARK AIRPORT 


Bett -Woeod Kennels 


FORMERLY TRAINEIN . Daily Pet Care In Your Home 
YOUR PETS HOME AWAY FROM HOME While Yo")’re Away! 
ST aR, SSA Plants, Tool Sunstlvieyw nomen 
# INDIVIDUAL RUNS * SEPMAATE MCAS FOR CATS Serving East/West Windsor yf — j~ 
oh a j 9 MON-SAT 8:30-6 SUN O:30-11 & 5-6 ne caatiamn Ee 
: veneered = 
3 me ey Y ALTERNATE NO. (3, 1 PETS PLUS 240 W. Delaware Ave., Pennington, NJ 08534 
CALL 452-9077 452-1242 MI Wa) | 609-799-6650 / 585-6909 (609) 3s 


Hours: Tues.-Fri. 9:00 a.m. - 5:00 m., Sat. 9:00 a.m. -.2:00 p 


Snell ween 
ecw” Co 
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Food & Drink 


BE MY 


VALENTINE 


Reserve Now to Treat Your 
Valentine to our Special 
Dinner on February 14th 


(609) 924-7855 


138 Nassau Street 
Princeton 


Without 
God, It’s a 
vicious circle. 


- In a world too often ruled by war, hunger, disease 
and inhumanity, The Episcopal Church believes 
there is hope. Join us and grow in the faith and 

fellowship of Jesus Christ. 
_ All Saints’ Church, Princeton 
609-921-2420 


The Pine Barrens Aren’t 


The New Jersey State Museum proves it 
With a major exhibition of the region's riches 


f the region had a Chamber 
of Commerce, its slogan might be 
something terribly clever like, 
“The Pine Barrens Are Anything 
But.” 

So far as we know the Pine Bar- 
rens region of southern New 
Jersey has no Chamber of Com- 
merce or tourism bureau, but it 
does have a vast landscape that is 
surprisingly varied for its flat ter- 
rain, a wealth of recreational op- 
portunities, a — surprise — a rich 
cultural heritage, which is being 
celebrated by the New Jersey 
State Museum in Trenton in an ex- 
hibit that opens January 31 and 
runs through April 5: ‘‘New Jersey 
Pinelands: Tradition and Environ- 
ment ..2-> 

Much of the display features 
boats. No, it does not sell cabin 
cruisers; it takes you down to the 
docks in the Pine Barrens, where 
working oystermen Pe up. If you 
believe as Rat says in “‘Wind in the 
Willows,” that there is nothing so 
worthwhile as messing around in 
boats,then the New Jersey State 
Museum is the place to be. 

In a display that spreads out 
over the entire first floor will be a 
full-sized garvey, a workboat for 
clamming and oystering, plus 
something called a railbird boat, 
and a sneak boat, used for duck 
hunting. In addition to the full- 
sized boats, miniature boats, an eel 
drag, a chain made of glass and 
horseshoes for walking on ice are 
some of the other objects you'll 
see, set against giant, wall-sized 
photographs of such Pinelands 
areas as the meadows, the cedar 
swamps, the rivers and bays, and 
the wooded uplands. 

‘‘We want to dispel the idea that 
Pine Barrens residents are discon- 
nected from the rest of the world; 
they are making a successful liv- 
ing in a unique environment,’’ says 
Lorraine E. Williams, curator of 
archaelogy and ethnology. 

No longer, says Williams, are 
these ‘Pine Barrens”’ people, in 
the sense of the root of the word 
barrens, meaning ‘‘people who liv- 
ed in the woods and want to 
escape.” 

Videotapes will highlight the 
generational changes. For in- 
stance, since the 1700s, Pine Bar- 
rens residents ‘‘mined’’ cedar 
buried in the bogs and hauled it out 
to make cedar shingles. A third- 
generation cedar farmer, Clifford 
Frazee, is now planting cedar trees 
for a fourth generation to harvest. 

‘‘Nowhere can people see all of 
this together — the life-sized 
dioramas, the tools, the videotapes 
of crafts as they are done today,”’ 
says Williams. The Pinelands have 
long been recognized as an 
ecological wonder, with unusual 


species of plants and animals. 
They are a mecca for campers, 
canoers, fisherman and anyone 
who loves the outdoors. 

But Williams feels that the 
Pinelands are also an untapped 
lode of folk culture, with a rich 
heritage that rivals the Lonisian 
Bayou country, with its blues and 


The exhibit dispels 
the idea that Pine 
Barrens residents are 
disconnected from 
the rest of the world. 
It shows instead that 
they are making a 
successful living in a 
unique environment. 


folktales, or the Cape Cod villages 
with their scrimshaw and sea 
shanties. 

Still, she resists viewing the 
residents as ‘‘cute’’ or ‘‘Pineys”’ 
who live in another world. ‘“‘They 
are tradition-rich; they take the 
long view,’’ insists Williams. 
‘“‘They are not tradition bound.”’ 

The thumping of a washtub bass, 
strumming with a banjo and 
guitar, will herald the opening of 
the exhibition, at a “‘Pinefest”’ gala 
on Saturday, January 31. The 
Pineconers will play traditional 
Pinelands folk music at 4p.m., and 
throughout the day are planned an 
astounding array of demonstra- 
tions — salt hay harvesting, cor- 
duroy road building, quilting, 
oystering, cranberry farming, 
charcoal making and boat 
building. 

On alternate Wednesdays, from 
10:30 a.m. to 2:30 p.m., visitors can 
see demonstrations of how 19th- 
century folk art lives today. On 
February 4, Harry Shourds of 
Seaville will show decoy carving 
and duck gunning, and on 
February 18, Joe Reid of 
Waretown will craft boat 
miniatures; Leslie Christofferson 
of Toms River builds birdhouses 
and discusses birding on March 4. 

Scholarly lectures will include 
an expert from the Winterthur 
Museum speaking on ‘‘Solid and 
Pure: Iron in America’’ on 
February 8 at 3 p.m. An all-day 
conference is scheduled for Satur- 
day, March 14. 

As permanent documentation of 
the exhibit, Rutgers University 
Press has issued a 234 page-book, 
“Pinelands Folklife’ edited by the 
three project directors: Rita Zorn 
Moonsammy, folk arts coordinator 


of the Arts Council, David Steven 
Cohen, research associate and 
director of the Ethnic History Pro- 
gram of the Historical Commis- 
sion, and Williams. With 100 black- 
and-white and 20 color photo- 
graphs, the book costs $16.95 in 
paperback and $35 in hardcover. 
Some of the photographs came 


‘from a 1983 survey conducted by 


the American Folklife Center of 
the Library of Congress, a Co- 
sponsor of the exhibition along 
with three agencies within the New 
Jersey Department of State — the 
museum, the state arts council, 
and the historical commission. 

‘“What’s amazing,’ marvels 
Williams, ‘‘is that, for 300 years, 
the Pinelands people have adapted 
to this unique environment and had 
their own impact on it, expressing 
their sense of place, not only in 
their folk art but also in their oc- 
cupations.”’ 

Except for the March 14 con- 
ference, which has a registration 
fee of $2, all programs are free; 
museum hours are Tuesday 
through Saturday from 9 a.m. to 
4:45 p.m. and from 1 to 5 p.m. on 
Sundays. For information, call 
609-292-6308. 

— Barbara Fox 


Local Color 


New Jersey State Museum, 
Trenton. 609-292-6308. ‘“New Jersey 
Pinelands: Tradition and Environ- 
ment,’ January 30 through April 
12. Traditional livelihoods and set- 
tlements are explored through folk 
art, tools, film and video, 
photographs and published ma- 
terial. See story, this page. 

Also ‘‘Winter Bird Feeding,” 
through April 19. 


Trenton Artists Workshop Assoc- 
iation (TAWA), 215-968-5787. 

TAWA’s showcases span Mercer 
and Bucks counties: ‘Childhood 
Memories,’’ Old Federal Building, 
402 East State Street, Trenton, 
through March 6; ‘Rites of 
Spring,’’ Golden Door Gallery, 52 
South Main Street, New Hope, 
February 20 through March 6, 
reception, February 20. 

Also “A Celebration of Art: 
Works by TAWA Members,’’ 
AT&T Education Center, Carter 
Road, Hopewell, February 27 
through April 14, reception March 
1, 2-5 p.m. 


Jane Voorhees Zimmerli Art 
Museum, Rutgers University, New 
Brunswick. 201-932-7237. Works by 
George Overbury ‘‘Pop’’ Hart, 
through February 3. 

Also ‘“‘The Art of Propaganda: 
Japanese Woodcuts of the Sino- 
Japanese War (1894) and the 


DUCK STAMP 
PRINTS 


1st of STATES 


order NOW 
CLOSING DATE SOON 


ALL OTHER DUCK STAMP PRINTS AVAILABLE 


Fine Art & Exceptional Picture Framing 


Sraming Sox Gallery wie 


RT. 206 HILLSBOROUGH, NJ 201-359-0088 
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Duck, duck, shoot: 
decoy carver Harvey 
Shourds hides in a 
camouflaged sneak- 
box. He will come 
out from his hole to 
the Trenton museum 
on January 37 to 
discuss Carving. 


Russo-Japanese War (1904), ex- 
tended through March 10. 

1987 Masters of Fine Arts exhibi- 
tion, February 15-March 10. 


The Princeton Art Association 
will sponsor a trip to New York to 
visit the Paul Klee exhibition at the 
Museum of Modern Art and the 
works of Oskar Kokoschka and 
Claes Oldenburg at the Gug- 
genheim Museum on February 12. 
The bus leaves from the Princeton 
Shopping Center at 8:30 a.m.; cost, 
$27. For reservations, call 
609-921-9173. 

PAA’s Geri De Paoli will present 
a pre-trip lecture on expressionism 
and the art of the psyche in the 
work of Kokoschka and Klee. The 
lecture will be held at 45 Stockton 
Street, Princeton, February 9 at 6 
p.m. ($5 donation). 


Firestone Library: Princeton 
University. 609-452-3184. ‘“The Stuff 
That Dreams Are Made On,” 
through February 1; ‘On the 
American Edge: Explorers’ Maps 
of New World Frontiers,’’ 
February 21-May 5 in the exhibi- 
tion gallery. 

Mercer County College, West 
Windsor. 609-586-4800. Oil paintings 
and mixed media by Pat Martin; 
and ceramic sculptures by Janis 
Purcell, through January 31; 
Faculty show, February 4-28. 
Opening reception, February 4, 5-7 
p.m. 


Coryell Gallery, Lambertville. 
609-397-0804. ‘‘Lambertville and 
the Surrounding Area,’’ February 
2 through March 16. 


Trenton State College, Penn- 
ington Road, Ewing Township. A 
six-foot Sioux war bonnet is the 
centerpiece of ‘‘Native America: 
Life, Legends and Art,” on exhibit 
in Holman Hall through February 
20; lectures are scheduled at 8 p.m. 
in Forcina Hall on January 29, 


February 5, February 12 and 
February 20. 609-771-2652. 


Rutgers University, downtown 
arts building, New Brunswick. 
201-932-7511. Rupert Ravens, oil 
paintings, through January 31; 
Black History Month, Giza 
Daniels-Endesa and Marc Gaston, 
curator, February 1-7. 


Trenton City Museum at 
Ellarslie, Cadwalader Park. 
609-989-3632. Sculpture from the 
Johnson Atelier, through March 8. 


Squibb Gallery, Route 206, Law- 
renceville. 609-921-8989. ‘‘Real and 
Imagined Landscapes’’ through 
March 8. 


Extension Gallery,, 60 Ward 
Avenue Extension, Mercerville. 
609-890-7777. Sculpture by John 
Boyce, Hugh Joudry, and Mark 
Power, February 4-26, reception 
from 5 to 7 p.m. on February 4. 


Back Door Gallery, Princeton- 
Shopping Center, North Harrison 
Street. 609-924-5147. ‘‘Light 
Forms,”’ paintings and drawings 
by Geri DePaoli, presented by 
Campion Fine Art, through 


February 3. Jorg Scmeisser, Ger- 
man printmaker, through Feb- 
ruary 27. 


Old Barracks Museum, Bar- 
racks Street, Trenton. 609-396-1776. 
“‘The Five Who Signed and Why,”’ 
focusing on the five signers of the 
Declaration of Independence from 
New Jersey: John Witherspoon, 
Richard Stockton, Abraham Clark, 
John Hart, and Francis Hopkinson. 
Exhibit runs through April. 


Robin Larsen Gallery, 32 West 
Mechanic Street, New Hope. 215- 
862-9307. Exhibition of contem- 
porary art and artist designed 
jewelry by Robin Larsen and 
regional artists. 


Hopewell Frame Shop Gallery, 
Mercer Street, Hopewell. 609- 
466-0817. Janet Purcell Piggott, 
floral paintings, miniatures, land- 
scapes and still life, through 
February 14. 


Peacock Inn, Bayard Lane, 
Princeton. 609-921-1449. ‘‘Water- 
colors by Six Artists’’ to February 
15; group show with three artists 
February 15-April 15. 


Ricchard'’s 


Shoes for the Discriminating 


pe ae 


RUMMAGE SALE 
50% Off 


Begins February 1st 


on Shoes and Boots 
FOR BOTH MEN AND WOMEN 


150 Nassau Street 
Princeton, New Jersey 
Phone 924-6785 


Mon-Fri. 9-6 
Sat. 9-5 
Open Thurs. eve til 8 p.m. 


Public Relations 


Features and flyers, mailings and 
media, To maximize your message 
with the people that matter... 
Call today. 


Keep us on file, 


Barbara Berglund Associates 


12 North Main Street @ Pennington.NJ 08534 @ 609-737-8822 
Advertising @ Public Relations @ Marketing @ DirectMail @ Sales Promotion 


® a D /\ B 


Book, Catalog & Brochure 
Typesetting 


Specializing in Technical, 
Foreign Language & Medical Publications 


Design, Artwork & Mechanicals 
Telecommunications & PC Disk Conversion 


Princeton Area Pickup & Delivery 


PO. Box 6065 * Lawrenceville, New Jersey 08648 * 609-921-0921 


SAT 


Is your 
teenager smarter 
than his or her 


SAT score? 


Probably. Even a case of the butterflies 
can affect your child's SAT score. 

To do better, your son or daughter 
should prepare better. For nearly 
40 years, Stanley H. Kaplan's test-taking 
techniques and professional educational 
programs have helped over 100,000 stu- 
dents prepare for the SAT. Many have in- 
creased their scores 150, 200, 250 points 
or more. 


Call us. We could be your teenager's 


smartest move yet. 
novorone LKAPLAN 
test cae STANLEY H. KAPLAN EDUCATIONAL CENTER LTD. 
programs-LSAT, 
THE WORLDS LEADING 
GMAT, MCAT, GRE, 
CPA, NTE TEST PREP ORGANIZATION 
CLASSES NOW FORMING: 
Princeton Feb. 26 
East Brunswick’ Feb. 4&5, March 4&5 
Toms River Feb. 19 
Middletown Feb. 24 


Call 201-238-2230 for details 
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; Hours: 
Reservations Lunch 
Suggested Tues. thru Fri. 
11:30 - 2PM 
Dinner 
Closed Tues. thru Sat. 
Mondays 5 - 10PM 
Sun. 1 - 9PM 


HUNGARIAN AMERICAN HOME COOKING 
A FAMILY TRADITION FOR 2 GENERATIONS! 


“WE’LL BE PLEASED TO SERVE YOUR FAVORITE 
BEVERAGE WITH OUR FINE CRYSTAL, MIXERS & ICE.” 


201-297-8060 


ROUTE 27, FRANKLIN PARK, N.J. 
(ONE MILE SOUTH OF FINNEGANS LANE) 


Bring this 
ad to 
Prints 'N Things 
and receive 


OFFER EXPIRES 
FEBRUARY 28. 


« ae ; 
Prints'n Things 
Your corporate art specialists 
Quakerbridge Mall 


| 2nd Floor (next to Penney's) 
i (609) 799-3690 


_ ballooning, 


Indoor-Outdoor Sports 


For the physically minded, we offer hoops, 
For the film set, we recommend Kresge again 


Out of Doors 


Family Nature Walks: 
Bowman’s Hill Wildflower Pre- 
serve, Washington’s Crossing 
Park. 215-862-2924. 


Discover Adventure, Maple 
Shade. 609-235-7195. Adventure is 
at your fingertrips with these ac- 
tivities: hand gliding, hot air 
horseback riding 
through the Pinelands, two day 
horsepack trips, sleigh rides in the 
Poconos, cross country skiing, 
half-day winter horse trips, 
moonlight trail rides, snowmo- 
biling in the Poconos, and a T-bone 
steak and potato trail ride and 
cookout. Call for dates and infor- 
mation, 609-235-7195. 


Let’s Get Physical 


Mercer County Community Col- 
lege, West Windsor. 609-586-4800, 
ext. 736. 

Ongoing adult recreation 
courses: Body Tone-Aerobic Exer- 
cise; Karate; Kung Fu; T’ai Chi 
Chuan; and. Beginners’ or Ex- 
perienced Swimming. 


Belle Mountain Skiing, Valley 
Road, Lambertville. Discount 
cards available to Mercer County 
residents. Also available: gift 
certificates and lesson tickets for 
juniors. For information, call the 
Mercer County Park Commission, 
609-989-6533. 


Adult Sports Program, YMCA, 
Princeton. 609-924-4497. Activities 
include racquetball, volleyball, 
and weight lifting with the new 
CAM II unit. | 


Princeton Skating Club offers 
classes in recreational, com- 
petitive and performance skating. 
Call 609-655-0393 or 609-799-1040. 


Ice Skating Center, serving 
Mercer County. Group skating 
lessons offered, and the rink is 
available for private lessons and 
parties. 609-586-8090. For a 
schedule of public sessions and 
rates, call the Mercer County Park 
Commission, 609-989-6533. 


Tiger Sports 


Princeton University’s varsity 
basketball team strives to regain 
its position at the top of the Ivy 
League. Princeton hosts Brown, 
January 30; Yale, January 31; 
Pennsylvania, February 3; Har- 
vard, February 13; Dartmouth, 
February 14; Cornell, February 
20; Columbia, February 21. Games 
start at 7:30 p.m., Jadwin Gym. 

Varsity ice hockey: Princeton 
takes on Cornell, January 30; Col- 
gate, January 31; Vermont, 
February 13; RPI, February 14; 
Yale, February 27; and Brown, 
February 28. Games start at 7:30 
p.m., Baker Rink. 

Indoor track is off and running in 
Jadwin. The Princeton Relays 
start at noon on February 1, and 
Pennsylvania visits on February 8. 

For all Princeton sports news 
and scores, call 609-452-3545. For 
information on basketball and ice 
hockey tickets, call 609-452-3538. 


Flicks” 


The Trenton Naturalist Club 
presents ‘‘Down Upon the Swan- 
nee.”’ at the Kirby Arts Center, 
Lawrenceville School, February 
10, 8 p.m. For information, call 
215-295-5808. 


Trenton State College observes 
Black History Month with free 
films on Saturdays at 6 p.m. and 
Sunday films and lectures at 2 p.m. 
in the Brower Student Center. Call 
609-771-2138. The ‘‘Survival Born of 
Struggle” series includes ‘‘Song of 
Freedom” on February 7 and 8, 
“Quilombo”’ on February 14 and 
15, ‘The Brother From Another 


Last summer we reported 
that McCarter Theatre had 
cancelled its Kresge 
Auditorium film series during 
the academic year, retaining 
only the summer program. 

Now we find that the student- 
run Film Society is keeping 
the tradition alive. 

The movies run Thursday 
through Sunday. Scheduled 
for the week of February 5 are 
Roman Polanski’s ‘‘Repul- 
sion,’’ Werner Herzog’s 
‘“‘Woyzeck,”’ ‘‘King of Hearts”’ 
and ‘‘Whatever Happened to 

Baby Jane?” For the week of 

February 12 ‘‘Sabrina,’’ 
“Baby It’s You,’’ ‘“‘Black Or- 
pheus”’ and Frank Capra’s “‘It 
Happened One Night.”’ 

For the week of February 19 
Martin Ritt’s ‘“‘The Front,” 
Woody Allen’s ‘‘Purple Rose © 
of Cairo,” ‘‘Manhattan,”’ and 
“A Midsummer Night’s Sex 
Comedy.”’ For the week of 
February 26, ‘‘Metropolis,’’ 
‘‘The Adventures of Buckaroo 
Banzai’ ‘‘Brazil’’ and 
‘‘Alphaville.”’ 

The films are shown in the 
Kresge Auditorium of the 
Frick Chemical Lab on 
Washington Road. For infor- 
mation call 609-734-7588. 


Planet’’ on February 21 and 22, and 
‘Sugar Cane Alley” on February 
28 and March 1. 


New Jersey State Museum, Sun- 
day Cinema films at 3 p.m. include 
‘Mississippi Blues’? on February 
1, ‘Louie Bluie’’ on February 8, 
‘(Dance Black America’’ on 
February 15, ‘“‘Wattstax’’ on Feb- 
ruary 22. Young Black American 
Life Style films are set for Satur- 
days during February at 1 and 3 
p.m. and Sundays at 1 p.m. The 
series includes ‘‘The Learning 
Tree’’ on February 14 and 15 and 
“Cornbread, Earl and Me’ on 
February 21 and 22. Call 609- 
292-6464. 


Miscellany 


Washington Crossing Historic 
Park, Route 32, Pennsylvania. 
215-493-4076 and 215-493-6577. 
Celebrations of George Wash- 
ington’s Birthday with Ginger- 
bread Days in the Thompson-Neely 


y 


QUALITY STAR TRUCKS, INC. 


AUTHORIZED DEALER 
The symbol of solid 
economy. New and used 
trucks. Complete parts 
and service. 


THE MERCEDES-BENZ 
OF TRUCKS 


U.S. Highway No.1 
Y% mile north of South Brunswick water tower 
South Brur s»vick, New Jersey 


201-297-2424 


MERCEDES-BENZ TRUCKS 


House, Saturdays 11 to 4 p.m., Sun- 
days noon to 4, oven baking 
demonstrations using 18th-century 
recipes. Also, on February 22, a 
George Washington Birthday Par- 
ty in the Memorial Building with 
18th century music and dancing 
plus a giant birthday cake sliced 
by George himself. 


Mercer County Community Col- 
lege: 10-week modular sessions for 
credit courses start February 23, 
late registration from February 18 
through February 27, call 
609-586-4800, ext. 204. 

Continuing education classes be- 
gin throughout the spring, in- 
cluding Friday night courses (in 
computers, job-searching, typing 
and financial planning) that start 
February 6. Call 24-hour hotline 
609-586-9446. 

Free lectures at the West Wind- 
sor campus at 11:15 a.m. include 
“The Applications of Human 
Resources: Concepts in the Real 
World” by Dr. Neil Miller on 
February 3, ‘“Three Black Artists” 
by Mel Leipzig on February 10, and 
‘Civil Engineering”’ by David Bill- 
ington on February 26. 


Princeton YMCA’s winter ses- 
sion at Paul Robeson Place starts 
February 2, with registration 
through January 31. For informa- 
tion on fitness programs, aquatics, 
Mathey Health Center and more, 
call 609-924-4497. 


Princeton YWCA, Paul Robeson 
Place, offers Food For Thought 
Seminars at noon on Bramwell 
Porch, including ‘‘Caring For Your 
Elderly Parent” on February 3, 
‘Food for Fitness’? on February 
10, and ‘‘Oh My Aching Back’”’ on 
February 17. Each seminar is $10. 
Evening sessions in February in- 
clude Computerized Wardrobe 
Analysis, Pre-retirement Planning 
Seminar, Investment Dressing for 
Women. Various fitness programs 
are available. Call 609-924-5571. 


Middlesex County Community 
College: Corporate College 
satellite courses. ‘“‘Business Com- 
munications,’’ Tuesdays, 5:30-8:20 
p.m., the Gatehouse, Forrestal 
Village. Also, “‘Business Law,”’ 
Thursdays, 5:15-7:55 p.m., FMC on 
Route 1. Classes start January 22. 
For registration information, call 
201-549-9898. Middlesex County Col- 
lege satellite clases are also of- 
fered at South and North Bruns- 
wick high schools. 


Princeton University, various 
lectures are scheduled on Alumni 
Day, February 21, including 
Senator Bill Bradley at 10:15 a.m. 
in Richardson Auditorium, Alex- 
ander Hall. A lecture series on 
disasters set for 8 p.m. in McCosh 
Hall includes ‘‘Cultural Resistance 
and the Holocaust Experience’ on 
February 17. 


Princeton Adult School, starts 
February 10 with 66 courses rang- 
ing from lectures on the world’s 
hot spots to a study of hot jazz,. 
from swing to bop. Registration is 
Thursday, January 29, from 7 to 9 
p.m. at the Princeton High School 
cafeteria on Moore Street. Or call 
609-683-1101 between 7 and 10 p.m. 
on Mondays, Tuesdays or Thurs- 
days. 

The Cafe, 19 Union Street 
Lambertville. 609-397-4097. open 
Stage poetry readings at 8 p.m. on 
the second Monday of the month. 

Arts Council of Princeton, 102 
Witherspoon Street, Princeton. 
609-924-8777. Women’s Coffee- 
house, first Tuesday of the month, 
8-10 p.m.; “Inner Tuning,” first 
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Friday of the month, 7:30-9:30 
p.m.; Pen Women meet on various 
Thursdays and Saturdays, call for 
details. 


Rocky Hill Writers Group, 
Rocky Hill Library annex, Route 
518, Rocky Hill. 609-924-7194. Infor- 
mal group of poets and writers, 
first and third Mondays of the 
month, 7:30 p.m. 

Waterloo Village, Allamuchy 


State Park, Waterloo. 201-347-0900. 
Costumed guides and artisans, 


The Light Gallery is switching 
locations and our entire stock is on 
sale. Every light fixture is yours 

at 30 to 50% off the list price. 


Sale runs through February 15th. 
But, at these prices, your favorites 
will sell-out fast. Come in today. 


crafts and historic buildings. 


YWCA Newcomers Club, Paul 
Robeson Place, Princeton. 609- 
655-8395. Activities for those new to 
the Princeton area. 


New Jersey State Museum, 
Trenton. 609-292-6308. Science lec- 
tures: ‘Dinosaurs: New Thoughts 
on Old Bones,’’ by Dr. Peter Dod- 
son on February 8 and a de- 
monstration of taxidermy on 
February 22. Free. 


Oxford Creativity... 
Oxford Strategic Planning... 
Oxford Service... 


Behind the newest name 
in marketing communications resources 
for the Princeton area is a team of experienced 
professionals with a distinctive style and full 
service capabilities for your company or facility. 


Become the singular name in your marketplace 
today. Call John Martorana at (609) 397-4242. 


Oxford e 


Communications, Inc. 


This Valentines Day 
Give an Adventure 


A FLIGHT TRAINING COURSE 
IS A GIFT THAT LASTS FOREVER 


If you are having a rough time deciding on a gift 
for your special person, consider something truly 
unique like our Cessna Pilot Center 
$20 Discover Flight Certificate. 

RARITAN VALLEY FLYING SCHOOL 


PRINCETON AIRPORT 
ROUTE 206 — PRINCETON 


609-921-3100 


Mummenschanz 
Moves: the world 
famous dance artists 
mesmerize McCarter 
audiences February 
7 and 8. 


SSSSSSLSSS LIS LSS SSA SSS SS SSS on x 
1967 New Jersey’s First ‘“Men’s Hairstyling” 
1969 New Jersey’s First ‘‘Unisex Salon” 
1969 International Trophy Winner 
““Men’s Hairpiece Design” 
PRINCETON HISTORICAL FACT BOOK 


“UNIQUE” won = 


~ ee Mad a ee ee ae 


HAIRSTYLING FOR MEN 
neefonian ~ 


A truly international staff with stylists representing 
ENGLAND ° FRANCE ¢ GERMANY °¢ GREECE ¢ ITALY ¢ POLAND ¢ SWEDEN ¢ USA 


8 PRINCETON: 362 Nassau St.(609) 924-7733 
“mn 


SOMERVILLE: 59 West High St. (201) 725-5500 


Oe 0 OS ee a et ee Ee et ee et 
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U.S. 1 SUBSCRIPTION ORDER 


LC) Yes, | would like a one-year mail subscription to U.S. 1. 
_] Enclosed is a check for $6.95 payable to U.S. 1. 

L] Please call me to discuss free delivery to our office. 

|] Please call me to discuss advertising rates. 


Name 


Address Zip 


Telephone - . 


the light gallery 


Princeton’s only shop for the best name in lighting — Lightolier. 


Princeton Shopping Center, N. Harrison St.. Princeton 609/924-6878 
Open Mon. - Thurs. 9:30-6, Fri. 9:30-8, Sat. 10-5:30 


Mail to: U.S. 1, 870 Mapleton Road, Princeton 08540 
a ey tT 
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Long Beards for a Cause 


The A&B’s annual beard growing contest 
Benefits one of our many do-gooders 


Longbeard Contest. The Family 
Born Birthing Center is the 
beneficiary of this annual rite 
sponsored by Princeton’s Al- 
chemist & Barrister restaurant. It 
works like this: clean shaven men 
are invited to stop by the 
restaurant on Sunday, February 1, 
or Monday, February 2, to register 
and prove that they haven’t leaped 
off to a head start. They pay $10 (a 
donation that is matched by the 
A&B) and then merrily grow their 
beards. 

The day of judgment is six weeks 
later — part of the festivities at the 
A&B on St. Patrick’s Day, March 
17. Beards can compete in such hir- 


sute categories as ‘“‘longest,”’ 
““‘grayest,”’ ‘“‘curliest’”’ or such 
scraggly categories as ‘‘most 
courageous.’’ More than one con- 
testant will win by a whisker. 


“Speaking Out About Women 
and Cancer,’’ YWCA all-purpose 
room, Paul Robeson Place, 
Princeton. February 2, 7:30 p.m. 
Mayor Barbara B. Sigmund will 
discuss living with cancer and Dr. 
Susan McCoy will speak on testing, 
diagnosing, and treating female 
cancers. 


Women’s Support Group at the 
YWCA, Princeton, at Bramwell 


. House, for those who are single, 


Train Connections: NYC & Back 


Princeton to Princeton Junction & Back 


Saturday-Sunday-Major Holidays 


Arrive Leave Arrive Leave 
Leave Princeton | Princeton Arrive Leave Princeton] Princeton Arrive 
Princeton _Junction | Junction _ Princeton Princeton _ Junction | Junction _ Princeton 
AM AM AM A.M AM. A.M. AM. A.M. ° 
3.55 6.00 6.05 6.10 6.30 6.35 12.30 12.35 
6.15 6.20 6.25 6.30 7.00 7.05 6.40 6.45 
6.40 6.45 6.50 6.55 7.30 7.35 7.15 7.20 
7.00 7.05 7.22 7.27 8.00 8.05 7.45 7.50 
735 =: 7.40 7.50 7:55 8.30 8.35 8.15 8.20 
8.14 8.19 | 8.30 8.35 9.00 9.05 8.45 8.50 
8.40 8.45 8.50 8.55 930 9.35 9.15 9.20 
9.00 9.05 9.15 9.20 10.00 10.05 9.45 9.50 
. 930 935 |. 9.45 9.50 10.30 10.35 10.15 10.20 
10.00 10.05 10.15 10.20 11.00 11.05 10.45 10.50 
10.30 10.35 10.45 10.50 11.30 11.35 11.15 11.20 
11.00 11.05 41:15 11.20 P.M. P.M. 11.45 11.50 
11.30 11.35 11.45 11.50 12.30 12.35 P.M. PM. 
P.M. P.M. |, P.M. P.M. 1.00 1.05 12.45 12.50 
12.30 12.35 | 12.45 12.50 1.30 1.35 1.15 1.20 
1.00 1.05 1.15 1.20 2.00 2.05 1.45 1.50 
1.30 1.35 1.45 1.50; 2.30 2.35 2.15 2.20 
2.00 2.05 2.15 2.20 3.00 3.05 2.45 2.50 
2.30 2.35 2.45 2.50 3.30 3.35 3.15 3.20 
3.00 3.05 3.15 3.20 4.00 4.05 3.45 3.50 
3.30 3.35 3.45 3.50: 4.30 4.35 4.15 4.20 
4.00 4.05 4.15 4.20 5.00 5.05 4.45 ° 4.50 
4.30 4.35 4.50 4.55 5.30 5.35 §.15 5.20 
5.00 5.05 5.15 5.20 6.00 6.05 5.45 5.50 
5.30 5.35 5.40 5.45 6.30 6.35 6.15 6.20 
5.50 5.55 6.00 6.05 7.00 7.05 6.45 6.50 
6.10 6.15 6.20 6.25. 7.30 7.35 7.15 7.20 
6.30 ~ 6.35 6.40 6.45 8.00 8.05 7.45 7.50 
~ 6.50 6.55 | 7.00 7.05, 9.00 9.05 8.15 8.20 
7.10 7.15 7.20 7.25 9.30 9.35 9.15 9.20 
7.30 7.35 7.45 7.50 10.00 10.05 9.45 9.50 
8.00 8.05 8.15 8.20 10.45 10.50 10.15 10.20 
8.30 8.35 8.45 8.50 11.59 12.04 11.15 11.20 
9.00 9.05 9.15 9.20 A.M. A.M. 
9.30 9.35 9.45 9.50 12.30 12.35 
10.00 10.05 10.15 10.20 
10.30 10.35 10.45 10.50 
- 11.00 11.05 41.15 11.20 
11.30 11.35 | 11.45 11.50 
11.59 12 04 A.M. A.M. 
Oy 3.- 12.30 12.35 


The Junction to NYC 


NYC to the Junction 


"Princeton Princeton 
dunction Merei ae: New York Ref | New York Newark Junction 
"Monday thru A.M. Monday thru Friday 
— eae eo 455 5.09 5.55 
ov 6.19 ‘2 A 6.25 638 7417 
‘3 056 Ae 6.45 6.59 7.44 
.7 7.00 As A 7.30 7.44 824 
6.45 737 752 ae Soe a 
6.48 rz vs 8.05 819 9.01 
7.17 8.12 8.28 aa 924 1008 
7.45 8.22 8.38 
Sn $22 a 9.40 954 10.41 
: 8.32 oa 10.10 10.24 11.09 
se 9.04 LM. 10.40 10.54 11.41 
82s 9.08 2 11.10 11.24 12.09 
ost 920 Bo: 11.40 11.54 12.41 
9.40 10 25 10.41 12.10 12.24 1.08 
10.10 10.55 11.12 12.40 12.54 1.41 
10.40 11.25 11.44 1.10 1.24 2.08 
11.10 11.55 12.11 1.40 154 2.41 
11.40 12.25 12.41 2.10 : 
qc 130 2.25 “744 2.10 2.24 3.09 
12.10 12.55 1.11 3.10 520 see 
12.40 1.25 1.41 3.50 » 4.04 445 

1 14.10 155 2.11 4.23 4.37 5.22 
1.40 2.25 2.40 4 : : 
1.0 22 or ry 4.43 455 5.28 
2.10 25 op 4.46 5.00 5.44 
20 328 ag 5.03 5.17 5.53 
3.10 387 yi A 5.18 5.35 6.07 
3.40 426 oe 5.25 5.41 6.35 
4.10 455 ise A 5.38 5.55 6.30 
4.40 ¢ a A 6.05 6.20 6.57 

Y 5.50 ; 6.10 6.24 7.15 
5.40 6.22 6.37 A 6.30 6.43 - 

2 Ge 6.55 7.11 8.40 654 7.37 
6.40 7.25 7.41 ; : 
$.40 - A 7.05 7.20 7.49 
7.05 7.51 ee 7.10 7.24 8.06 

4 8.10 8.55 9.10 010 aze fos 
8.40 9.25 9.40 8.40 8.54 9.37 
9.10 9.55 10.10 9.10 9.24 10.02 
9.40 10.25 10.40 9.40 ° 9.54 10.42 

10.10 10.55 11.10 10.10 10.24 11.05 
11.10 11.55 12.10 : 

4.4 ie 10.40 10.54 11.42 

AM A M 44 11.25 11.39 12 26 

255 Bs: AM AM. AM 

2.19 12.35 12.49 1.35 

1.30 144 231 
A 3.50 410 , 

turday-Sunday-Major Holida 
Saturday-Sunday-Major Holidays AV ae waees AM 

on. AM. AM. : AM SA 12.35 12.49 135 

: 12.10 12.55 1.10 SA 1.30 144 231 
5.40 6 26 643 5.10 5.24 6.09 
6 40 7.27 7.44 6 10 6.24 709 
7.40 827 8 44 7.10 736 peed 
8 40 927 9.42 8.10 8.24 9.09 
9.40 10.26 10.41 910 9 24 10.09 

1040 1126 1141 10 10 10.24 11.09 
1140 12.26 12.43 11.10 1124 12.08 
fe PM. PM. PM. PM hen Hourly service until 
12.40 1.26 1.42 3.10 oe - 
2.40 Le Ly 3.10 3.24 408 
2.40 3.26 3.41 5 4.24 $.11 
3.40 4.26 443 5.19 5.24 6.11 
3.40 — eo 6.19 6.24 7.08 
5.40 6.26 6.43 : aa —_ o 
6.40 7.26 7.41 9.10 9.24 10.08 
7.40 8.26 8.43 { ' 
ze a4 oa 10.10 10.24 11.09 
9.40 10.25 10.42 11.28 or yey 
10.55 11.40 11.55 SM hy . = = - y 
A.M. A.M. A.M. SM 1.30 1.44 2.30 
12.10 12.55 1.10 
% A - Amtrak train, ticket use restricted 
0 / SA - Saturday morning only 
SM - Sunday and Monday only 


married, separated or divorced, 8 
p.m. on Mondays, call Marga 
Dillow at 609-924-5571. 


Heart Health Care course, spon- 
sored by the Princeton Medical 
Center. Monday evenings, through 
February 23, 6:30 p.m., Merwick 
library, 79 Bayard Lane. 609- 
921-7700. 


Forum on AIDS, Robert Wood 
Johnson Hospital and Episcopal 
Church of St. John, New 
Brunswick, February 7 from 8:30 
a.m. to 4:30 p.m. Speakers include 
Meg Coffee, whose husband, a 
hemophiliac, died of the disease. 
201-545-5619. 


Family Service Agency of 
Princeton offers support groups: 
Parents of Young Handicapped 
Children meets every other 
Wednesday, 8 p.m.; a support 
group for staying sober meets 
Thursday evenings. For informa- 
tion call 609-924-2098 or 
609-448-0056. 


The Association for the Advance- 
ment of Mental Health, needs 
volunteers to help organize and 
operate the 1987 ‘‘Jewel of an Auc- 
tion,’”’ a fantasy auction at the 
Hyatt in April. Call Judy Glazer, 
609-924-7174. 


Support Group for anyone who 
has been affected by another per- 
son’s addiction. Group meets 
Wednesday, 6-8 p.m. at the 
Princeton Medical Center, 253 
Witherspoon Street, in the social 
service conference room, Lambert 
House. 609-734-4684. 


RSVP (Retired Senior Volunteer 
Program) 609-896-1912. Delaware 
Valley United Way is looking for 
people of all ages to assist non- 
profit agencies in the greater 
Princeton area. It will match your 
background with an agency in need 
of your skills. 


Trenton AFS (American Field Ser- 
vice), an agency for international 
and intercultural programs, spon- 
sors a brunch with musician Bar- 
bara Trent at Joe’s Mill Hill Saloon 
in Trenton on Sunday, February 1, 
from 11:30 to 3. For reservations at 
$20, $10 for students, call Joe 
Galati (609-396-0251). 


Fantasy Lady: Margo 
Froelich makes 
dreams come true as 
the chairman of the 
‘“Jewel of an Auc- 
tion, ’’ AAMH’s 

1987 fantasy auc- 
tion to be held at the 
Hyatt, April 17. 


Fresh Start programs for people 
who want to stop smoking offered 
by the American Cancer Society. 
For information call 201-297-8000. 


EAST COAST MICRO XT CLONE 


© Full XT Compatibility 
@ Look-alike metal case 
e 8 Expansion Slots 


@ 150W Power Supply 
printer port 


@ 20 meg Seagate ST-225 
Hard Disk with Western 
Digital controller 
installed, tested, 
and formatted 


e Fujitsu 360K dd/ds 
disk drive 


FCC APPROVED 


640K installed 
(Turbo 4.77-8.0 Mhz) . 
RGB color monitor 


Phoenix Bios 


PHOENIX BIOS AVAILABLE 


© 256K installed on a 640K motherboard 
e XT Style keyboard with num & cap lights 


@ Mono graphics card with parallel 


e TTL high resolution text monitor 


Fully Assembled And Tested 


with color graphics card 


COMPLETE 20MB HARD DISK SYSTEM 
AT A FLOPPY SYSTEM PRICE! 


—— 


a“ 
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AST 
OAST 


INIIN 


add $ 89.00 
add $ 69.00 


.., add $249.00 
.. add $ 29.00 


Order before March 1, 1987 — receive 640K option for $49.00 


Many Other Options Available - See Our Free Catalog 
Complete Systems Starting at $649.00 


‘For Orders or Free Catalog Call Toll Free 
1-800-634-5463 ext. 221 re 
For Information and Technical Support 
. 1-201-821-1555 
Visit Our New Offices & Showroom 
165 Wall Street - Research Park 


Princeton, N.J. 08540 


30 DAY 
MONEY BACK GUARANTEE 


AST 


OAST Micro Systems Inc. 
The Personal Touch Computer Company 
165 Wall St., Princeton, N.J. 08540 


TOTAL 
SALE PRICE 


|  — 
SS = 


NO SURCHARGE 
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Life in the 
FAST Lane 


he phone finally rang for 
Princeton University president 
William G. Bowen, who will leave 
Princeton to become president of 
the Andrew W. Mellon Foundation, 
one of the top 10 foundations in the 
country with an endowment of 
about $1.4 billion. 

Bowen’s resignation, coupled 
with the announcement of the 
resignation of the provost, Neil L. 
Rudenstine, who will be joining 
Bowen at the Mellon Foundation as 
executive vice president, took the 
university community by complete 
surprise. Bowen began discussing 
the possibility among a very few 
close friends last September. At 
that time he told Rudenstine, who 
reiterated his public position that 
he had no interest in becoming the 
president of Princeton. At that 
point apparently the discussions 
with Mellon began to include a role 
for the number two man at 
Princeton, as well as the president. 

The double deal with Mellon ap- 
parently was sealed around 
Christmas, but no word was leaked 
until late in January, when the 
president and provost met per- 
sonally with the university’s Board 
of Trustees to announce their 
plans. The next day a press con- 
ference was called at which Bowen 
said, ‘‘there is a season for all 
things, and I am convinced that it 
is best for the university and right 
for me, that someone now have the 
opportunity to bring new vision 
and fresh perspectives to the 
presidency. 


“There is an_ institutional 
rhythm that must be respected,” 
Bowen said. “I think that many of 
the tasks that have engaged us in 
recent years are now either behind 
us or can be put substantially 
behind us — with a good deal of 
hard work — before my successor 
is inauguated.”’ 


In fact, the rhythm has been 
right for Bowen to leave on several 
occasions in the past. The ony trou- 
ble was that he never got the job. 
He came close in late 1979, when 
the Rockefeller Foundation nar- 
rowed its search for a new presi- 
dent to five men, Bowen among 
them (as reported in the New York 
Times of January 1, 1980, and ap- 
parently missed by most of the 
Princeton University community 
on that sleepy day). But Richard 
W. Lyman got the pick. 


Bowen-watchers at Princeton 
also noted his six-month sabbatical 
from the university, ostensibly to 
sequester himself in California to 
pursue long-range strategic think- 
ing on educational issues pertinent 
to Princeton and other private 
universities. In fact, Bowen may 
have just wanted to get out of town 
— job burnout could happen in the 
ivory tower as quickly as the cor- 
porate suite. Many in the universi- 
ty speculated that the ideal job for 
Bowen would have been as a 
Secretary of Education in a 
Democratic administration. The 
elections of Ronald Reagan made 
that course impossible. 
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L, the past four years Bowen 
also has been in the thick of the 
university’s most ambitious fund- 
raising campaign. The drive, with 
an original target of $275 million, 
eventually brought in more than 
$400 million. Its successful comple- 
tion last year made the rhythms 
appropriate — once again — for 
Bowen to meve on to another field. 

An economist by training, Bowen 
was only 38 when he was named 
Princeton president 15 years ago. 
His relative youth did not put him 
on immediately good footing with 
some of the university’s Old Guard 

’ alumni. Even more disturbing to 
some, however, was that Bowen 
had not attended Princeton as an 

undergraduate, but only as a 

graduate student. Many of these 

alumni also questioned Bowen’s 
personal values. His 15 years as 
president were marked by dissent 
within the alumni body and much 
of his time, particularly in his ear- 
ly years in office, was spent trying 
to orchestrate the perception of 
himself by the alumni constituen- 
cy. 
Watching Bowen operate has 
been an object lesson in the old 
truism that nothing is so vicious as 
academic politics — with the possi- 
ble exception of church politics. 
For all the talk of the proper 
rhythms, and for all the insistence 
on breaking the news first to the 
trustees in person, the facts sug- 
gest that the first outsiders to know 
were the editors of the New York 
Times. 

The day before the official an- 
nouncement the editors of the stu- 
dent newspaper at Princeton were 
told to prepare for a major an- 
nouncement from the university, 
and that the news would appear on 
the front page of the New York 
Times on that Sunday. The story 
did appear in the Times, and the 
newspaper had been given enough 
lead time that it was able to send a 
reporter to visit with the outgoing 
- Mellon Foundation president, John 

E. Sawyer. But, alas, the story 
ended up on page 26, not page 1. 

Speaking of orchestration, 
nothing is more mellifluous than a 
university search committee. The 
early line on Bowen’s successor: 
Mike Spence, an outstandingly 

well rounded student at Princeton 
in the mid 1960s who has since had 
a meteoric career at Harvard. 


Imnet To Close 


We just referred to a piece of 
news that was buried in the New 
Year’s day edition of the New York 
Times in 1980 and hardly noticed 
by the world. Here’s a headline 
from the business section of the 
Times on January 1, 1987: ‘‘Mer- 
rill, I.B.M. End Venture — Few 
Customers for Computer Broker 


EAST WINDSOR HILTON INN 
Hightstown East Windsor 
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Service.” 

The story disclosed that IBM bad 
Merrill Lynch had announced the 
day before — New Year’s eve, a 
day to consider the next time you 
have bad news to release — that 
they were discontinuing their at- 
tempt to develop a sophisticated 
computer-based, satellite-linked, 
stock information network. Called 
the International MarketNet, or 
Imnet, the system had been ex- 
pected to challenge the industry 
leader in the field, Quotron. In fact, 
the sponsors discovered that few 
brokerage houses other than Mer- 


rill Lynch were willing to pay the 


cost of the system. 

For the past year and a half Im- 
net has had a branch operating out 
of 400 College Road East in the 


‘Princeton Forrestal Center. It is 


now another piece of available real 
estate in the Princeton commer- 
cial market. The New Year’s Eve 
press announcement was accom- 
panied by a meeting at which 267 
Imnet employees learned of their 
terminations. 


ORC Sells Building 


In the flurry of real estate deals 
consummated in the waning days 
of 1986 (and before the advent of 
the Tax Reform Act), we noted the 
sale of the Opinion Research Cor- 
poration building on North Har- 
rison Street to a group of physi- 
cians from the Princeton Medical 
Group. The price was said to be 
$4.18 million. 

ORC, one might think, could be 
interested in the building at 400 
College Road East. Not so. THe 
marketing research company is 
said to be close to a deal for space 
in Sandra Persichetti’s new 
development on Route 518 in Mon- 
tgomery Township. ORC plans to 
make the move in two years. The 
physicians’ group currently oc- 
cupies crowded space with limited 
parking adjacent to the Princeton 
Medical Center. 


Pulitzer Posturing 


Journalists who want to curry 
favor with the Pulitzer Prize jury 
have to area newspapermen to 
target. One is Peter R. Kann, a 
Princeton resident who is 
associate publisher of the Wall 
Street Journal. The other: Arnold 
Ropiek, managing editor of the 
Times of Trenton. 

Pulitzer hopefuls better be 
careful if they submit any food 
stories for review. Kann, the 
publisher, created a Palmer 
Square tizzy over the Christmas 
holidays when he went into a shop 
and ordered four sandwiches and 
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the Town Topics¥i shop, the 
Squire’s Choice, respended in print 
that Mr. Kann was ordering some 
pretty exotic imported cheeses in 
those sandwiches. But in any case 
it was sorry it hadn’t pleased him 
and his wife, Karen Elliott House, 
and so it was sending him a $50 gift 
certificate. 

Mr. Ropiek, meanwhile, has his 
own perspective on the food 
business. In an interlude in his 
journalistic career, he once 
operated a Witherspoon Street 


grocery store. 


Harrison St. Haggling 


Just months ago we thought the 
esthetic considerations involved 
in the reconstruction of the Har- 
rison Street bridge had been 
resolved. Design conscious 
Princeton officials had somehow 
come up with the commitment of 
$350,000 to permit graceful four- 
foot arches to be incorporated into 
the new design. Work was suppos- 
ed to begin on the bridge this year 
and be completed in 1988 — 
roughly three years after the. 
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| Haggling for a Honda 


In this game, dealers hold all the cars: 
The surcharge can be $1,000, 


time comes when the 
pain of spending the money for a 
new car becomes less than the pain 
of maintaining an old one. At the 
end of 1986 my wife and I were 
reaching the critical point. 

Still, at this stage in my life, I 
figured that car buying would not 
be a major trauma. I had been 
through it a half dozen times. My 
wife and I had owned Hondas for 
the past five years and we saw no 
reason to switch our loyalty. I was 
driving a 1985 Honda Accord, and 
we were confident that a new Civic 
was the right choice to replace her 
seven-year-old Civic. 

I turned first to Marlton, New 
Jersey, near Philadelphia, where 
we had bought my ’85 from Burns 
Honda, ‘‘Home of the Nice Guys,”’ 
according to its advertising cam- 
paign. The management had 
changed since then, but I had got- 
ten a straight deal on my car and I 
figured this was a good place to 
start looking for my wife’s car. 
Diane and I decided to buy a Civic 
four-door with a five-speed 
transmission and air conditioning. 
The car was highlighted in the 
April, 1986, Consumer Reports as a 
best buy. Now we were approach- 
ing the end of the 1986 model year 
— the optimum time to buy a new 
car, according to all the experts. 

This will be a snap, I told myself 
as I made the initial phone call to 
the Home of the Nice Guys. It was 
a feeling, it turned out, that faded 
faster than a $79.95 paint job ona 
hot summer day. 
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tax saving ideas. 

As Judge Learned Hand said, 
‘‘Anyone may so arrange his affairs 
that his taxes shall be as low as 
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ty to increase one’s taxes.’’ 
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The phone rang in Marlton and I 
was put through to Joanne, a sales 
person there. I mentioned that I 
was a previous customer there and 
needed pricing for a Honda Civic. 

“Can you come in?” Joanne 
said. 

“I’m 45 minutes away. But Ill 
sure be there to buy it.’’ 

‘Let me check,’’ she said. I 
drummed a pencil on a pad of 
paper and did a quick calculation. 


Negotiations are over 
before they begin: 
dealers only have so 
many cars so they 
have to make a de- 
cent profit on them. 
How many Honda 
dealers have you 
seen going out of 
business lately? 


The magazine had a list price of 
$7,798 for the four-door. Add $468 
for sales tax, and $850 for air and 
we'd have $9,116. 

Joanne got back on the phone: 
**$10,849.”’ 

“Holy Moly,” I said, or some- 
thing to that effect. I managed to 
mumble some sort of question 
about the discrepancy in prices. 

“‘Oh, there have been at least two 
price increases since that was 
published,’’ she said. 

“‘T guess so,”’ I said. She took my 
name and number. 

The next day Joanne called me 
back. 

“‘Just what do we have to do to 
sell you this car?”’ she asked. 

I told her that a change of at- 
titude and a reasonable price 
would be a good start. And that I 
wasn’t interested in dealing with a 
place that treated me like an idiot. 
That ended our conversation. 

After the call I reminisced about 
how car-buying used to be. I 


thought back to 1972, when $10,000 - 


would have purchased a Porsche 
911 instead of an economy car. I 
was thinking back even further, 
when a trip with the guys to the 
showroom was as standard and ex- 
citing an evening as a trip to the 
movies. 

Those were the days when the 
fall announcement of the new 
models took on the drama and 
suspense of the academy awards. 
Foggy spy pictures shot with huge 
telephoto lenses appeared in Road 


$2,000 or more 


By Lawrence Tabak 


and Track magazine, hinting at 
major styling changes. Railway 
and truck transits were covered 
with tarps. The dealers plastered 
their showroom windows with 
white paper, announcing the date 
of the unveiling. On that fateful 
day crowds milled outside. The 
paper was torn down. The people 
gasped with awe and desire. Fins! 

Then came the rea! fun, the 
chance for every consumer to be 
his or her own advocate. The list 
price was where you started, from 
there you worked down. At some 
point came High Noon. You stared into 
the salesman’s eye and said, 
“That’s my best offer. You’re go- 
ing to have to take it or leave it.” 
Then, trying to act as if you 
couldn’t care less about the par- 
ticular car even though you wanted 
it more than anything else in the 
world, you got up and began to 
head for the door. And, with luck, 
the salesman would go after you 
and say, “wait one minute. I’ll 
check with the boss.”’ 

But now that Diane and I were 
shopping for real, where was that 
old exaltation that we had dream- 
ed of? The feeling of pride and joy, 
the stuff of daydreams, the mo- 
ment when the key is handed over 
and the final handshake is given. 
And more important, where was 
the list price? And how did the 
nice guys in Marlton think they 
could hold me up for roughly $1,000 
above list? 

The next day my wife and I com- 
mitted an act of automotive in- 
fidelity — we visited a Mazda 
dealer, and then a Subaru outlet. 
On the way back I made the 
mistake of mentioning the 
possibility of something like a 
Chevrolet Nova, widely known to 
be a Toyota Corolla in disguise. 
Not a wise suggestion. If I was go- 
ing to drive a Honda, then she was 
going to drive a Honda. 

“But Diane,’’ I said. ‘“Read rule 
one.”’ 

I handed her a copy of Consumer 
Report’s article on ‘‘How to get the 
best deal.’’ Rule one. ‘‘Don’t fall in 
love.”’ 

“‘Well,’’ she said. “‘I don’t have to 
have burgundy.” 

Needless to say, Consumers Re-- 
ports had no advice on this par- 
ticular matter. So we headed down 
I-195 towards Marlton. 

‘‘These guys were really straight 
with me last time,” I said during 
the drive. ‘I’m sure they’ll be 
great. After all, it’s the Home of 
the Nice Guys.”’ 

Burns Honda is on Route 70 next 
to Cherry Hill, between a 
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McDonalds and a Pizza Hut. The 
lot was jammed with new and used 
cars, and I sped up as we drove 
past a burgundy four-door Civic, 
circling twice before finding a 
spot. 

We walked up the steps into the 
showroom. The room was lined 
with small desks, each flanked 
with two chairs. Every one of them 
was filled. Diane wandered to the 
only Civic on the floor and looked it 
over. 

*‘What’s this mean?’”’ she asked. 

A neat little card was tacked 
next to the factory sticker. It 
repeated the price at the bottom of 
the sticker, had a line marked 
“AMV” followed by $1,000, and a 
couple of other lines for under- 
coating, paint sealant and pin 
striping. We looked at the other 
cars in the showroom. Everyone 
had the extra $1,000. 

It was the first thing I asked 
when we finally sat down with Ber- 
nie. Bernie was a big, soft fellow, 
mid-40s was my guess, with a red- 
dish beard and Coke-bottle 
eyeglasses. He looked more like a 
rabbi than a car salesman. 

“It’s just a standard mark-up,”’ 
Bernie said. He asked where we 
were from and we said Princeton. 

‘Princeton? That’s great. I was 
just up there a few weeks ago. To 
see a tree.”’ 

**A tree?”’ 

‘Yeah, let me tell you where it 
is. I was a student at Princeton, 
before I transferred to Rutgers. 
This is the greatest tree. You know 
where Prospect is. Well if you walk 
around to the right. You know 
where the gardens are? Well in 
that direction. There is an ab- 


solutely beautiful Lebanon Cedar. 
I just love that tree. To get the full 
effect you’ve got to stand under the 
tree and look straight up.” 

Diane sneaked me a suspicious 
look and I explained that we were 
at Burns because I had bought a 
car from them before. 

‘Who was your salesman?”’ 
Bernie asked. Not an idle question, 
I later discovered. If the previous 
salesman was still around, he’d get 
half the commission on the sale. 

I described him by his chief 
physical characteristics: bravado, 
bad teeth, and chain smoking. 

“Oh, him. He left here a few 
months ago,’’ Bernie said jubilant- 
ly. 
We told Bernie what we were 
looking for. He said there was no 
chance of still getting an ’86. So we 
asked for the price of an ’87. He 
fumbled through a few notebooks 
and told us that it might be hard to 
believe but the price list hadn’t 
come out yet. 

‘‘T’ll have to go check a sticker. 
We’ve got a couple just like you’re 
looking for out on the lot.”’ 

He jumped up and walked out the 
door. He was back in three 
minutes. 

‘All right. Let’s see what we can 
do for you.’”’ He began jotting 
numbers onto a large pad. ‘“‘You 
did say you want air. Radio? No 
radio. The cost to drive it out of 
here? Here it is.” 

I looked at the bottom line. I 
shook my head and said, ‘That 
can’t be right.”’ 

Bernie took the pad and tallied it 
again. 

‘“‘No that’s it all right,’’ he said 
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cheerfully. He looked at Diane and 
asked her if she had driven a Hon- 
da before. As she told him about 
her current car, the ’79 Civic, 
I went through the numbers. 

I heard her ask what the colors 
were of the ones in stock. He said 
blue and burgundy. The sticker 
was $8,664. The dealer had added 
an “AMV” line of $1,000. (I later 
found out what the initials stood 


. for: Additional Market Value.) The 


air was $895. Tax was $633. 
Registration and tag transfer was 
$50. Total was $11,242. 

“Let’s figure this again,’’ I said. 
“Now I’m a loyal Honda owner. 
Between my wife and I, this will be 
our fifth Honda. I tell people 
they’re good cars. It’s people like 
us who have made this company 
successful. And I don’t take kindly 
to how we’re being treated. Now 
let’s start with the sticker: $8,664. 
You can’t tell me that Honda isn’t 
giving its dealers a fair mark-up. I 
think they are. That’s the list price 
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and that’s what I’m willing to pay 
— $8,664 plus $895 for air. Let me 
borrow that calculater. Add tax 
and license and that’s $10,182. 
That’s what I’m going to pay.” 

‘“‘You’re talking about the first of 
1987s,’’ Bernie said. He was clearly 
amazed at my suggestion. “‘And a 
four-door. Those are not easy to 
get. We’re not talking distressed 
merchandise here. If you don’t buy 
it someone else will. There’s just 
no way we’re going to discount that 
car.” 

‘Discount?’ I said. ‘“‘Discount? 
I’m talking list. Discount is when 
you pay less than list. Let me show 
you. Sticker price is $8,664. You 
sell it to me at $8,554. That’s a dis- 
count. You can’t add $1,000, cut it 
to $900 and tell me you’re discoun- 
ting the damn thing!”’ 

“I stood up and said to Diane, 
‘‘Let’s get out of here.”’ 

‘‘Just a second,” Bernie said. I 
want you to talk to someone.”’ 

(I later read in Don’t Get Taken 
Every Time, a book by Remar Sut- 
ton, that this is the infamous ‘“‘TO”’ 
— turn over — tactic.) 

We waited a few minutes and 
then stood up to meet this some- 
one. A nattily dressed younger 
fellow in his 20s, with the bearing 
of an upperclassman, a fraternity 
officer, during rush. 

‘‘Hi, I’m Doug Burns.”’ 

We introduced ourselves and sat 
down. 

‘Dad own this place?’’ I asked. 

“That’s right.” 

‘“‘Well, fine,’ I said. ‘‘Maybe we 
can reach an agreement.” 

I repeated my loyal Honda 
owner speech, which was even bet- 
ter the second time around. By the 
time I was done I was pretty sure I 
had him won over. 

‘‘T understand. I understand 
perfectly.” 

I gave Diane a smug look. She 
probably had never realized what 
a negotiator she had married. 

‘But you’ve got to understand 
something too. We only have so 
many cars. We just can’t run out 
and order five more Civics when 
we sell the ones we’ve got. That’s 
it. What we get. And naturally, 
we’ve got to make a decent profit 
on the cars we do have.” 

“Hold on,”’ I said. ‘How many 
Honda dealers have been going out 
of business lately? I’m not about 
to start feeling bad for the finan- 
cial status of the Burns family.”’ 

‘Let me ask you something,’’ he 
said, showing a touch of emotion. I 
think the family thing had gotten to 
him. ‘‘How much do you think we 
make on this car, at list? How 
much.”’ 

“TI don’t know,” I said. 

‘Take a guess.” 


“I don’t know. I mean I could 
find out. It’s public information.”’ 

“No, go ahead, guess.”’ 

“Maybe $800, $900?” 

“You’re about right on the se- 
cond count.” 

(I later received a computer 
print-dut from Consumer’s Report. 
Anyone can get one for $10 dollars. 
The dealer pays $7,187 for the car _ 
we were shopping for, and the list 


The list price was 
where you started: 
at some point came 
‘High Noon,’ when 
you told the dealer 
‘That's my best 
price, take it or leave 
it.’ How did the nice 
guys in Marlton think 
they could hold me 
up for roughly 
$1,000 above list? 


is $8,455, a profit of $1,268. The re- 
maining cost is the destination 
charge which is passed directly to 
the buyer.) 

‘Out of that $900 we have to pay 
commissions, salaries, overhead, 
heating, lighting, the whole works. 
Look, it would be a different story 
if we had as many cars as we 
wanted.”’ 

‘‘And it doesn’t bother you,”’ I in- 
terrupted. ‘‘Gouging a loyal 
customer. Getting what the 
market can bear?”’ 

Dougie shrugged his shoulders. 

‘Let me give you an analogy,’’ I 
said. ‘‘I used to run a tennis shop. 
Let’s say one of my good 
customers comes in. He’s in the 
middle of a tournament and his 
last racket has cracked. It’s a $70 
racket, and not only is it the only 
one in stock, but I know I’m the on- 
ly one in the area that carries it. 
You think I should hit him up for 
$100? How ’bout $150. Suppose I 
get it? Do I deserve his repeat 
business? A Toyota or a Mazda is 
not going to change our standard of 
living. Why the hell should we stick 
with Honda?’”’ 

“Ok,’’ Dougie said. ‘‘What are 
you willing to pay?”’ 

‘Taat”? 

“We haven’t sold a car here at 
list for two years.”’ 

“Fine,” I said. ‘Let’s go.” I 
stood up. 

“Now just a minute. I know 
you’ve been a customer here 

Continued on page 48 
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before. You must have been 
satisfied to come back. Let me go 
talk to the manager. We’l] see what 
we can do,”’ 

In five minutes Dougie was back 
with a pad of paper. 

‘*You’re not willing to move at 
all?’’ he asked. ‘‘Not even a hun- 
dred? Let’s say we can discount 
it? Would you be willing to write 
me a check right now, a deposit, so 
I can walk that into my manager’s 
office and show that you are 
serious?”’ 

“‘What’s the price?”’ 

“IT can’t get you a firm price 
unless my manager knows that 
you’re serious.”’ 

“You want a check without me 
knowing a price?’’ We stood up 
again. This was no act. I was 
heading for the door. 

‘‘Whoa,”’ Dougie said, heading 
me off. ‘‘Just hang on for a second. 
I’m going to get you the absolute 
best possible price.’’ 

He got up and left us for another 
five minutes (probably went and 
had a Coke and a cigaret). 

“J don’t believe this,’”’ he said 
upon his return, smiling. “We 
must have hit him on a good day, 
or something. Look at this.”’ 

He held out a figure. It was a nice 
round $10,300. About $120 over list, 


if you assume the air was fairly 
priced at $895. 

He looked at Diane and said, 
“You like that burgundy one, don’t 
you. It’s a beauty, isn’t it?” 

Diane beamed her agreement as 
I attempted to kick her, begging 
her to say she was really hoping for 
a white one. Too late. The look on 
Dougie’s face was unmistakable. 
Negotiations were over. We told 
him we’d let him know within a few 
days. 


T sad truth is that when 
you’re shopping for a car that is in 
as much demand as a Honda, 
negotiations usually are over 
before you even begin. Honda has 
overtaken nine Japanese com- 
petitors and now is locked in a 
head-to-head battle with Toyota for 
the title of number one foreign car 
in the United States. In one con- 
sumer survey, the 1986 J.D. Power 
Consumer Satisfaction Index that 
was cited by Subaru in its next-to- 
Mercedes campaign, Honda was 
the real winner. It beat out 
Mercedes for number one. 

A plant in Ohio kicks out about 
300,000 Hondas per year, and it has 
helped Honda overcome the import 
quotas. But as shoppers quickly 
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discover, the demand for Hondas 
still exceeds supply. 

The result is that list price is now 
the goal of the sharp negotiator at 
the Honda lots. For most con- 
sumers, the final price turns out to 


‘be list plus some additional sur- 


charge. If you threaten to take a 
hike, the dealer just laughs. He 
knows he has another buyer eager 
to take your place in line. 

Two days after our visit to Burns 
Honda, my wife and I arrived at 
Z&W Honda on Route 206 just 
north of Princeton. On the 
salesman’s desk was a large 
blotter-sized pad covered with 
notes, a stack of brochures, and, to 
our amazement, no ashtray. 

Our salesman was Gary Lover- 
ing, a mustachioed fellow, maybe 
30 years old, wearing a gray suit 
and a yellow foulard tie. I launched 
into my impassioned loyal 
customer speech. It was getting 
extremely polished. I glanced at 
Diane. She was yawning. 

He spoke in a slow, controlled 
voice, explaining that they had 
nothing on the lot, but that they 
might just get three or four four- 
doors in the next allotment, which 
would be about a month away. 
Three were already sold. 

“We just haven’t been getting 
any standards. We’ve got plenty of 
automatics.” 

‘‘We’d really like to get this thing 
settled,’ I said. ‘I’m hoping we 
can agree on a price and seal the 
deal today.”’ 

Gary began punching on the 
calculator: ‘‘$9,959,’’ he said. 
‘“‘That’s without tax and plates.” 

I repeated the by now familiar 
arithmetic: $8,664 plus Z&W’s $845 


The dealer tried to 
sell us on the DuPont 
teflon paint sealant: 
‘A friend of mine 
painted his boat with 
it, and damned if it 
didn’t increase the 
speed. It totally seals 
and impregnates 
every pore.’ 


for air would be $9,509, excluding 
tax. He was $450 over list (which 
didn’t compare favorably to 
Burns’s final offer of $120 over 
list). 

I made a few casual referrals to 
my standing as a loyal customer. 
“I understand your position,” 
Gary said. ‘“You want to get it toa 
final price of what?”’ 

““$10,200.”’ 

Gary took his notebook and ex- 
cused himself to speak to his 
manager — the customary five- 
minute delay. 

He sat down and said, ‘“‘How 
about $10,288?”’ 

“‘And we'd be able to lock that in 
with a deposit of a few hundred 
dollars?”’ I asked. 

“That’s right.” 

I told him that under the condi- 
tions it seemed fair, and I ap- 
preciated his straight-forward- 
ness, 

“It’s our clientele,” he said. 
“When you're in an area like 
Princeton you've got to treat peo- 
ple professionally or you're not go- 
ing to last long. You can’t mess 
around when customers are spend- 
ing $10,000. That's a lot of money 
and people deserve to be treated 
decently. This isn’t the kind of 
dealership where they’re going to 
send me back downstairs and say, 
oo ee 

mar re : 

“What if I sent you back up to 
$100 off?’’ I said. se 

“They'd throw me down the 
stairs,” he said with a grin. 

We told him we’d be making a | 
decision within the next few days. | 
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Deals: The author 
and his wife ponder 
a sticker price at a 
Honda dealer. The 
problem is the se- 
cond sticker — for 
the surcharge over 
list. 


On the way out of Z&W I ran into 
another customer, Alan Barr, a 
computer consultant from East 
Brunswick. I asked him how it was 
going. 

“Just bought an Accord,” he 
said. “‘And am I glad it’s finally 
over.’’ 

We spoke for a few minutes. I 
asked him about his feeling of 
relief. 

““When you’re shopping for a car 
it just seems like you’re always 
shopping from real ignorance com- 
pared to the professional sales- 
man. There’s just so much 
negotiating and confusion. And to 
tell you the truth, not a great deal 
of openness. I spoke to a Honda 
dealer in Lakewood who wanted 
$2,300 over list. Open Road up in 
Edison was $1,000 over list. 

“Z&W was pretty straight. They 
told me they’re charging the same 
premium they did a couple of years 


ago, which turns out to be true. I. 


paid $500 over list. I don’t like it, 
but if I’m going to pay over list, I 
might as well buy locally.’’ 
During the next few days I did 
some more research on Honda 
pricing. The figures cited by the 
East Brunswick computer consul- 
tant seemed to be roughly ac- 
curate. I called Pitcairn Honda in 
Langhorne, where I was told that 
the ‘“‘ADS’’ — additional dealer 
service — was about $500 per car. 
At Burns Honda, I discovered, the 
““AMV”’ — additional market value 
— ranged from $1,000 for the 
lowest priced Honda to $3,000 for 


the biggest models. [At $500, the 
surcharge at Z&W in Princeton 
seemed reasonable though I learn- 
ed later that the fee recently has 
been increased on some models to 
as much as $1,500. ] 

I called the customer relations 
and dealer development office of 
Honda of America in Moorestown, 
New Jersey. The mark-ups, said 
Abe Hopper, are happening across 
the country and especially in urban 
areas where the demand for Hon- 
das is the greatest. ‘‘We don’t like 
it, but we can’t control pricing at 
the dealer level,’ he said. ‘‘We try 
to encourage dealers to have a lit- 
tle perspective — to realize that it 
won’t always be a sellers’ 
market.”’ 

I discovered someone who knew 


someone who had flown to Akron to 
buy a Honda Prelude for $500 less 
than New Jersey dealers would sell 
it for. The savings paid for the 
flight, the drive back, and then 
some. 

For a very short while I thought I 
had a similar opportunity to beat 
the ‘““AMV.”’ I went on a business 
trip to South Carolina and called 
the Honda dealer there. List price 
was no problem. However, each 
car had a ‘‘weather protection 
package”’ that cost $600. (Dealer 
cost: $100 to $200.) I told him no 
way. He said they come off the 
truck with it on. I told him I could 
come in with a check. He said he 
would do his best to keep an eye out 
for one coming off the truck 
without the extra rust-proofing 


Gulinary~ 


“Resources 


Professional Food 
Management 
serving 


BUSINESS & INDUSTRY 


SCHOOLS & COLLEGES 


QUALITY SERVICE STANDARDS 
NUTRITIONALLY ADVANCED MENUS 
CREATIVE FOOD DESIGN 
ENGINEERING & LAYOUT 


P.O. Box 6703 


Lawrenceville, NJ 08648 


PHONE 609-896-4130 


(vital for those South Carolina 
winters). The bottom line — list. 

I read later that the ‘‘fabric pro- 
tection’’ the South Carolina dealer 
mentioned may be nothing more 
than a $1.98 spraying of Scotch- 
guard and that dealer under- 
coating can, in some cases, in- 
crease rusting by sealing drainage 
holes. 

Then I decided to arm myself for 
the final battle. I purchased a copy 
of James Ross’s ‘“‘How To Buy a 
Car.’’ I read the much more enter- 
taining “Don’t Get Taken Every 
Time,”’ recognizing some of the 
standard ploys already practiced 
on me. : 

Each book hit hard on the basics. 
Keep the deal simple. Don’t con- 
fuse a trade or financing with the 
purchase price. Keep things 
separate. So far so good in my 
case, I thought. 

The books raised two familiar 


red flags that signal you’re getting 
the treatment — the salesperson 
disappearing for lengths of time, 
allegedly to talk to management, 
and getting passed from one 
salesperson to another. 

For these kind of operators, the 
best car buyers are old people and 
young, first-time buyers. They are 
considered easily cowed, on one 
end, and naive and eager on the 
other. Trade-ins? The books ad- 
vise that you try to sell the old car 
yourself. Loans? Check rates. 
Dealers are seldom the lowest. 
Buyer protection plans? Mostly 
dealer-profit plans. Radios? Shop 
around. You’ll probably save hun- 
dreds. 

Diane and I had a council. I read 
her long passages from my books. 
I explained my distaste for paying 
over list, and ticked off all the 
other fine cars that would be 

Continued on following page 
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Suites from 200 Square Feet 
to 1,000 Square Feet 
Available Immediately 
Reserved Garage Parking 

Brokers Protected — 


Call 924-7027 


Deadline for March Advertising: | ; 
Tuesday, February 17 4 
& 


Call 609-452-0038 
(Delivery Date: February 25) 


For You, a Different Deal 


Two guys who used to be on the other side 
Jump the fence and promise a better price 


ey, have these guys 
got a deal for you. 

Okay, in the midst of all this talk 
about car salesmen, we just 
couldn’t resist a little car lot 
bravado. In fact, however, these 
two founders of Princeton Auto 
Consultants and Leasing used to be 
car dealers and that kind of fast 
talking, they say, is what prompt- 
ed them to start their new service, 


which is aimed at helping in- 
dividuals and especially com- 
panies cut through the red tape and 
high prices when buying or leasing 
cars. 

Bob Cherry, who used to own a 
Ford dealership in Netcong, says 
that ‘“‘our whole concept is that 
most people have gone through at 
least one bad experience with a car 
dealer. We take that away. We can 


do the whole thing for them.” 

A deal in the works right now, he 
says, is an 18-car lease for a large 
law firm in the area. Part of the 
Princeton Auto Consultants pro- 
posal is a service contract that 
would cost $26 per car per month. 
For that the company will be 
responsible for picking up the cars 
and taking them in for service. 
Busy professionals, the company 


“4 Continued from preceding page 


superb alternates. 

The next Tuesday we got into the 
Accord and headed south. The 
burgundy Civic would be ours. 

But our trials were not yet over. 
Bernie was there to write the deal, 
but first we had to talk to Russ 
Meyers, the business manager. 
Finally a guy who looked like a car 
salesman. Thinning hair, ill-fitting 
suit, beer gut. 

Diane and I were guided into his 
cubicle, and sat down in front of his 
desk, dominated by a IBM-PC 
clone. He felt us out with a few 
leading questions, discovered we 


were one of the miniscule percen- . 


tage of customers who pay cash, 
and said he’d like to work 
something up for us. 

“‘Let’s say you borrow $9,000 at 
9.9,” he began, punching on the 
keyboard. ‘‘Let’s call it 48 months 
with an inflation rate of 2 percent 
and a tax bracket of 30 percent. A 
savings rate, not very high, at 7 
percent. That would give you $2,898 
interest paid on deposit over four 
years. Interest on the loan would 
be $1,935, with a gross income of 
$962. And that’s just using $9,000 
financing. Income tax effect would 
take another $288 out of that, plus 
$51 for inflationary effect for a net 
of $622, and that’s with only 7 per- 
cent savings rate. If what happens 
which I think will happen, and sav- 
ings rates rise to, say 9 percent 
your earnings over the loan would 
jump to $1,258. That’s what we 
got.” 

I noticed that Diane had a slight- 
ly glazed look in her eyes. 

“How "bout printing me up a 
copy of that,” I said. 

Russ looked a little nervous. 

“No can do. This program just 
doesn’t have a print function.”’ 


_ “Teannot recommend them too highly...” 


We told him we were determined 
to pay cash. I didn’t want to to get 
into the fact that his little program 
didn’t take into account the sales 
tax deduction that would no longer 
be applicable in 1987, the fact that 
his inflationary rate of 2 percent 
was more than optimistic, and that 
his tax brackets were unadjusted 
to the new tax code. 

‘‘Well, no matter how you cut the 
cake the buyer protection plan is 
something you really should have. 
I'll point out a couple of reasons 
why.” 

I noticed Diane was checking her 
watch. 

We passed on the buyer protec- 
tion plan. 

Russ then told us about 
something he described as no less 
than an amazing breakthrough in 
technology: a teflon paint sealant. 

“TI know this sounds crazy,’’ he 
said. ‘“‘But a friend of mine, he’s in 
this business, went out and painted 
his boat with this stuff, and damn if 
it didn’t really increase the speed. 
What happens is that it totally 
seals and impregnates every pore. 
You get this put on, throw a rag on 
your car, and it just sort of glides 
off. And it’s got Dupont’s name on 
it and you know darn well they’re 
not going to put their name on it 
if it isn’t good.”’ 

It was getting past 7 and my 
stomach rumbled. 

“And the two areas that go 
together are the sealant and the 
rust-proofing. One takes care of 
the outside, and the other takes 
care of the inside. If there happen- 
ed to be.a piece of metal that had 
even a little air leak, a pinhole, 
that you might not experience. 
That would fill from both the inside 
and the outside, and would really 
take care of the job. That’s 


primarily what it would do. You 
see, rust always starts from the in- 
side. There’s dead air in the car, 
and as the air temperature rises, it 
causes condensation, water you 
never see. It takes time, but the 
rust starts in there. The only way 
you’re going to cure it is cut out the 
whole piece of metal and blaze new 
metal in there and refinish it. It’s a 
metal cancer, really. That’s exact- 
ly what it is.”’ 

An hour later Bernie finished the 
required Honda checklist, plas- 
tered an inspection sticker in the 
window and handed over the keys. 

As I followed Diane in her new 
car out of the parking lot, I could 
understand Alan Barr’s sense of 
relief — relief heavy with a queasy 
feeling that all the books, all the 
haggling and negotiations, all the 
calls, diatribes, Consumer Reports 
and computer print-outs had not 
been enough. 

It was enough to make you write 
a letter. Or even an article. * 


QUESTION: 


Who wants to reduce 
Accounts Receivable 
and increase cash flow? 


ANSWER: 


Every SMART business- 
man (That's what makes 
Safeguard’s accounts 
receivable system so 


valuable) 


‘Advertising has been a key factor in the enormous 
growth of the Flemington Fur Company. A coordi- 
nated program of newspaper, magazine, radio and 
television advertising, plus an intelligent public 
relations effort, has brought Flemington Fur to the 
number one position in its industry. 


Yes, by using Safeguard’s 
‘““one-write’’ accounts 
receivable system with the 
“built-in” aged trial balance, 
you can increase your cash 
flow as much as 30%. Equally 
important, you'll be reducing 
your paperwork at the same 
time! Get more information 
about the business systems 
recommended by accountants. 


For the past 15 years, Princeton Partners has been the 
dominant force in the creation and direction of our 
advertising strategy, and I cannot recommend them 
too highly to anyone seeking an innovative and 
reliable advertising agency.” 


We understand marketing problems like yours. Call 
Cathy Mathis or Jim Lewis at (609) 924-3749. 


Jim Cramer 

Distributor Safeguard 

Business Forms 

48 Main Street 

Kingston, NJ 08528 
609-924-2465 


PRINCETON PARTNERS, INC. 


245 Nassau Street * Princeton, New Jersey 08540 
609-924-3749 


ADVERTISING + PUBLIC RELATIONS - 


MARKETING + SALES PROMOTION 
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Wheels: Cherry, /eft, : 
and locca know the 
dealers’ odds. 


argues, don’t want to spend their 
days at the car dealer for a 10,000 
mile check-up. 

And women, Cherry says, really 
do get less respect in some auto 
showrooms. “I have a dear friend 
who is an executive at Johnson & 
Johnson. She walked into a 
showroom and the salesman told 
her that if she was really in- 
terested in a car she should come 
back with her husband.”’ 


Cherry says ‘‘we can do anything» 


cheaper than the individual’’ and 
he invites anyone shopping around 
for a new or used car to check them 


out for a price. Surcharges on Hon- 
das and other hot selling cars such 
as the Toyota Camry, Nissan Stan- 
za GLE, some Volvos, and the 


Princeton Auto Consultants 
& Leasing Inc., Princeton 
Ridge, 1041 Route 1, Princeton 
(609-452-0309). Principals: 
Nick Iocca, Bob Cherry. 


Acura Legend, are unavoidable. 
But Cherry says that dealer 
margins are so high that he can 
sell a car to you for less than what 
the dealer would charge but high 
enough to make some money 
himself. : 

How can Princeton Auto Con- 
sultants do it? In part by knowing 
the ins and outs of the dealerships 


and in part by channeling business 
to the most reasonable dealers 
they can find. 

The company, which opened its 
doors last September in the 
Princeton Ridge office building 
just south of the Ramada on Route 
1, can do even better on leasing 
deals. ‘‘We can usually work from 
a price that’s about a $1,000 less 
than the dealer,”’ says Cherry. (On 
a typical lease you can figure that 
payments are about $24 a month 
less for every $1,000 reduction in 
price.) ‘‘Then most dealers work 
with only one financing source. We 
have about six different places.’ 

Leasing, says Nick Iocca, 
formerly an accountant with the 
North American headquarters of 
Mercedes Benz and with several 
other domestic dealerships, is in- 
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Public 


Inc. 


Private Sessions 
or 
Seminars 


creasingly the concern of the cor- 
porate customer. ‘‘More and more 
companies are using the company 
car as a perk,” he says. ‘“‘They’re 
typically leasing something that 
retails for $13 to $15,000. They have 
to be competitive.”’ 

Iocca adds that the only time 
Princeton Auto Consultants “may 
not be able to compete is when the 
factories are offering special 


NEED TO BE 
MORE EFFECTIVE 
IN PRESENTATIONS 
MEETINGS? 
INTERVIEWS? 
... OR 
WITH YOUR EXECUTIVE IMAGE? 


Presentations 


Sallie Goodman, speech consultant 


(609) 921-0011 


141 Fairway Drive, Princeton NJ 08540 
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Watch improvement 
on 
Video Tape 
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financing incentives, like the 2.8 or 


2.9 percent that GM recently had. 
But if you look at the fine print, 
you'll find that the hot selling 
models usually don’t qualify.” 
Hey, there are deals, and there 
are deals. — Richard K. Rein 


For more listings of new 
businesses, please turn the page. 


Built-in Color 
Capability 
(No expensive 
cards to buy) 


Full IBM PC 
Compatibility 
(At a Kaypro 
price) 


$1995 


768KB of RAM 
(That’s three times the 
standard of most others) 


THE KAYPRO 16¢. 


20 MB Hard Drive 
(A-whopping 10,000 
pages of storage) 

/ 


Drive 
my of storage) 
Eight Free 


Software 
Packages 


IBM PC-style 
Keyboard 


Trademarks: 1BM, International Business Machines 


Floppy Disk 


(With 360KB 


THE SIMPLE SOLUTION. 


Look into the American-made KAYPRO 16E. 
It’s the rugged portable with IBM compatibility, 
20 million bytes of internal storage, and standard 
features that other companies consider options. 
Come in today and see what the 
KAYPRO 16e has in it for you. zesF22s6 


with 8.0 MHz. 


Triple the memory 
of most PC compati- 
bles with 768KB RAM. 


Get both IBM video 
standards, Hercules, 
plus...with the 
Kaypro standard video 
board and monitor, 
you'll get the best 

in software viewing 
compatibility. ' 


Cc VAQUUUUUUUUUUUUUUUEANTETAAAHAAAN 


System expansion 
is a snap. With six 
available slots, the ome (a 6 68 
KAYPRO PC is ready Ping emtytyyty 
for anything ~ net- Ber 
working, modems, 
extra memory — you 
name it. 


Kaypro Introduces 
Non-Obsolescence 


Three times faster 
with dual speed pro- 
cessing. Zip along at 
4.77 MHz - or zoom 


Standard 12” dual- 
video monochrome 
monitor for perfect 
text and high- 


o_o SA 


resolution graphics. 


Dual IBM- 
compatible floppy 
disk drives, or slide 

in the drive of your 
choice. 


\ Hard-drive 
\ expandability 
; is easy. 


Eight free 
software 


applications 
to meet all your 
business needs. 


Detachable 


_) IBM PC AT-style 


$1445 


Kaypro's new ‘‘Snap-in’’ technology lets you exchange or update all vital system components in seconds. 


C 


omputer technology changes with lightning speed. In the time 
it takes to read this, there will be dozens of new products on the 
market that make their predecessors obsolete. With that in mind, 
we'd like to give you a bit of good news. The fully IBM PC/XT 
compatible KAYPRO PC has been designed to eliminate computer 
obsolescence. It’s a snap to update all vital system components - 
right down to the system's microprocessor. The American-made 
KAYPRO PC just may be the last computer you'll ever need. 


Trademarks: IBM AT and XT, International Business Machines; 
Hercules, Hercules Computer Technology 


innovators of Electronic Products for Over 34 Years 


keyboard - with 
security keylock. 


BYE 


CORPORATION 


MICROCON 


Computer and Software Center 


In the Quakerbridge Mall 


Lawrenceville, N.J. 08648 


155 Quakerbridge Mall 


—- 
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A Security System, Tailored 
To Fit Your Needs 


Hamilton Security System will customize a security system to fit 
your needs. Whether you are interested in maximum protection, 
state-of-the-art Central Station Monitoring, or a basic package, 
we can install a system to fit your needs...at a price that is 


affordable. 


INTERIOR MONITOR/DETECTOR SMOKE DETECTORS 


a 
ay 


aa | 


Wengen 


CONCEALED CONTACTS 
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FEELSAFE veater 


Come to Coleman 
for Leasing 


HAMILTON SECURITY SYSTEMS, INC. 
98 Line Road 
TRENTON. NJ 08690 
(609) 587-8970 


N 


Munchkins ’n’ Marketing 


The U.S. 1 new business parade continues 
With day care, finally, and business care, too 


oddlers carrying teddy 


‘bears to the company cafeteria 


would be an unexpected sight in 
most office buildings, but at the 
Carnegie Center such youthful in- 
trusions are part of the overall 
plan. The Carnegie Family Center 
opened child care facilities on 
December 1, and, already near 
capacity, it has become an integral 
part of the business environment, a 
benefit for both parents and their 
children. 

Under the auspices of Family 
Resource Centers Inc., Kornberg 
and Nandis set up the facility at the 
invitation of the Carnegie Center’s 
Alan Landis, The 6,500-square foot 


on 1987 Oldsmobiles 


all following models equipped with 


center was built to their specifica- 
tions, with six classrooms (each 
with a toilet), a multi-purpose 
room, a skylit atrium for story- 
telling, three outdoor play areas, 


Carnegie Family Center, 
Carnegie Drive (609-520-9113). 
Founders: Jeffra Nandan and 
Margaret Kornberg. 


and a kitchen for preparing hot 
lunches. (Excursions to the cor- 
porate cafeterias in nearby 
buildings are an educational treat, 
not part of the daily schedule. ) 


Power Steering, Power Brakes, Automatic Transmission and Air Conditioning 


98 REGENCY BROUGHAM 


4 DR 

VIN 329337 

6 CYLS 

MSRP $19,880 


MO. PAYMENT $277.46 


CIERA 
LS 4DR 
VIN 301465 
4 CYLS 


MSRP $12,835 


88 DELTA ROYALE 


4 DR 

VIN 806810 

6 CYLS 

MSRP $15,002 


mo. payment $202.13 


CUTLASS SUPREME 


2 DR COUPE 
VIN 311215 
MSRP $14,014 


MO. PAYMENT $ 


182.14 


CUSTOM CRUISER 


STATION WAGON 
VIN 000201 

8 CYLS 

MSRP $17,337 


_ MO. PAYMENT $239.17 


98 REGENCY 


4 DR 

VIN 329337 

6 CYLS 

MSRP $19,198 


Mo. PAYMENT $267.19 | 


CALAIS 

4 DR 

VIN 239517 

4 CYLS 

MSRP $11,734 


mo. PAYMENT $151.92 


* PAYMENTS BASED ON TOTAL OF 60 MONTHLY PAYMENTS 


* PAYMENT REQUIRED AT BEGINNING OF LEASE INCLUDES FIRST PAYMENT PLUS REFUNDABLE SECURITY 


DEPOSIT (ONE MO. PAYMENT PLUS $100) PLUS $2,000 DOWN PAYMENT 
OR TRADE AND $100 END-OF-LEASE PROCESSING FEE. 

* SUBJECT TO CREDIT APPROVAL 
* PRICES INCLUDE DEALER PREP AND FREIGHT, EXCLUDE TAXES AND TAGS 
* OPTION TO BUY AVAILABLE AT EXTRA COST 


-COLEMAN 


Open Monday-Thursday 9-9, Friday & Saturday 9-5 


OLDSMOBILE 
1710 N. Olden Avenue 
Ewing Township * 883-2800 


SUBARU 
1721 N. Olden Avenue 
Ewing Township + 771-1611 


YUGO 


1710 N. Olden Avenue 
Ewing Township +» 883-2800 


“Because of Alan’s foresight, the 
Carnegie Center companies feel a 
closeness, we’re ‘their child care’”’ 
explains Margaret Kornberg. 

“One of the nicest things that I’m 
hearing is that parents and their 
children are not isolated from real 
life.’”’ 

They pay what Kornberg terms 
“a fair rent’? but remain a non- 
profit organization. ‘There is no 
big money in child care,”’ suggests 
Kornberg. Experienced, certified 
teachers receive $7 or $8 per hour 
and mothers serving as aides earn 
$3.50 to $5. The most expensive 
rate, for the tiny baby who stays 
for only a short time and requires 
an adult-child ratio of one to three, 
is just $2.28 per hour. 

Years of experience have pre- 
pared Nandan and Kornberg for 
just about any problem. Ten years 
ago, as the Family Resource 
Center, they established a paren- 
ting program, so that mothers 
could bring their babies to a rich 
play environment that they set up 
at the Princeton United Methodist 
Church and enjoy each other’s 
company while they also had child- 
centered discussions and work- 
shops. 

Then they set up a child care 
center, Lawrence Day School, at 48 
Carter Road, that welcomes 65 to 


Our new business list over- 
floweth. It will continue in 
next month’s issue. 


70 children a day. 

With this background, they are 
committed to a role of supporting 
families, and their policies are bas- 
ed on both psychology and com- 
mon sense. For instance, the 
center can cope with the usual run 
of runny noses, but ‘‘when children 
are ill, if they have a 101-degree 
temperature or a rash we can’t 
identify, they must go home,”’ says 
Kornberg. 

The teachers also expect to 
cope with the inevitable tearful 
goodbyes. ‘“‘Tears are a part of 
life; it’s the way children com- 
municate.”’ 

Do the parents get upset when 
the baby starts to bawl? Of course, 
says Kornberg, who, in addition to 
early childhood training at Mills 
College of Education, has children 
of her own, ages 12 and 9. Nandan 
also has two children. 

“When a baby is in distress, 
that’s what you are supposed to do 
— get upset. I would be 
concerned if a child neues a 
What is happening in that family 
that there is no attachment to the 
parent? What’s important is not 
that the child is crying, but how 
you handle it.”’ 

The very location of the center, 
close to the workplace, contributes 
to a soothing atmosphere in the 
morning. “The tone of this building 
is so different from our facility in 
Lawrence, which has a rural at- 
mosphere,’’ she suggests. At 
Carnegie, ‘‘more fathers are stay- 
ing around,’’ notes Kornberg. 
“You see a real calmness that car- 
ries over to the children.” The 
parents ‘‘feel they aren’t goi 
be late for work, they don't won) 7 
get back in the car and rush up 
Route 1.”’ — Barbara Fox 


Gail Eagle Associates, 3 
Brunswick 


Rosemary Road, East 
(201-390-1273). Owner: Gail Eagle. 


The address may seem far away, 
but the name is one familiar to the 
Princeton Business - 
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Drop Off Time: 
Broker Victor Murray 
Chauffers son 
Douglas to the 
Carnegie center. 


visible vice-president of sales for 
Community Pride Publications, 
the company tha orchestrates 
various the phonebooks and 
guides. Recently she left to test her 
wings in the consulting business. 

“While the consulting was going 
very well, I couldn’t get rid of the 
publishing instinct,” says Eagle. 
While doing research for a client, 
she discovered that 30 percent of 
the area population is under the 
age of 18, a proportion that is 
slightly higher than the national 
average. She also discovered that 
more than 50 percent of area 
families are two-income_ house- 
holds; the parents probably don’t 
have time to network or locate ser- 
vices in a new neighborhood. 

So Eagle soon will publish the 
first edition of the quarterly 
“Family Guide for Parents and 
Kids’’ in 64-page digest size, a com- 
bination directory and reference 
guide for Central New Jersey. ‘‘As 
a working mother,” says Eagle, 43, 
“‘T have personally experienced the 
frustration of a lack of informa- 
tion. I welcome a useful resource 
guide.”’ 


West Windsor Day School, 173 . 


North Post Road (609-275-9379). 
Owner: Irene Daab. 


After years of planning, Daab 
and her husband, a builder, sunk 
$250,000 into a brick ranch home 
near the train station and turned it 
into a sparkling-bright day center, 
complete with 4,200 square feet of 
fenced yard on 2% acres, plus 
three classrooms (each with a 
toilet and outside entrance) and a 


QQ 


lunch area for a capacity of 40 
children. Daab says she is “trying 
to create the best possible facility 
for a child.” 

With red-and-white checkered 
floors, primary colors in the fur- 
nishings, and white walls for 
displaying youthful artwork, it’s 
also ‘‘one of the most colorful en- 
vironments you’ll ever see.’’ 

The hours — 7:30 a.m. to 6:30 
p.m. are appropriate for com- 
muters, and the day school has 
enrolled 16 children, ages 3 months 
to 5 years. In fact, the slots for 
babies up to 18 months are filled. 
The flat fee is $100 per week, no 
matter what the age, with no addi- 
tional charge for extended hours. 

The director and head teacher 
have early childhood certification, 
and there are two assistants. Daab 
says that the drop-offs and pick- 
ups are made “‘mostly by mothers. 
Most of them are older, career- 
oriented, pretty sure of what they 
want to be doing.’’ Many work at 
the Forrestal Center. 


Synthetic Imagery, 13 Roszel 
Road (609-520-9177). President: 
Pat Corbitt. 


Did you ever wonder how those 
crazy images come jumping out of 
your television screen at the begin- 
ning of a show? How a football gets 
kicked by some guy and then gets 
transformed into a window on the 
screen, filled with some commer- 
cial message? 

Those kinds of things are done at 
Synthetic Imagery. Pat Corbitt is a 


Force Il’s Lauretta 
daCruz watches son 
Michael make a new 
friend at Carnegie. 


veteran of 20 years as a television 
producer and director, with a con- 
centration in sports coverage. The 
company, equipped with the latest 
computerized equipment that 
makes this video magic possible, 
creates the graphics for the weekly 
network bowling show and for the 
Mizlou network sports coverage. It 
also creates graphic backdrops 
and openers for commercials 
(American Express just came in 
with one) and for corporate video 
productions. 

‘‘People come in with a 
storyboard and sometimes we will 
create something right on the com- 
puter,’’ says Ruth Krakosky of the 
firm, which moved to Princeton 
from Old Bridge in October. 

The computers get billed out for 


CALL 
US 


intenor 


Workplaces 


office furniture, systems and service 


350 Alexander Rd., Princeton, NJ 06540 


609-924-4555 


as much as $350 an hour, but you 
don’t always need to spend a for- 
tune to get results. ‘“‘We have had 
people come in with high school 
reunion videotapes and we have 
created graphics for them. Com- 
panies sometimes want charts or 
backgrounds for their videotapes 
so that people aren’t always look- 
ing at a talking head,’ says 
Krakosky. 


Epsilon Production Studios, C-10 
Carver Place, Lawrenceville (609- 
895-0833). Senior producer: Jim 
Kelly. 


Okay, take that aforementioned 
videotape of the retirement dinner 
or high school reunion. You got 
Synthetic Imagery to enhance the 
visual presentation. Now you want 
some decent audio. Epsilon can 
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help you, provided you’re willing to 
pay for what amounts to an 
original song being written, 
scored, and performed just for 
your own use. 

Epsilon, headed by Kelly, a com- 
poser and performer who studied 
at the New England Conservatory 
of Music, caters to the corporate 
market, providing film and video 
scoring, audio-visual, multi-image 
sound tracks, and creating jingles 
and music videos. The theme song 
for WMMR in Philadelphia is an 
Epsilon production. 

Vice president Linda H. Araz 
says the company can produce 
anything from an orchestral sound 
to computerized instruments. But 
all of it is original (‘‘custom fit to 
your visual’’) and hence not cheap. 
Composing, scoring, and perform- 
ing an original sound track for that 
retirement video might cost $1,500 
or more, Araz estimates. 

Continued on following page © 


Many issues have been raised concerning radon and its 
implications. Radon Detection Services, Inc. (RDS) a pioneer and 
leader in the radon industry offers a complete testing, assessment 
and mitigation planning service. Our staff radiation physicists 
have over 22 years of experience in radiation measurement and 
protection. RDS is an active participant in EPA administered 
measurement proficiency tests and uses only EPA designed 
protocals for testing procedures. 


— Serving the CORPORATE sector by protecting the employer 
from potential liability. 


— Serving the Employee by protecting his health in the workplace. 


— Serving the REAL ESTATE industry by providing radon tests for 
buyers and sellers. 


— Serving the Homeowner by providing a healthy environment and 
peace of mind. 


Radon Detection Services: a founder and charter member of the 
American Association of Radon Scientists and Technologists has 
spoken before the legal profession, governmental organizations 
and the scientific community on radon and its far reaching 
ramifications to corporations, realtors and the private citizen. 


Please feel free to contact us, we will be happy to discuss our 
educational program with you. 


DETECTION 
SERVICES, INC. 


P.O. Box 419 
Ringoes, N.J. 08551 


201-788-3080 
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The Princeton Area’s Finest — 
| Value in Office Accommodation... 


14,444 Square Foot Office Building 


Available for Lease In Research Park 
e Princeton Address .. Phone 
e Abundant Parking 
e Flexible Office Layout 


e Corporate Identity 
Sign On Building 
e Available Immediately 


A rare opportunity to join the more than seventy businesses at 
Research Park in a building designed to be your corporate home. 


MARK HILL (609) 921-6060 
Office Space from 1,000 sq. ft. available 


Research Park 
@ Brokers Protected @ 


JOSEPH H. 


VIA SLEN 


a pe 


The Professional Center at Hamilton 


The latest trend in office design. 36 unit office condominium only minutes east of the Rte. 1 Corridor. 


eg ak ra = we. A = COR : - i od 5 ess PEN ae Ky eos a es 
a‘ = ve * ig hee, Oe sf 4 


Easy access to Interstate 95, 195, and 295. Nearing completion. Project is designed specifically for 
medical occupancy, consisting of units ranging from 1182 square feet to 1628 square feet. Lease 

with option to buy unit available. Each office features private entrance. Ample parking throughout. 

Located on Klockner Road between Whitehorse-Mercerville Road and Whitehorse-Hamilton Square 


Road. For information on price and financing contact: 
Joseph H. Martin Realty Co. 


Member 
Mercer County 
Multiple Listing Service 


A Subsidiary of: 
MARTIN - BENNER - PINTINALLI 
Appraisal and Real Fstate Co 


134 Franklin Corner Road, Lawrenceville, N.J. 08648 
609-896-2245 


REALIOR® 


Diners’ Dreams 


Bobby V's opens in the ‘Burg 
A whiz kid opens Button Down 


ey will remember this place 
as the old H.T. MacDoogal’s 
restaurant, the yuppie-oriented 
theme restaurant that was owned 
improbably but really by the 
Campbell Soup Company. After a 
few years even Campbell’s began 
to realize how improbable it was, 
and the soup giant decided to sell 
this nightclub-dining spot and 
several similar ones that the com- 
pany had opened since 1980. 

In stepped a scrub-faced young 
man by the name of Bob Levy, 24 
years old and just two years out of 


EU INTE DEES RIM 
Button Down Cafe, 4160 Qua- 
kerbridge Road, Lawrence- 


ville (609-799-3335). Owner: 
Bob Levy. 
a le | 


Stanford, where he had been a suc- 
cessful student entrepreneur runn- 
ing a company that rented rubber 
rafts to students and then catered 
huge parties in the style of a real 
yacht club. 

Levy had never owned a 
restaurant before, no one in his 
family, from Philadelphia, knew 
anything about the restaurant 
business, but when he graduated 
from Stanford in 1984 he was intent 
on plunging into the business. He 
spent the first two years trying to 
line up a property and ‘‘got thrown 
out of a lot of offices by people who 
said you’ll never make it.” 

Last year, financed with the 
usual help from family and friends 
as well as some bank money, and 
in partnership with an equally 
scrub-faced graduate of the Cor- 
nell hotel school, Levy bought Mac- 
Doogal’s. All in all, it might have 
seemed as improbable as Camp- 
bell’s Soup. 

The surprise is that you walk 
away from Levy’s establishment 
believing that he will make it. The 
partner is gone (‘it’s a long 
story,’’ says Levy), the gimmicks 
that characterized MacDoogal’s 
are gone (replaced by a salad bar 
and a buffet table that allows you 
to fill up at a reasonable price even 
at lunch), and Levy seems to have 
a clear vision of what he wants to 
do with the place. 

“We came in trying to position 


Buttoned Down: 
Hostess Tracey Prior 
greets you at what 
used to be H. T. 
MacDoogal’s. New 
owner Bob Levy says 
you might even want 
to have a business 
seminar there. 


ourselves well above the theme 
restaurants in the area,” he says. 
“We don’t want a lot of crap all 
over the walls, Basically this is a 
simple nice place to go with live 
entertainment five nights a week.” 

During the day he hopes to com- 
pete with area hotels for small 
seminars and business meetings. 
“A small company planning a 
meeting for 20 to 30 people doesn’t 
want to throw away $400 or so just 
for the meeting room,” Levy 
figures. “I can do a full-day 
seminar here with no room charge. 
I’ve got a stage that folds out of a 
wall, audio-visual equipment. I’ll 
do the coffee and pastries in the 
morning, a break at 10, lunch — ob- 
viously, and then at happy hour the 
first drink is on me. The company 
only pays for the food and 
service.” 

Levy says that the Button Down 
already is grossing $36,000 a week 
and that he is ready to move into 
his second property: the old Valley 
Green Inn in Philadelphia’s Fair- 
mount Park. The city owns it; 
Levy won the chance to operate it. 
“TI believe I can make it into 
Philadelphia’s version of Tavern 
on the Green,”’ he says. 

‘“‘Basically,’’ he continues, ‘I’m 
looking at any unique 
opportunity.’’ That was the case at 
MacDoogal’s. ‘“‘Campbell’s was 
dumping it and we got a fantastic 
deal.”’ 


f you’re a person who goes 
out to eat a lot, at some time you 
have .probably said, ‘‘Gee, 
wouldn’t it be nice to have a 
restaurant that was a combination 
of good food, good service, and nice 
ambiance?”’ 

Lou Guida and his wife, Rose, do 
go out to eat a lot, and they used to 
talk just like that. The difference 
between them and the rest of us is 
that they did something about it. 
Along with Bobby Vitella, the 
former maitre d’ at Crecco’s in the 
Chambersburg section of Trenton, 
the Guidas have created Bobby 
V’s, the ’Burg’s newest restaurant. 

Bobby V’s may also be the 
*Burg’s most ambitious res- 
taurant, which is what you might 
expect when one of the principals 
behind it is Lou Guida. A Yardley 
resident, Guida is a legend on the 
area business scene. 

A high school dropout from 
Jersey City, Guida owned and 
operated a car wash before he 
started with Merrill Lynch as a 
broker in 1967. He advanced to 
become manager of the Trenton 
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Bobby V & Co: 
Vitella, background, 
has teamed with Lou 
and Rose Guida in 

Chambersburg. 


(now Franklin Corner oad) office 
and made that location the fourth- 
ranked Merrill office in the coun- 
try. 

Meanwhile he dabbled in 
harness racing as a tax shelter and 
ended up making millions. He has 
owned, bred, or managed the four 
fastest horses in harness racing 


Bobby V’s, 6060 Chestnut Ave- 
nue, Trenton (609-392-1500). 
Owners: Lou and Rose Guida 
and Bobby Vitella. 


history: Niatross, Nihilator, 
Barberry Spur, and Forrest Skip- 
per. 

A few years ago Guida struck a 
deal with Leonard Tose, owner of 
the Philadelphia Eagles, to pur- 
chase that National Football 
League iranchise for $43 million. 
Tose’s daughter stepped in at the 
last minute and cancelled the deal 
— Guida was paid a $2 million kill 
fee. 

So, when Guida muses that it 
would be nice to have a truly fine 
restaurant nearby, he can do more 
than just dream about it. Guida 
purchased the old Trionfetti’s 
restaurant at corner of Chestnut 


The 


Street and Roebling Avenue in 
Chambersburg. What was intend- 
ed to be a renovation turned into 
major reconstruction, at a cost 
that was about $1 million over the 
anticipated budget. The work in- 
cluded expansion of the old 
restaurant into an adjoining row 
house that Guida purchased along 
with the restaurant. 

The new owner also picked up a 
lot a half a block away that now 
can handle valet parking for more 
than 100 cars. No customers at 
Bobby V’s have to hassle with 
parking on the crowded ’Burg 
streets. 

Overseeing the food operation is 
Vitella, the man for whom the 
restaurant is named and a friend of 
the Guidas from his days at Crec- 
co’s, another premier restaurant 
in the Chambersburg section. Like 
many others who worked in a 
restaurant, he had had the dream 
of someday having his own place. 

Working in the upstairs office is 
Rose Guida, along with two of the 
three Guida children (Mark is a 
stock broker at Merrill Lynch, 
Jayme is a Lehigh graduate work- 
ing as assistant manager at Bobby 
V’s, and Cindy, the youngest at 20, 
is doing book work at the new 
restaurant). Rose, who says she 
never worked before in all the 
years of her marriage, now is on 
the job seven days a week. ‘‘I enjoy 
it,’’ she says, sounding like every 
housewife who has dreamed of 
entering an exciting new career 
after the children are raised. “I 
was getting a little bored,” she ad- 
mits. 

Continued on following page © 


“KELLY GIRL 
People 


When you come to KELLY, you've made the right 
move, because we’re the leader in the temporary help 
industry, employing over 450,000 people in the U.S., 
Canada and Europe. And as a Leader, we can offer you 


special benefits, including: 


¢ Training programs to improve your skills 
and learn new ones. 

¢ Top Pay Rates 

° Vacation Pay 

e KELLY ELITE 

¢ Courtesy Referral Network 


If you’re looking for long or short-term employment, KELLY Services 
could be your answer. No matter what your skills, from office clerical 
to light industrial, we have a job for you. 

Nobody puts temporaries to the test like KELLY! 


3131 Princeton Pike 
Building 2-C 
Lawrenceville, N.J. 
(609) 896-1010 


coe | SERVICES 


SERVING MERCER COUNTY 


Commercial ¢ Industrial ¢ Land 
Realtor Specialists 


Simone 


REALTY, INC. 


Parkside Professional Building 
1442 Parkside Avenue 
Trenton, New Jersey 08638 
Phone (609) 882-1105 


Individual Member 


oin In Our 


‘(Commencement 


‘ECX€IcIses 


Princeton Greens is celebrating the {= | if 
commencement of its full-scale _* &\ 
selling program—with the 


GRAND OPENING of its 
stunning model townhomes. 


But the only speeches you’ ll hear are the rave reviews of value- 
conscious home-seekers. And the ‘exercises’ here at Princeton 7. = 
Greens will be of a more pleasurable variety—tennis, jogging, \""4hX js ee 
and other inducements to fun and fitness, all yours with | ¥ 
Princeton Greens’ own private recreational facilities. 

There are a few exercises that won’t be included, however. 
Lawn-care and leaf-raking. Snow-shoveling and outdoor 
maintenance. They’l] all be handled by your Homeowners 
Association— whether you choose a single-family, private 
home or a condominium townhome. if ig 

But even though the public display of Princeton Greens’ —'|#f 
luxurious models is just commencing, you’d be wise to | 
remember that sales are already well-advanced. The quality of / \§) 
design and the outstanding value of its elegant townhomes and ( \ 
spacious private homes are so apparent that the entire first two Yi 
sections were sold without benefit of models! Which means there % 
may be very little time between commencement and the closing 
ceremonies! 

So don’t delay. Come see this peaceful, wooded enclave so 
close to all the attractions and conveniences of the Princeton area. Look over its exciting 
home designs, with such superb standard features as woodburning fireplaces, spacious 
decks, two-zone air conditioning, two-car garages, Andersen windows, ceramic-tiled 
foyers, beautiful landscaping, and a great deal more. And marvel at the values that 
make this the one place near Princeton where you can live this wisely. . .and this well! 


Three and four-bedroom private homes from ‘310,000. 
Two and three-bedroom townhomes from ‘227,500. _ 


PRINCETON 


Princeton, New Jersey 


% 


\ 


From the north, take Route | to Alexander Road; turn right for about 
1500 feet to Canal Point Blvd.; then turn left to the Sales Pavilion. 
From the South, take Route | to Alexander Road, turn left to Canal 
Point Blvd., then left again to the Sales Pavilion. 

Phone: (609) 452-0385. 


56° U.S. 1 — February, 1987 


“| NEVER REGRET 
BUYING THE VERY BEST’’ 


If this quote sums 
up your philosophy we have 
a property for you 


ASSOCIATES 
“REAL ESTATE; 


4 GAZEBO PLACE VILLAGE OF LOGAN SQUARE 
NEW HOPE, PENNSYLVANIA 18938 


(215) 862-3385 


10 gently rolling fenced acres and a residence which is the ultimate 
in quality and design — 4% baths, 5 stone fireplaces, random width 


Oak and quarry tile floors, +2" crown moldings, library with 
fireplace, 10’ ceilings, Corian counters in the kitchen and baths, 
master suite with fireplace, Jacuzzi, sauna, french doors, skylight, 
and cathedral ceiling — these are just a few of the ““EXPECTEDS” in 
this 6,000 sq. ft. farmhouse. Come see what your money can buy in 
Beautiful Bucks County, Pennsylvania. 

Call for complete details. $950,000 


§ Deadline for March Advertising: Call 609-452-0038 
3 Tuesda y, Febr uary 77 (Delivery Date: February 25) . 


Newest of the New 


“4 Continued from preceding page 


The Victor Company of Prince- 
ton, 101 College Road East, 
Princeton Forrestal Center 
(609-452-0610). Broker: Victor Mur- 
ray. 


For the past three and a half 
years Vic Murray has been a 
mainstay of the Oliver Realty of- 
fice in the Forrestal Center. As 
commercial real estate agencies 
go, Oliver had a plum deal in an 
otherwise difficult commercial 
market: a listing with Prudential 
to lease the many buildings Pru 
owns in the Forrestal Center. ‘‘My 
first deal was RCA Americom, 
130,000 square feet,’”’ says Murray. 
“Then came Dow Jones, 30,000 
square feet.” 

With deals like that happening, 
you have to wonder why Murray 
would strike out on his own. Ob- 
viously because he feels more big 
deals are possible. ‘“‘After more 
than three years here I am still 
very impressed with the market. 
There’s a great attention to detail 
and planning at places like the 
Carnegie Center and Forrestal. 
I’ve had other developers come in 
here and they concede that the 
calbre here is impressive com- 
pared to other parts of the country. 
You hear a lot about the vacancy 
rate but that also serves to attract 
people. The attention that has been 
given to Princeton is un- 
precedented. Now you will see the 
absorption reate picking up.” 

Even his home base, the For- 
restal Center, which had been in a 
lull, is now ‘“‘doing remarkably 
well,”’ says Murray. ‘‘There’s an 
undercurrent of subleasing going 
on.’’ Also the major companies are 
looking to Forrestal for possibly 
building their own offices. Siemens 
and American Reinsurance al- 


ready have announced major 
plans. Now, says Murray, 
‘another one is rumored to be look- 
ing at Forrestal to build 80,000 
square feet. This is the place to 
be.”’ 


Edison Venture Fund, 90 Nassau 
Street, Princeton (609-683-1900). 
Principals: James F. Mrazek and 
John H. Martinson: 


Princeton already is known as a 
breeding ground for start-up high 
tech ventures. Liposome, Cytogen, 
and American Biomaterials are 
three entries on our U.S. 1 Stock In- 
dex that support that claim. Not 
unrelated to these ventures are a 
handful of venture capital com- 
panies that help provide the seed 
money. 

Add another one to that club: 
The Edison Venture Fund started 
in September and already has 
made one major investment, in a 
Princeton-based firm called 
Photon Technology, which is in the 
midst of a public offering that 
would put it on the U.S. 1 Index 
along with Liposome, Cytogen, et 
al. 

The Princeton area is particular- 
ly ripe for start-up high tech ven- 
tures, says John Martinson, 
formerly with a venture group bas- 
ed in Saddle Brook, in part because 
of ‘“‘belt-tightening at places like 
RCA and Exxon. Some very 
talented people get an idea and 
then find that the company doesn’t 
want to pursue it. So they go ahead 
on their own.”’ 

Martinson and Mrazek, pre 
viously a senior vice president of 
Johnston Associates, another 
Princeton-based venture capital 
firm, want to help the budding en- 
trepreneur with financial support 
and also management expertise. 

‘Relatively few things fail from a 
technical point of view,’’ says Mar- 


TWELVE ROSZEL PARK 


OFFICE CONDOMINIUMS BY BALTZER 
FOR SALE OR LEASE ) 


Qa % 
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¢ Total Building 40,093 Sq. Ft. 
e Office Units from 200 Sa. Ft. 
e Winter ‘87 Occupancy 


12 ROSZEL ROAD 
PRINCETON, NEW JERSEY 08540 


¢ Prime Location in a Park Like Setting 


¢ Close, Convenient Access to U.S. Route One, 
Princeton Post Office, Hyatt Regency Hotel 


For Information, Call 


609 ©924¢7090 
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on the opening of its office 
at 
621 Alexander Road 
Princeton, N.J. 08540 
(609) 275-1410 


Old Nassau Title Agency, Inc. is an agent for 
Commonwealth Land Title Insurance Company. 


ZA 


tinson. ‘‘Most of the difficulties 
come from a failure to perceive 
what the customer really wants in 
a product. We help provide the skill 
to build a company.” For that 
reason, he adds, the firm is concen- 
trating its investments in firms 
within two hours or so of 
Princeton. ‘Besides our money 
these firms need our expertise,”’ 
says Martinson. ‘‘And we want to 
be close enough to monitor them.”’ 


BEE RRS: 
Impact, 210 Carnegie Center, 
Fourth Floor (609-987-9190). Prin- 


cipals: Alfred Fasola, Roger Bod- 
man, and Anthony P. Galli. 


Sharpen your pencil and get your 
scorecard out to follow the birth of 
this new business. It all began last 
spring when Bozell, Jacobs, Ke- 
nyon .. Eckhardt, the national 
public relations firm, opened a 
satellite office in the Carnegie 
Center. Tony Galli was in charge. 

Galli, who had been living in 
Westchester County and com- 
muting to Manhattan, moved to 
Princeton and discovered he ‘“‘lik- 
ed the place and liked the people. I 
thought I would like to stay here.”’ 
But about a half year later, while 
Galli was house hunting in town, 
the home office of Bozell summon- 
ed him back to New York. Galli 
and Bozell agreed to split the 
Princeton office and make it a 
separate venture, Galli’s venture. 

He took over the Bozell clients in 
Princeton, and continued to do 
business with a Bozell consultant, 
Impact, a government affairs and 
management consulting firm. ‘‘Bo- 
zell liked Impact because they 
knew their way around the state,”’ 
says Galli. Indeed, one of the Im- 
pact principals, Roger Bodman, is 
the former commissioner of 
transportation. Bodman’s wife, 
Noreen, was recently named direc- 
tor of travel and tourism for the 
state. 

Galli also liked Impact, and Im- 
pact liked him. “We complement 
each other,” he says. On January 1 
the two firms merged. Now about a 
dozen people work out of the 
Carnegie 210 office, handling ac- 
counts such as government rela- 
tions for New Jersey Bell and 
government marketing for Hon- 
eywell. 

If all this confuses you, contact 
Galli — his background, fortunate- 
ly, is public relations and while at 
Bozell in New York his accounts in- 
cluded the producers of 
television’s Knots Landing, Dallas, 
and Falcon Crest. Nothing at the 
Carnegie Center can be as com- 

= plicated as those shows — at least 
not from what we have seen. 
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Kinko’s, 33 Witherspoon Street 
(609-921-2679). Manager: Everett 
Petit. 


At last, a copy shop that is open 
on Sundays. One of 300 stores in a 
national chain that caters to col- 
lege students, Kinko’s lives up to 
its billing as a ‘“‘one-stop copy 
shop.’ You can rent typewriters, 
buy office supplies, do your own 


layout — even rent Macintosh 
computers ($6 an hour) with laser 
printers. . 


The price for copies — 7 cents 


per — is the same, no matter | 


whether they do them (on Kodak or 
Xerox equipment) or whether you 
do them on one of the four Xerox 
self-service machines. (By com- 
parison, Princeton Public Library 
charges 10 cents for self service 
and the Press Room, just around 
the corner on Tulane Street, 
charges 5 cents for self service and 
7 cents for staff-made copies.) 

One drawback is that until you 
reach an even 100 copies from the 
same original there are no dis- 
counts for quantities. After 100, 
they are half-price, and Petit will 
bid for large orders. 

Petit says the chain, founded by 
college students to serve college 
students, ‘‘has a serving attitude 
which is very rare.’’ Most stores 
are located opposite college cam- 
puses; the next-nearest is near 
Rutgers in New Brunswick. The 
Princeton store is the first on the 
East Coast to come equipped with 
rental computers. j 

Design assistance is sometimes 
available. ‘If someone is inept 
about setting up, we will help 
them,” assures Petit. Other ser- 
vices: enlargements, reductions, 
transparencies and overlays. 


Triangle Reprocenter, Carnegie 
Center 212, Suite 106 (609-987-8300). 
Branch manager: Michael Potash. 


A terrific view of the surroun- 
ding landscape can be had by all 
who bring their copy work to this, 
the 8th Triangle location. It offers 
high speed copying ‘n Xerox 
equipment, oversized copies (36 in- 
ches by any length), 8# by 14 inch 
Xerox enlargements, and same- 
day Cibachrome color prints and 
transparencies. 

According to Potash, you can 
transfer an opaque to translucent 
vellum, and from that produce 
blue lines and diazos. Also in the of- 
fice are facilities for the worldwide 
FAX system and Western Union. 


Continued on following page » 
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HENDERSON 
REALLY LOVES RENTALS 


SPECIAL THIS WEEK 
WINDSOR MILL: Two bedroom condominium in East Windsor. First 


floor immaculate! 


$775 | 


fireplace, kitchen, hardwood floors, walk to everything. 
eat-in kitchen and more. 

fireplace, hardwood floors, and much more! 

the expected amenities. 

basement storage and convenience. 


fireplaces, woods view, all amenities. 


PRINCETON BOROUGH: One bedroom 2nd floor apartment with marble | 
: $715 


- PRINCETON BOROUGH: Charming duplex with parking, two bedrooms, 
$750 

PRINCETON BOROUGH: One bedroom plus nursery/sitting room, marble 
$750 

PLAINSBORO TOWNSHIP CONDO: Two bedrooms, two baths, loft, and all 
$750 
PRINCETON BOROUGH: Three bedroom duplex with living room, kitchen 
$850 


MONTGOMERY WOODS: Two bedrooms, two and a half baths, two 
$1300 


OUR NEW PROPERTY MANAGEMENT DEPT. 


answer all of your rental needs. 


has loads to offer including the services of Amy Cheadle. She’ll take the 
headaches out of being a landlord. Call her today at 921-9300. Amy will 


JOHN T. 


CHENDERSON™ 


REALTORS 


Phone at any time 


33 Witherspoon Street, Princeton, New Jersey 08540 
921-9300 


U.S. 1 SUBSCRIPTION ORDER ~ 


CL) Yes, | would like a one-year mail subscription to U.S. 1. 
C) Enclosed is a check for $6.95 payable to U.S. 1. 

() Please call me to discuss free delivery to our office. 

_| Please call me to discuss advertising rates. 


Name 


Address Zip 


Telephone : : 


Mail to: U.S. 1, 870 Mapleton Road, Princeton 08540 
ee ee ee el 


‘tee 


* 
aye 


U.S. 1 — February, 1987 


The U.S. 1 Stock Market Report 


regional firm, based in Edison, 
that has 80 fulltime employees and 
more than a half dozen offices. 
With a separate division that 
handles records and document 
storage, the company appears to 


call us, you call Federal Express. 
If it was supposed to be there today 
you call us.”’ 

For that service you pay a 
premium, of course. A courier to 
California costs $135; sending 
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i | fi mons (formerly the Courtworks Mark Altenburg of the home office, willing to pay that freight to get 
OB Stime 3 § building), Lawrenceville (609- though it might as well stand for documents or filings to the FCC, 
pare g 987-8600. Office manager: Bill District of Columbia, since thatisa SEC, or similar agencies. 
a Merz. destination for many of the com- 
re : : : SiMe 
City State Zip ft pany’s messengers. ‘‘We do 
i Mail to: Marketing Director, Princeton Meadows, P.O. Box #279, Plainsboro, NJ 08536 i A new courier service is starting everything same day,” says Alten- Impact Percneinae caeeeadal 
Be sre secs se an es ns ee Soe OO ES RE LH oe es nl up in town, this one part of a burg. “If you have time you don’t Gp p,mons (formerly Courtworks) 


at Mercer Mall (609-896-1183). 
Owner: Guy James. 


No longer a franchisee, this 
youthful business prodigy intends 


Location, Price and Total Flexibility. 


3100 PRINCETON PIKE 
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Captures Your Idea of The Perfect Office Setting. 


Although its setting is park-like, 3100 Princeton Pike 
is less than 10 minutes from Princeton and Trenton 
and just 33 miles from Philadelphia. Routes !-95 and 
1-295 are immediately accessible and Routes 1, 
206, and 33 are within minutes of your front door. 
You'll have direct connections to the New Jersey and 
Pennsylvania Turnpikes and nearby Princton offers 
Amtrak service for your convenience. New York is 
only 59 miles away and Washington 176. Princeton 


| 


and Mercer County Airports offer corporate aviation 
services and International Airports at Newark and 


A CORPORATE 
HEADQUARTERS AREA PLUS 


FINISHED INTERIOR 
PACKAGES ON OFFICES AS 

SMALL AS 900 SQ. FT.! 

© Two of four 18,000 sq. ft buildings 
occupied 

° Third building 60% occupied 


© Fourth Building ready for occupancy 
Fall, 1987 


_® Expansion options to 24,000 sq. ft. 


® Complete interiors built to suit your 
specific needs 


® Energy-efficient design 
© Flexible leasing terms 


® Immediate access to Routes 95, 295 

' and minutes from Rts. 1, 206, and 33 

_ © Corporate neighbors include IBM, Lenox, 
| DeLavat; Merrill Lynch, Princeton 

_ | - University Press, Union Camp and 
American Reliance 


3100 Princeton Pixe, Lawrenceville, NJ 


Conveniently nestled in a 7.5 acre park-like 
setting, this unique office site boasts 
individualized attention to interior details so 
you can incorporate your own concepts for 
the perfect office atmosphere. This 
owner/developer will go to extraordinary 
lengths to accommodate your company’s 
interior space requirements. 


3100 Princeton Pike is strategically 
positioned to give your company access to 
an abundance of research talent and an 
excellent white collar work force. 


Third Building Available Now 


For Further Information 
and Inspection, Contact: 


Michael Keiner 
(609) 771-1237 


BROKERS INQUIRIES WELCOME 
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Philadelphia are within an hour’s drive from the office. 


PRINCETON 


U.S. 1 — February, 1987 


59 


Mortgage Rate Update 
Rate Points Fee Change 
Amerifederal : 8% 3 $250 np 
Citicorp 9.375 2% $350 b 
Cenlar 8.5 3 $295 os 
Foster Mortgage 8.5 2%. $275 . 
Franklin State Bank 9 2.5 $350 - 
Globe Mortgage 9.6 none $325 ~ 
GMAC Mortgage 8.875 3 $275 ° 
Howard Savings Bank 9.5 2h $300 , 
Merrill Lynch 8.875 1 $300 - 
Nassau Savings 9 3 $300 ee 
National State 9 3 $300 _ 
New Jersey National 9.13 3 $300 2 
Princeton Bank 9.725 3 $300 - 
Princeton Mortgage 8% 3 $300 , 
Royal Mortgage 8.88 3 none > 
Starpoint Savings 9.125 2h $300 — 
Suffield Mortgage 8.625 2h $240 = 
Security Savings 8.875 x $295 a 
United Jersey 9 2h $295 = 
United Savings 9.13 ej $250 = 
Rates rates above are based on 30-year, fixed-rate mortgages of 
$100,000. When possible we list the rate associated with the fewest 
amount of points. The change column indicates whether the rate is up or 
down since last month. A ° indicates that the comparison is not 
applicable or that the rates are unchanged since last month. 
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IN PRINCE 
rectly to Stony Brook, here’s a very special spot . . . formal living room, dining room, 
library, family room and great big kitchen/breakfast room complex. There are 4 


spacious bedrooms, large garage and entire lower level to develop as future needs in- 
dicate. Offered at .. . $850,000. 


Peyton 


Peyton Associates Realtors 


134 S. Main St., Pennington 343 Nassau St., Princeton 
609-737-9550 609-921-1550 


DONALD J. LOFF 


Senior Vice President — Investments‘ 


to be a franchisER. Formerly a 
manager of a P. Robert Dann Per- 
sonnel branch office at Franklin 
Corner Road, he opened his own 
firm under the new name and will 
launch an East Brunswick branch 
on February 1. Cherry Hill is his 
next target. 

“T’ve been in sales since I was 
13,”’ says James, 25. ‘‘I was raised 
all over the world and speak five 
languages.”’ His father, Henry, is a 
vice president of Berlitz. 

Before he went into the business 
of selling jobs to people and renting 
people for jobs, James sold gold 


Nassau Street Office Building 


Princeton Borough 


FOR RENT 
3400 sq. ft., with parking 
exclusive agent 
NDERSON INVESTMENT 
PROPERTIES, INC. 
Brokers 


609-921-9111 
33 Witherspoon Street, Princeton, New Jersey, 08542 


Ask for ROD BASS 


chains by mail, and then he 
marketed waterbeds. No, he 
doesn’t have a waterbed now; he 
lives with his parents and they 
won’t have one in the house. 

His secret, says James, is to 
place 30 to 50 six-line classified ads 
every week in area newspapers. 
‘We will beat everyone and copy 
no one,”’ James boasts. 

James predicts his billings will 
reach $3 or $4 million this year. 
What’s the total so far? ‘‘That’s 
hard to say. We could place maybe 
20 people this month and have 

Continued on following page » 


For an appointment to discuss how the 
proposed tax reform legislation might 
affect your investment strategy 


Call me at 
609-987-0123 


Prudential-Bache 


A Suosaay ot The Prudential @ SECUTItIeS 


STEWARDSON - DOUGHERTY 
real Estate Associates, Ine. 
Reatlors 


366 Nassau Street 
Princeton, NJ 08540 
609-921-7784 


2431 Main Street 
Lawrenceville, NJ 08648 
609-896-8100 


This stylish Colonial has just been completely refurbished with most everything 
new — roof, electrical service, central air, kitchen and much more. The 
spacious floor plan now has entry hall, living room, dining area, study, powder 
room, pantry and new kitchen. Upstairs, there is a master bedroom w/ new 
master bath w/ skylight plus two other bedrooms and two baths. All sited on a 
lovely two-acre plus wooded lot w/ new driveway, new landscaping, new split 
rail fanceing and patio. Located in the best of two worlds — a Princeton mailing 
address and Lawrence Township for low taxes. $490,000. 


~ 
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The People Factor 


Because real estate 
doesn't sell itself. 


Stephen M. Segal, Inc. is people. 12 professionals who, 
aided by a state-of-the-art computer and telecommunications 
system, hard-hitting advertising and promotion, and the 
critical ingredient of personal contact, sold or leased over 
1,000,000 square feet of industrial, office and commercial 
space in each of the last six years. 

Get a handle on the booming Central New Jersey and 
Lower Bucks County real estate market with the real estate 
people at Stephen M..Segal, Inc. 


Stephen M. Segal, Inc., Realtors 


Industrial, Commercial and Investment Real Estate 
989 Lenox Drive, Lawrenceville, New Jersey 08648 sO) AN 


(609) 896-3399 


“4 Continued from preceding page 


$100,000 total in billing for the 
month.”’ That seems short of 
several million, but maybe it 
depends on who’s counting. 


American Temporary Services, 
600 Alexander Road, Building 2 
(609-987-0999). Manager: Lauren 
Kovacs. 

This Pennsylvania-based com- 
pany opened a Mercerville branch 
in October, 1985, and the Princeton 
branch opened September, 1986. 
Yes, Kovacs is distantly related to 
the famous comedian — Ernie was 
her ex-husband’s father’s first 
cousin. American provides clerical 
and industrial workers. 


A. real estate values soar, 
one recent ad for an expensive pro- 
perty read, ‘‘Looks like a million 
for less than half the price.”’ 

Not everyone is looking for a Col- 
onial with 24 baths and a Princeton 
zip. The market for the very very 


Ses 


When Buying a home, 
Schlott’s Extra-Effort People 
get you the results you want. 
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Home & Office Real Estate 
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CDI Temporary Services Inc., 
3131 Princeton Pike (Suite 102, 
Building 6-G), Lawrence 
(609-895-1100). District manager: 
Albert I. Catona. 


Based in Philadelphia, CDI pro- 
vides temporary office, light in- 
dustrial and marketing services 
with 72 offices in 35 metropolitan 
areas in the United States and 
Canada. According to service coor- 
dinator Gail Francimore, business 
has been excellent at both the of- 
fices in East Brunswick and the 
Princeton branch, which opened 
November 1. ‘‘We didn’t realize it 
was going to be this quick,’’ says 
Francimore. 


old structures is healthy, too. So 
strong, in fact, that a small, old 
house brought more than the ask- 
ing price: an unpretentious, 
smaller home just off Quaker 
Bridge Road. 

If that auction seems amazing, a 
Steadman house at 36 Mercer 
Street sold for a cool $75,000 more 
than the asking figure. The final 
sum: $700,000 for the 100-year-old, 
11-room house listed by Steward- 
son Dougherty. 

The details of these and other 
transactions: 


West Windsor, 4273 Quaker- 
bridge Road. Lot size: .35 acres. 
Taxes: $2,146. 

Listed, $295,000; sold, $305,000, 
Historic canal house, 146 years old, 
restored and enlarged, 4 
bedrooms, 314 baths, partial base- 
ment, patio, 1-car garage, well 
water, Princeton address. 

Listed, Stewardson Dougherty, 
sold, Henderson. 


Princeton Township, 69 Prince 
William Court (behind Riverside 
School). Lot size: .65 acres. Taxes: 
$7,857. 

Listed: 695,000; sold $640,000. 
Custom, 5 bedrooms, 4 baths, 2-car 
garage, antique Chinese fireplace 
mantels, 2-car garage. 

Listed, N. T. Callaway; sold, 
Gloria Nilson. , 


Pennington, 11 Mallard Place. 
Lot size: 4% acre. Taxes: $4,000. 

Listed, $312,000; sold, $310,000. 
Custom, 4 bedrooms, 2% baths, 
2-car garage, basement, laundry, 2 
stone fireplaces, cathedral ceiling, 
wet bar, built-in alarm. 

Listed, Weichert; sold, Weidel. 


East Windsor, 234 North Twin 
Rivers Drive. Lot size: 80 by 100. 
Taxes: $2,281. 

Listed, $139,900; sold, $137,000. 
Colonial, 13-years-old, 3 bedrooms, 
2% baths, center hall, fireplace, 
fenced patio, finished basement. 


Cot AY AACA AR A 
a Hi —— and sold, ERA Homes of 
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Lod UR TTI RTGS SOSA East Windsor, 6 Dennison Drive 
6-J. Taxes: $1,205. 

Listed, $83,500; sold, $83,000. 
Townhouse lake condo, 14 years 
old, 2 bedrooms, 1 bath, all ap- 
pliances, carpeted, carport, patio. 

Listed and sold, Richardson. 

West Windsor,, 182 Washington 
Road. Lot size: n.a. Taxes: $1.611. 

Listed, $169,990; sold $169,900. 
Sixty-year-old colonial, 4 bed- 
rooms, 1% baths, .4 mile from 
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Buying a home may be the most important decision in your life right now. That’s why our 
associates make that extra-effort in determining what you’re looking for in a house. 


Our network of over 100 offices in five states provides access to thousands of real estate values. 
That means more options for you and your family. 


At Schlott, we know there’s a difference in looking for a house you'll love and buying a home 
you love. Call our Extra-Effort People...and get results. 


PRINCETON JUNCTION Route 1, new kitchen, fi 
50 Princeton Hightstown Rd. ; 1 “it, ; ; 
patio, finished attic, skylights, 
(609) 799-8181 2-car garage. 
Listed and sold, Realty World- 
PRINCETON YARDLEY Audrey Short. 
10 Nassau St. 81 Big Oak Rd. West Windsor, 22 West Cart- 
(609) 921-1411 Morrisville, PA wright Drive Lot size: .75 a 
SCHLOTI (215) 493-9080 Taxes: $3,760. 3 


Listed and sold, $289,900, Col- 
onial in Grovers Mill Estates, 5 
bedrooms, 2% baths, 2-car garage, 
fireplace, basement, patio, 
cathedral ceiling, un 


REALTORS® 
The Extra-Effort People 


ran 
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sprinkler, skylight. 
Listed, Weichert; Sold, Weidel. 


* Plainsboro, 208 Aspen Drive. 
Taxes: $1,438. 

Listed, $119,900; sold, $118,000. 
Six-room condo, one year old, 2 
bedrooms, 2 baths, fireplace, par- 
quet floor. 

Listed, Rocking Horse; sold, 
Richardson. 


Cranbury, 22 Griggs Road. Lot 
Size: 136 by 113, Taxes: $2,126. 

Listed, $180,000, sold $172,000, 
Split-level, 25 years old, Cranbury 
Estates, 3 bedrooms, 1% baths, 
basement, fireplace. 

Listed and sold, Rocking Horse. 


Princeton Township, 30 Leigh 
Avenue. Lot size: .14 acre. Taxes: 
$1,939. 

Listed, $229,000; sold, $219,000, 
one part of 2-family home, 70 years 
old, 3 bedrooms, 1 bath, new kit- 
chen, 2-car garage, zoned residen- 
tial. 


Listed, Weidel; sold, Adlerman 
Click. 


Princeton Township, 100 Cuyler 
Road. Lot size: 145 by 82. Taxes: 
$2,309. 

Listed, $180,000; sold, $175,000. 
30-year-old ranch, 2 bedrooms, 1 
bath, no garage, near Princeton 
Shopping Center. 

Listed, Weidel; sold, Firestone. 


Lawrence, 16 Fillmore Place. 
Taxes: $1,600. 

Listed, $107,500; sold, $103,500. 2 
bedrooms, 114 baths, new end-row 
townhouse condo, living room, din- 
ing area, appliances, upgraded 
carpet and drapes, fireplace. 

Listed, Weidel; sold, Richard- 
son. 


Classified Ads 


HELP WANTED 


Secretaries, typists, word processors needed, 
no fee: full and part time. Call Gail at 
609-895-1100. CD! Temporary Services. 


Our very special company is looking for so- 
meone very special to service some of the nicest 
people you would ever want to meet. . .Our 
customers. If your attitude is: | find satisfaction in 
making customers happy; | take personal pride in 
my work, especially when management's ap- 
preciation is made obvious; entry level position 
starting at $6 per hour; fast advastment. Call bet- 
ween 4 and 6 p.m. 609-259-0408. 


JOSEPH H. 
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Commercial and Industrial Real Estate Brokers 


Beautiful well maintained residence in Princeton 
township: within walking distance of schools and 
downtown Princeton. Five bedrooms, two and a 
half baths, and finshed basement with wet bar. 
Central air-conditioning, burglar alarm system. 
Home has the ability to be used also as a two- 
family unit. $305,000. Call today. 


609-896-2245 (days), 609-466-2539 (eves. 
and wknds.). 


134 Franklin Corner Road 
Lawrenceville, NJ 08648 
(609) 896-2245 


Hilton Head Island, S.C., Condo for sale: In- 
terested in timeshare partnership. 4 weeks a year. 
Fully furnished 2 bedrooms, 1 block from beach, 
golf club house and tennis. $3,400 initial pur- 
chase — low monthly payments include all other 
expenses on appreciating property. Call 
609-452-4872 (days), 609-924-7706 (eves.). 


Short-term rental: In the heart of Princeton 
Borough, within walking distance of everything. 
Fully furnished, three bedrooms, two baths, study, 
basement with washer and dryer, off-street park- 
ing. Includes telephones, local service, and cable- 
connected Sony color TV. You pay only long- 
distance. $1,200 a month plus utilities. No 
smokers, no pets. Call 609-921-2575 evenings 
or 609-452-0038 days. 


Room for rent: East Windsor, clean home, 
female, non-smoker, kitchen, laundry privileges, 
bath. $300, security, references. Call 
609-443-4708 after 8 p.m. 


Hilton Head Condo for rent: Perfect vacation (or 
use for corporate bonus). Available March 7-14, 2 
bdr./2 baths, pool on premises, 1 block from 
beach, golf club house and tennis. $375 a week. 
Call 609-452-4872 (days), 609-924-7706 
(eves.). 


Personalized Cooking Classes in your own 
home. Learn what you want to cook using your 
own equipment. Baking and pastries my speciali- 
ty. 609-683-4478. 


Greater Princeton Singles Community is an 
organization for professional and business singles 
who are interested in meeting people with com- 
mon interests in small groups, such as book club, 
music, trivial pursuit, dining out, volleyball, jazz 
appreciation, etc. Our general meetings are held 
on the first Sunday of each month at the Holiday 
Inn, Route 1, Princeton, 5 p.m. Admission $5 
(members $3), cash bar. Call 609-883-9290 or 
201-247-6582 for further information. 


From Trenton (intersection of Greenwood and 
Olden) to McGraw-Hill, Princeton Hightstown 
Road. Work hours: 9 to 5, some flexibility. Will 
share driving or be rider. Knows another person to 
be rider only. Call Marilyn, 609-989-4840, even- 
ings. 


From Plainsboro (intersection of Scudders Mill 
Road and Route 1) to Parsippany (Prudential Cam- 
pus). Work hours: 8:30 a.m. to 4:45 p.m. (flexi- 
ble). Will share driving or be rider. Prefers non- 
smokers if using her car. Call Laura, 
201-285-5723. 


From Avon-by-the-Sea (intersection of Routes 
71 and 35) to RCA-Astro Plant (Route 571, East 
Windsor). Work hours: 9 a.m.-5 p.m. (flexible). 
Will share driving, take riders or be rider. Call An- 
drew, 609-426-2367 or 201-775-8289, eves. 


If you would like to place your own free 
ridesharing ad in the next issue of U.S. 7, 
_ call the Princeton Transportation Manage- 
ment Association’ at 609-452-1491 and 
ask for the Commuter Exchange. 


After you've 
made the biggest 
investment of 
your life, you deserve 


peace of mind. 
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We call it RealSafe® You'll call it Peace of Mind. RealSafe® is an 
exclusive one-year limited warranty on the purchase of your new 
home. To see how many ways if protects you (even when you re 
selling your home), phone us today. We believe efforts are 
important. Results are what count. That's how we've helped more 
than a million people buy and sell homes. 


REALTY WORLD. 


THE RESULTS PEOPLE. 


REALTY WORLD 
AUDREY SHORT 
163 Nassau Street, Princeton, N.J. 08542 


609-921-9222 
Three office serving Mercer, Middlesex and Monmouth Counties. 
Each office independently owned and operated. 


A prime location. A beautiful setting. 
Distinguished environment. 


Welcome to 
Arbor 600. 


Arbor 600 brings a new level of excellence to 
the corporate workplace. Situated on an ex- 
tensively landscaped 21-acre site in Princeton 
Forrestal Center, Arbor 600 offers an elegant 
alternative to the confusion and congestion of 
today’s crowded and clustered office 
complexes. 

Arbor 600 is a 253,000 square foot building 
featuring a 60 foot glass atrium, six corner ex- 
ecutive balconies, and modern efficient build- 
ing systems set against the wooded preserves of 
Princeton Forrestal Center. 

For an environment that’s conducive to 
creativity and productivity in a distinguished 
location, call us. 


Arbor 600 
(609) 987-2766 


Arbor 00 


600 College Road East * Princeton NJ 08540 
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. GRAND OPENING 


$169,900. 
And You Don’t Pay 


Extra for the Luxury 

Country Hunt Estates offers distinc- 
tive homes, each featuring many 
luxury features at no additional cost. 


STANDARD & DESIGNER 
FEATURES INCLUDED 
| Jamison, Bucks County Location 
Central Bucks School System 
Whirlpool tubs and ceramic tile 
Cathedral and vaulted ceilings 
Expansive walk-in closets 
Wrap-around breakfast/morning rooms 
DIRECTIONS: Rt. 611 North to Bristol” 
Rd. Right on Bristol Rd. to Guinea 
Road. Left on Guinea Road to Turkey 
Trot. Right on Turkey Trot to Samples. 
HOURS: Open daily from 11 to 6 
SALES CENTER OFFICE 


(215) 343-4000 (215) 834-1970 
| PRESENTED BY 

THE MALLARD GROUP & 
MID-ATLANTIC COMMUNITIES 


Richard K. Rein 


o column this month, 
folks. 

Sorry about that, but basically 
nothing came to me this month. I 
don’t know if it’s burnout from 
spending most of the last 30 months 
or so working exclusively on this 
newspaper project. Or maybe it’s 
just a short-term problem of VDT 
overload (I have been spending a 
hell of a lot of time at the personal 
computer, in addition to the nor- 
mal hours at the computerized 
typesetting equipment). Or it could 
be another example of a person hit- 
ting the big four-oh (later this year 
for me), and acting out of sorts at 
the prospect. 

Whatever it is, I just keep com- 
ing up blank when I cast about for 
a column idea. It’s not a great feel- 
ing. 

It’s not a great feeling because 
right off the bat I feel I have to do 
some major explaining. Reporters 
and writers have to explain so 
much about what other people do 
that they hate to explain 
themselves. That’s why we all 
secretly admired Henry Ford II, 
when he was asked to comment 
following his arrest for drunk driv- 
ing in the early morning hours in 
the company of a lovely young lady 
who was not his wife. His only 
response: ‘‘Don’t complain; don’t 
explain.”’ 

But let me explain. You’re all 
probably wondering how I can’t 
come up with a column once a 
month when guys like Bill Safire 


and Scotty Reston are cranking out 
three or four a week for the Times 
(of New York) and Bus Saidt is 
knocking off five or six sports 
items a week for the Times (of 
Trenton). 

In my defense, let me say that 
writing a column once a month in 
some ways is more difficult than 
even once a day. Knocking one off 

ee ie ee 

| don’t want to com- 
pare myself to Phil 
Ochs. | don’t have 
the desperation or 
courage for such a 
dramatic response. 
I'm just a writer 
without a decent 


idea at the moment. 


every day gives you some rhythm, 
first of all. More than that, you can 
write one and know that it won’t 
have to last on the shelf more than 
one day. 

Doing one a month means that 
you have more time to think about 
it (not always the best way to write 
anything) and you begin to think 
that you have to write something 
that will sound as fresh on 
February 27 as it does on January 
29 (not always possible). 

Moreover, given the economics 
of this industry, if you write a col- 
umn just once a month you must be 
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Rates as of January 22, 1987 


g SOP Oi Ost 


We Try Not To “‘Let You Down’”’ 


Call Princeton Mortgage 
Lower Rates, Lower Points, Faster Service 


Rates subject to change without notice 


81/2 “15 year fixed 9.02 A.P.R. 
83/4 30yearfixed 9.09 A.P.R. 
95/8 30 year fixed zero points 


doing something else the rest of the 
time. In my case I’m spending 
scads of time trying to organize 
this business, compared to a few 
scant minutes honestly reporting 
about other people’s business. The 
column ideas that are generated 
by our own business now are 
diverted into the Between the 
Lines section at the beginning of 
this paper. The time I spend repor- 
ting doesn’t always result in 
anything worthy of a column. 

My goal is to spend some month 
in the near future doing nothing but 
reporting. I’ll be dangerous. 


x the meantime, though, I’m 
just dry. And full of explanations. 


Speaking of which, let me tell ~ 


you a few other things. One is that I 
am not alone. The other day I pick- 
ed up the current issue of Esquire 
magazine. Bob Greene, the Es- 
quire columnist who may well be 
another fidgety 40, has a long piece 
in the magazine that supposedly 
has been hammered out of a jour- 
na] that Greene kept when he was a 
senior in high school in 1964. 

I’m sorry, Bob, but I’m 
suspicious. I was in high school in 
1964 and I can tell you that the only 
people I knew who kept diaries 
were girls like Connie Francis 
(‘‘Oh, how I'd like to look, into that 
little book, the one with the lock 
and key, the one you call ‘Dear 
Diary’) and Annette Funicello. Self 


respecting guys who spent a great 


For information, call 
24-hour Rateline - 609-882-4949 
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deal of time thinking about girls 
like Connie Francis or Annette 
Funicello (or in my case Paulette 
DiTomasso) did not go around 
writing about it in journals or 
diaries. 

In other words, I think Bob 
Greene got a case of the empties 
when he sat down to write that 
piece. 

Another guy who came up empty 
recently is Garry Trudeau. As I 
wrestled with an idea for this col- 
umn Doonesbury was discussing 

~ the ‘‘puzzle’”’ of the Iran controver- 
sy, by showing us different pieces 
of a jigsaw puzzle on otherwise 
black and vacant backgrounds. I 


gave him the benefit of the doubt — 


maybe at the end of the week we 
would find that all those pieces 
really did fit together and actually 
revealed some substantial com- 
ment by Trudeau. 


But no, at week’s.end, Trudeau 
pulled out a Sunday strip with a 
White House scene that began with 
a squib saying that it was taken 
from Doonesbury 13 years ago. In 
other words, Trudeau probably 

just came up empty. 

Then there’s Moonlighting, the 
Cybill Shepherd and Bruce Willis 
show that — deservedly — has 
taken prime time television by a 
storm. I do not normally watch 
television, but I find myself plann- 
ing my weeks around what I might 
be doing Tuesdays at 9 p.m. And on 
more than one recent week I find 


myself watching shows that are 
repeats from the last year, or— on 
one recent occasion — a retrospec- 
tive of shows from the past year. 
Then I notice the network runn- 
ing a promo for Moonlighting, and 
they joke about how the tape hasn’t 
arrived yet and how it might not 
arrive at all. No joke, I tel! myself, 
the clever guys who write this in- 
tensely scripted show have just 


come up dry. 


Not that I want to compare 
myself to big league guys like Bob 
Greene or Garry Trudeau or the 
guys who write ‘Moonlighting”’ 
(not even other writers remember 
the names of TV writers — TV 
writers don’t get recognition; they 
just get tons of money). I’m just a 
once-a-month columnist who hap- 
pened to come up dry this month, 
that’s all. What I’m trying to say is 
that it happens to the best of them. 

A few years back I was a 
freelance writer, one of the 
relatively few who made a living 
doing that and that alone. I had a 
rhythm back then, enough of a 
rhythm to crank out 50 or 60 
magazine pieces a year, enough of 
a rhythm that I hardly ever ran out 
of ideas. 

Once in a while, though, it could 
happen. And you had to be 
prepared to cope with it. As a 
freelance I occasionally was asked 
to talk to high school or college 
kids about the business of writing. 
When I did I always started with a 


bleak picture. I told them about the 
would-be author, who couldn’t get 
his book published. He rented a 
small private plane and buzzed the 
publisher’s office in midtown 
Manhattan. The police were 
waiting for him when he landed. 

Then I had a story — true — 
about an aspiring art critic whose 
submissions to a New York arts 
publication were continually re- 
jected. One day the writer showed 
up in person, presented himself to 
the receptionist, and proceeded top 
hack the fingers off his writing 
hand with a meat cleaver. He was 
making a point. (They rushed him 
to Bellevue for microsurgery, but 
it didn’t work. The luck of an aspir- 
ing writer.) 

My final story for the audience of 
would-be writers was that of Phil 
Ochs, the songwriter and singer 
who made a career of writing pro- 
test songs and whose life ended 
prematurely — a suicide. When 
asked what contributed to the 
suicide, Ochs’s brother responded, 
“mainly, the words just weren’t 
coming to him anymore.”’ : 

But I don’t want to compare 
myself to the author or the art 
critic or the songwriter. I don’t 
have that kind of desperation, or 
that courage — whatever combina- 
tion of the two is required for such 
dramatic responses to the _pro- 
blem. I’m just a writer without a 
decent idea at the moment. So all I 
can say is sorry, no column this 
month, folks. 
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Its the way our homes wo 
a are put together 
| =. that sets them apart. — 
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—_— ture with NSL Service Corporation, 
<tr Savings & Loan Association of Princeton, N.J. 
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Princeton. It’s the center of much of New Jersey's historical, cultural 
and educational heritage. And nowhere in the Princeton area will you 
discover more exciting new customized homes than those of Stony Brook, 
in prestigious Princeton Junction, West Windsor Township. 

These are homes of superior craftsmans esi 
offering the warmth of charming country kitchens, elegant formal dining 
rooms, sumptuous master suites, gracious two-story entrance galleries, 
soaring cathedral ceilings, and much, much more. 

Fine schools, shopping, entertainment and recreation are just 
7 minutes from your door. And the Princeton Junction Railway Station, with 
its 57 daily trains to New York City, is only 1'/2 miles away. 

Just as the Princeton area has emerged as a center of culture, educa- 
tion and commerce, Stony Brook has emerged as a center of gracious 


living. See it today. 
Saunthahie 4 and 1 ssdlaescens executive homes from under $300,000. 


a subsidiary 


hip and outstanding design, 


Directions: From.U.S, Route I: 
East on Route 571 (Princeton- 
Hightstown Road) to West 
Windsor-Plainsboro High School; 
right on Clarksville Road; first 
left on Penn-Lyle Road; and pro- 
ceed Ya mile to the Sales Office 
and model on the left. From the 
N.J. Turnpike or U.S. Route 150; 
West on Route 571 to High 
School; left on Clarksville; and 
proceed as above. Open daily 
from noon to 5; Wednesday from 
noon to 8. Phone: (609) 799-7117. 


Broker participation invited. 
Prices subject to change without notice. 
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D EVER 
\M FOR YOUR COMPANY, Op 


ORGANIZATION, OR CLUB 


Business and Executive Gifts e Premiums 
Convention Giveaways e Sales Promotions 
Coffee Mugs e Pens e Pencils e Jackets e Caps 
Key Chains e Bumper Stickers and more than 100,000 

custom items. 


CALL: (609) 890-6264 


CALEB Biapeaters: 


36 Deacon Drive, Hamilton, N.J. 08619 


AN OPEN 
INVITATION 
TO 
PROPERTY 
OWNERS 
AND 
BROKERS 
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E.R. KELLER PROPERTIES, INC. 


REAL ESTATE DEVELOPMENT 
and 


inceton 
Capttal. 


Resources, Inc. 


announces the formation of a series of real estate 
investment funds to purchase a variety of real 
estate, concentrating on New Jersey and Eastern 
Pennsylvania. 


Existing buildings, raw land, development and re- 
development opportunities, both commercial and 
residential, are sought as either all cash purchases 
or with terms. Joint ventures will be considered. 


The first of the series, E.R. Keller/Princeton Capital 
Real Estate Fund, L.P. is now contracting to pur- 
chase properties. 


For additional information, or to 
arrange a meeting to discuss your 
property, contact Eric R. Keller 
or Roy C. Keller at 


E.R. KELLER PROPERTIES, INC. 


344 Nassau Street 
Princeton, NJ 08540 
609-924-4552 


64. U.S. 1 — February, 1987 


CLEARANCE 
SALE 


STORE HOUSE: Mon.-Fri. 10-8 
Sat. 10-4, Sun 11-3 
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SAVE UP TO SKIWEAR 


FERA, WHITE STAG, 


4OM% OFF | GERRY.KRISTEN, 


ALPINE DESIGNS, 


$1 290.835 Q00 


ROSSIGNOL ¢ FISHER ¢ ATOMIC 


HART ¢ HEAD e PRE CHOOSE FROM: OBERMEYER and others 
Men's and womens 
HEAD ~~ DYNAMIC Choose down, down blend or Gortex 
FISHER HEXEL | Thinsulate sytles. Assorted Super colors 
JUNIOR RECREATIONAL ATOMIC KNIESSL 


AVE 
PRE ROSSIGNOL S 50% on 


Kastle or Head Ski | Spalding Special PLUS MANY 
Marker or Tyrolia Look 39 SP MORE ALL SKI SWEATERS 
Bindings Bindings WHITE STAG, GERRY 
Poles Poles 7 LIDO and others. 7 
Reg. $190.00 Reg. $250.00 la \. Selection inicudes fine 
a 


a - | pure wools. 
“$1. 29/53 4g oe 
3 : BREE q Our Entire Stock of 
7 ; | SKI GLOVES and MITTENS 
CROSS COUNTRY PACKAGES | Ww HOTFINGERS, KOMBI. 
Erik Nordic ki Trak Classic Ski CONROY and SARANAC. 
Erik Poles | Trak Bindings zs 
cdo. Rewieaw cavel soene: a ae 
5 Sale 00 R Sale 00 i" UP T0 20 40 
19 119 u 40” on all 
SHOP SPECIALS re *! BIB 
Ogg SEE TUNE-UP et J BAOTS PANTS and 
om e : 
Hot Wax Sharpen ? 1299 " STRETCH 
*“OUR BEST’’ 
Stone Granding . Nise. eae eee 
ot heels 92900 aS? ue 
REG. NOW CHILDREN'S } OBERMEYER 
eae pel $24.00 $20.00 SKIWEAR = § Men's and women’s. 
°*-B 10-20% OFF i 
°S KI BAGS 10-20% OFF 40% OFF on entire stock 
«SKI POLES 10-30% OFP Clothing is marked at sale prices 3 


ROUTE 18 ROUTE 10 | 1761 OLDEN AVENUE ROUTE 22 
E. BRUNSWICI: | MORRIS PLAINS EWING WHITEHOUSE 


Ment to Mickey's ~]1 mile west of Parsippany Hikes 1 plech east of Reate 31 Stand tena 
254-5115 267-0964 609-771-1834 s34aksa 
a a 
=~ FZ 


“ALL SALE ITEMS SUBJECT TO SUPPLIES ON HAND 


Not responsible for typographical errors 


